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the national 
jor smoke - 


— 
CRIMP CUT 


LONG BURNING PIPE AND 
CIGARETTE TOBACCO 


OR, 


HE others are going to give him neckties and slippers 

and handkerchiefs and what not. If you are stumped 
and just don’t know wha to get, take this little tip from 
Santa Claus—just you slip around to any tobacco shop and 
tell the man you. want a one-pound glass humidor full of 
Prince Albert. He will fix you upa spanking fine Christmas 
package.and you can slip it on the mantel for Him. Maybe 
you don’t know what a crackerjack Christmas present P. A. 
makes, but take it from your Uncle Nicholas—that father, 
husband, brother or sweetheart of yours will make a mental 
note that ‘there’s one woman who understands a man.’ The 
pungent, spicy aroma of P. A. adds to the Christmasy smell of 
the house. He will be glad you chose P. A., because he knows 
he can smoke all he wants during his holiday without a 
burned tongue or-parched throat. Prince Albert can’t bite 
anyone’s tongue. Our patented process removes the bite. 
Buy that package now while the stores have plenty. 


P. A. is also sold in 10c tidy red tins; 5c toppy 
red bags and in half-pound tin humidors. 


R. J. REYNOLDS TOBACCO COMPANY 
Winston-Salem, N. C. 
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Closing of the Subscription Lists 


YOU WILL PAY $29.00 LESS for the new Encyclopaedia 


Britannica if you subscribe at once than you will have to 


pay if you delay. 


THE DIRECT SALE to the public is about to be terminated, 
the price raised, the monthly payment system abolished, 
and the work will then be sold only through agents and 


booksellers for cash. 


THE DIFFERENCE to you will be an increase in price of 
$29.00 to $50.00 a set, according to binding, and an im- 
mediate outlay of the full cash price instead of only $5.00. 





Why the Price Must be Raised 


You may think that it would suit you bet- 
ter to take your own time about sub- 
scribing for the Encyclopaedia Britan 
nica, and may wonder why the sale at 
the present prices should not be con 
tinued indefinitely. 

Do not forget that, from the first, every 
advertisement of the new edition has 
stated that the current prices were 
“temporary,” and that the book would 
ultimately be sold at $7.50 per volume, 
the standard price at which previous 
editions were published. 

The increase from $4.75 to $5.75 a vol- 
ume now announced will be followed by 
a further increase to $7.50. You can 
not, therefore, think that you have a 
legitimate grievance because you have 
looked upon $4.75 a volume as a per- 
manent price. 

Furthermore, you never would have had 
the chance you now have to get the book 
at $4.75 if it had not been that the sale, 
from the beginning, was based upon 
the theory of a low price and con- 
venient terms to early buyers and a 
substantial profit from later buyers at 
a higher price. 


THE PRESENT PRICE COULD 
NOT BE PERMANENT 


Look at the figures in the case as you 
would look at any figures in connec 
tion with your own business. The 
preparation of the 11th edition cost 
$1,500,000 before a copy of it was 
printed for sale. Fourteen or fifteen 
years of continuous sale is as much as 
can be counted upon in the case of any 
one edition; and during that time the 
purchasers of the book must share 
among them the payment of that $1,500,- 
000 in addition to paying the manufac 
turing and selling costs and a_ profit 
fairly commensurate with the risk of 
such a large capital. 

It would be absolutely impossible to make 
such a book and get back the plant cost 
from a sale at $4.75 a volume. Library 
editions of non-copyright standard au 
thors, on which there is no plant cost 
at all for manuscript, are invariably 
sold for more than that, and are 
printed on much cheaper paper, are 
much less richly bound, and are much 
less costly in every way to manufacture. 
Each volume of the Encyclopaedia 
Britannica contains more matter and 
more illustrations than 15 books of or 
dinary size. And it is, by universal 
consent, the “handsomest book in the 
world,” the “acme of perfection in 
book-making,” apart from the value of 
its contents. 


PRE-ARRANGED “PERIODS” 
OF SALE 


On the other hand, to have fixed the price 
at $7.50 a volume from the beginning, 
while it would have paid a good profit, 
yet it would have meant a compara 
tively slow sale for the book. Its value 
to readers in general would not have 


been as fully recognized as it is to-day 
for at least five or six years to come, 
and therefore the object of the pub- 
lishers—to make the work widely 
known and constantly used by a great 
many people—would have been defeated. 
The plan of sale that was adopted—the 
plan by which you can to-day get 
the Encyclopaedia Britannica at less 
than a fair price for such a book—was 
to divide the distribution of the book 
into two distinct periods: first, a rapid 
sale at a low price direct to the public, 
then a slow but steady sale at a higher 
price through agents and booksellers. 
The first of these periods, now nearly at an 
end, has already justified the expecta 
tion that the new edition would have a 
large sale, which would firmly establish 
its reputation as the greatest work of 
reference and practical information. 

It may seem to you that there is one weak- 
ness in such a plan of sale: that the 
public would be shrewd enough and 
alert enough to do all the buying before 
the change came, and that afterwards 
there would be no demand. 

But how about your own case? You knew, 
when you did not secure the book as 
soon as its issue was announced, that 
you were running some risk of losing 
the opportunity. You have not yet 
bought it, or you would not be reading 
this advertisement. 

Perhaps you will sign the order form to- 
day, or you may continue to put the 
matter off, and you may finally pur 
chase under less favorable conditions. 
If you had made your purchase last 
summer, you would have had the use 
of the work during the last three or 
four months, so that you have already 
lost something by your failure to act. 
And thousands of people will fail to act, 
until the low prices have ceased to exist. 


WILL YOU DELAY —OR WILL 
YOU ACT? 


This description of the plan of sale has 
enabled you to see that the present offer 
could not be made if all those who are 
sure to buy the book ultimately were to 
accept the offer now. This very adver 
tisement is printed with the expecta- 
tion that the warning it gives will be 
neglected by thousands of those to 
whom it is addressed, Otherivise it 
would forestall the sale of the book for 
some time to come. But an essential 
part of the plan of sale is the belief 
that while these closing advertisements 
will induce many thousands to buy, it 
will move many more thousands only 
half-way towards the point of buying 
the book 

If you have got that far, if you have made 
up your mind that it would be best fo 
you to buy the Eneyeclopaedia Britan 
nica now, there is not much probabil- 
ity that you will fail to buy it in the 
long run, even if you wait until it has 
become much less easy so to do. 


he \deal Christmas Present 


@F Intending purchasers who desire delivery by Dec. 24th are 
requested to make EARLY USE of the Order Form on this page 


‘OR many reasons it is natural that the new ed 
pact and attractive form of the India paper in 








tion of the Encyclopaedia Britannica, in the com- 








pression, should commend itself as a Christmas 

Present—or that the season of buying and giving presents should be made an appropriate occasion 
of Carrying out an intention of ac juiring the great work 
IN THE HOUSE |t . for one thing, such session as appeals to ALL the members of a 

: I hold to which it is int ni It y yr instance, as the par 
ticular property of one among e elder member f a family, but the zr people will have their 
Share of it. Indeed, to judge from the letters wl have been receive publishers, the attrac 
tion and value of the work are particularly ippre¢ ‘ ereve ”p hand. TI 
who hav purchased the book for their own use find an i pl re e readiness witl h their 
children take to reading and consulting it; while ot have ide thepur« for the sake of their 
children, express themsel es a8 very sensibl © service it renders is ai wn case 


“I bought two copies for the benefit of my two sets of grandchildren,’’ wrote Dr. 


C. W. ELIOT, 


4 Pre sident Emeritus of Harvard. ‘‘l find them altogether admirable, 
and my erandchildren, who are at the most inquisitive ages, are of the same opinion.’ 





The End of a Great Offer 


The Eleventh Edition of the Encyclopaedia Britannica published by the Cambridge 
University Press, of England, has now been widely distributed in all parts of the 
world, 54,725 sets having been sold to October 25. 








HE original plan, as announced from the first, was to give widespread publicity 
gi to the offer of the work at very low prices and on exceptionally easy terms 

when it was fresh from editors and contributors. A rapid sale under these 
conditions was regarded as the best way to popularise the great library of universal 
reference and to establish its reputation firmly. 

Now that this has been done, a continuous but slower sale of the higher prices, 
for cash, through agents and booksellers only, will be more profitable and less 
troublesome, from every point of view. 

Formal announcement is therefore made of the termination of the sale at the 
present low prices and under present conditions. In England the sale will be 
closed on December 20, and in the United States and Canada very shortly thereafter. 


AT THE PRESENT PRICE THE CHEAPEST 
BOOK EVER PUBLISHED 


The new edition of the Encyclopaedia Britannica, with its 44 million words, 
equals in contents 440 volumes of ordinary octavo size, each containing 400 pages, 
with 250 words to the page. 

If some of these books cost $1.50, some $2.00, and some $5.00, and if $2.50 were 
taken as the average price, the total cost of the collection would be $1,100, more than 
7 times the present price of the Encyclopaedia Britannica, yet no such collection— 
nor of double that number—would approach in usefulness to the complete library 
afforded by this new edition. 

In respect of the great value received for the price paid, the new edition of the 
Eneyclopaedia Britannica is comparable only to other editions of the same work— 
und at its present price the new edition costs $3.00 a volume less than did the 9th 
edition, which was published 
at $7.50 a volume. Even 
when the present price is in- 
creased by $29, therefore, the 
new edition will still cost 
much less than the standard 
price charged for the 9th edi- 
tion, although there are fully 
300,000 words more to the 
volume in the new edition. 


The new Encyclopaedia Britannica is a 
vast storehouse of human thought, learning 
and achievement, by the greatest authori 
ties. The purchaser obtains not a mere work 
of reference for occasional consultation, 
but a complete library for practical use and 
constant reading. It is as if he were pur 
chasing between 400 and 500 selected vol 
umes of the utmost interest and usefulness 
volumes that take the place of other books 

h as he might buy~-with this great dif 
ference, that he pays about one-seventh of 
the amount he would spend were he buy 
ng separate books. 

Thus the reader who, for example, buys, 

nh an average, say, thirty books in the year. 
may fairly regard himself as doing 16 years’ 
book-buying when he subscribes for the new 
Encyclopaedia Britannica— 16 years’ book 
buying at a seventh of the ordinary cost 
and he obtains the whole of his books at 
once, for an immediate outlay of only $5.00 


THE BINDINGS 


Of the bindings, the 
dark red full mo- 
recco edition forms 
the handsomest addi- 
tion to any library, 
worthy a collection of 
the most expensively 
bound books; the dark 
green sheepskin, by 
ts extreme flexibility, 
the ease with which it 

handled, and 
comely appearance, has 
proved by far the most 
popular with the gen- 
eral public; the cloth 
binding has been re 
garded as entirely sat 
isfactory by those who 
had to choose th 
cheapest form 

There is also a beau 
tiful binding ‘India 
paper in full limp 
velvet suede, Prayer 
Book style, round cor 
ners, gilt edges. Hav 
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No. 1. BOOKCASE 
Single Tier. Solid Mahogany 


HE Encyclopaedia Britannica, 11th Edition, is 
copyright in all countries subscribing to the 
ern Convention by the Chancellor, Masters and 
Scholars of the University of Cambridge, England. 





Form of Subscription for the LAST SALE on the 
Instalment System and Before the Price is Increased 





THE ENCYCLOPAEDIA BRITANNICA Co., 
120 West 32nd Street, New York. 

Please send me the new Encyclopaedia Britannica, llth edition, 29 volumes, 

published by The Cambridge University Press, of England. 1 enclose $——— — 
first payment — . —— 4 4 bse ‘ 

payment in fall) and I agree to send the second and all subsequent pay 
ments on the corresponding day of each following month until payment is 
complete, in accordance with the style of binding and the terms of payment 
indicated by the X I have placed in one of the squares below, showing my 
selection. It is agreed that I shall keep the books, but the title does not pass 
to me until the total amount has been paid. Terms, F. O. B. New York. 

*lease indicate style of binding desired by marking a cross X in one of the 
squares shown below. 


INDIA PAPER 
Strongly recommended, especially 
in the Leather bindings 


CLOTH (ordinary covers 


being ( 


1€ 


After this Sale these 
Prices will be 


ng extreme flexibili- 31 monthly payments of $5.00 $29.00 more, 
ty. the backs may be 12 . - . 11.87 , i PP 
folded back against 8 u +1 $166.75 cash. 
ume may be doubled | Cash Price 137.7 

——°=o" FULL SHEEPSKIN (flexible 

ar oe 3/ monthly payments of $5.00 $36.50 more, 


AN ORDER FORM | 127°?" te ie. 
——S—=————_— ~ 21 22 $203 25 cash 
is printed opposite. 4 ms : 42.06 $2035.25 cash. 
It should be cut off Cash Price 166.75 J) 


and mailed at once. FULL MOROCCO ‘flexible 


The reader, unless 
he wishes to deny 47 monthly paymentsof . . $5.00 $50.00 more, 
eo “ 18.52 5.@., 


wy cry ood. it may 12 
, his children the 8 ae 27.56 267 50 cas 
possession of the ae ; 54.75 $267.50 cash. 
most wonderful Cash Price ‘ ; 217.50 J 
book in the world, 
has before him a 
simple alternative: 
e can purchase Name 
the new Encyclo- 
paedia Britannica idd> ess 
NOW for 75a 
volume, and while 
the option of mak- 
ing monthly pay- sis 
ments is still open 1¢ sap 
to him. aid esadinnss wading 
OR, he can obtain ak ; ey SP a ey ee 7 
the work LATER, t x wisn af te 4 OOKCaS 1O : b n la paper 
from an agent or eee a SS cae SS ee ae ee ee ’ 7 . 
nele er. sol r ogat ) sh r 3 month pz n ts o 
bookseller, for ] Sine AW3. Sh. eens; Saree Oem Coe ithly payments of 
$166.75 cash, an —- . — : ’ a shel , 
proportionately | ) \ tier. solid mahogany: $8.75 cash (or 2 mor payments of $5.00. 
higher prices in the | “ ; - > . ’ 
better bindings. 
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30 Things Done in One Second 


By this National Cash Register 


15 Mechanical 


10. 


11. 


13. 


14. 


15. 


Considering material, workmanship and 
what it does, the National Cash Register 
is the lowest priced piece of machinery 


Operations 


It rings a bell. 
It lights the top sign. 


Previous indication dis- 


appears. 


The new transaction is 


shown. 


It records the transaction 
on wheels and on paper. 
It prints and classifies 


each transaction. 
It prints a receipt. 


It prints consecutive 


numbers on the receipts. 


It cuts off and throws out 


the receipt. 


It adds the amount of the 
sale. 
It totals number of 


transactions by classes. 


It tells number of cus- 


tomers waited on. 


It shows who handled 


each transaction. 


It unlocks and opens the 


cash drawer. 


It resets mechanism for 


new record. 


sold in the world. 





15. 


Nationals at once. 


l. 


ty 


6. 


- 


9. 


10. 


11. 


14. 


15 Benefits for 
Storekeepers 


It enforces correct record 


of all transactions. 
It prevents losses. 


It removes temptation 


and compels accuracy. 


It encourages clerks to 


sell more goods. 


It shows total of out- 


standing accounts. 


It prevents forgetting to 
charge goods sold on 


credit. 


It tells at a glance how 
much money should be in 


cash drawer. 


It enables merchants to 


give quick service. 
It increases trade. 


It tells which clerk sells 
most goods and enables 
proprietor to reward 


merit. 


It prevents misunder- 
| 


standings. 


It gives merchants con- 


trol over their business. 


It saves much book- 


keeping. 


It places individual re- 


sponsibility. 


It increases profits. 


If all business men knew half the advan- 
tages these 15 benefits would be to them, 
their clerks and customers, they would buy 


— 
ne 
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Running a Cooperative Store 


HE AUTHOR OF THIS ARTICLE is the organizer 
of a cooperative store in Boston— one that works. 
With his manuscript came this note: ‘‘ This paper might 
be headed: ‘Adventures of one who went out in search 
of trouble, and found it.’ I organized the Cooperative 
Society of Bank Men to try and find out by actual expe- 
rience why cooperative storekeeping has so often failed 
in the United States. From the day we sold our first 
share my dinner hour has moved irresistibly toward mid- 
night. Nevertheless we think we have solved the problem. ”’ 
YOUNG bank clerk recently uttered the fol- 
lowing complaint: 
“Everybody seems to think a bank man works 
about four hours a day and gets around $10 
an hour. Ten cents would be nearer right. A- few 
countermen have good jobs. The rest of us—four or 
five hundred men—are just cogs in the wheel. Morn- 
ings we punch a time clock. It’s like a factory—only 
it isn’t, because we're not paid for overtime. I’ve 
worked every night this week until ten o’clock—state 
ments, you know, It’s a rotten business. I'd like to 
chuck it and buy a farm.” 
Maybe this young man was a little peevish; but his 
He receives a salary of $1,000 
Foolish? Of course. And 


case is not unusual. 
a year—and is married. 
still there is Gen. ii, 18. 

Anyhow $1,000 a year is $19.23 a week. A bank clerk 
must dress decently and live in a respectable neigh 
borhood. There are lunches to buy and the inevitable 
six dimes for the elevated. All of which explains why 
the younger bank men seldom keep their check ac- 
counts in their own banks. It also explains why the 
Cooperative Society of Bank Men was organized. 

Fourteen hundred Boston bank men support a 
prosperous social organization which annually gives 
each member $8 worth of stand-up feeds, $2 worth 
of boat rides, and $5 
worth wf life insur- 
ance. The dues are 
$10—per year. 

It seemed reasonable 
tO assume that each 
member of this social 
organization would be 
glad to buy one share 
of stock in a coopera 
tive society, costing 
but $10 for life and, 
offering a chance to 
save that amount the 
first month. To be on 
the safe side the esti- , ora 
mated membership of 
the proposed cooperative society was placed at 1,000, 
That would give it a capital of $10,000. Not enough, 
of course, but it would do for a beginning. 

A local finaneiz! magazine offered free space to get 
the scheme started. Everything looked promising. A 
two-page article brought eleven replies ! 


Some Cooperative Nonsense 


} pei there was where the promoter of the Coop 
erative Society of Bank Men ought to have quit 
the job. Being obstinate and lacking common 
Sense, he wrote another article, which brought the re- 
cruits up to about twenty. 
It took six meetings and as many 
by-laws, : 


weeks to draft 
But the long discussion resulted in a fairly 
£00d set of regulations, embracing the important one- 
vote-to-a-man provision, and other fe;tures necessary 
for democratic cooperation 

The new society was incorporated in August, 112 


Theory vs. Experience 


‘By Frank W. Chase 


ILLUSTRATED BY ‘CLARA ELSENE PECK 


During the next few months the directors expended 
time and thought worth thousands of dollars. Janu 
ury 1 we had a roster of 300 shareholders. They were 
becoming impatient and demanding a store. A store 
required more capital, and that meant more share- 
holders. Apparently more shareholders would not be 
forthcoming until the society had opened a store, It 
was a discouraging circle of adversities. The directors 
wanted to resign, but were restrained by a feeling of 
obligation to those who had already invested. 

About this time a morning paper announced a 
luncheon at the Civic Club, at which well-known 
speakers were to 
“practical 


















discuss 
cooperation.” This « 
looked like an op- I 
portunity to find ? 
out what was \ 
wrong with the | 
Cooperative Socie 
ty of Bank Men. 
Accordingly the 
society’s president 
attended the 
luncheon. 

The chairman, a 
prominent doctor, 
opened by saying 
that we were all 


The luncheon is a fair example of theoretical co- 
operation — the newspapers give a column, and each 
theorist shines by the reflected fame of all the rest 


busy men. He himself was “operating” at three o'clock. 
As the time was limited, remarks must be brief, ete. 

The doctor resumed with his knife and fork, and 
No. 2. a popular clergyman, kept the ball in the air. 
He talked about the parcel post. When he got through 
everybody knew that the Government would carry 
20 pounds 150 miles for 24 cents. 
bilities for marketing produce: lettuce, for example, 
and—er—string beans. 

The next speaker told about the seven weavers of 
Rochdale who began the ce itive *aovement with 
a chest of tea, founding ss that has grown in 
sixty vears to millions of po a year. It was an inter- 
everybody had read it. 


It suggested possi 


esting story. But apparen 


No. 4 was a practical He said so. To prove 


it he outlined a plan. He was drafting a bill for 
the Legislature, providing for a municipal market. It 
would be located in the present market district of the 
city and would abolish, by right of eminent domain, 
several hundred small retailers. The market would be 
built of reenforced concrete, and would cost about 
$4,000,000! It was a splendid idea. All that was 
lacking, it seemed, was the consent of the retailers 
who were to be abolished——and $4,000,000. 

No. 5 was a 6 per cent philanthropist. He had 
traveled. Abroad, cooperation worked very well, he 
suid. But the movement would never succeed in this 
country because the American people were “too indi- 
vidualistic.” The next speaker was president of a 
powerful labor union that has nearly doubled its wage 
scale within ten years. And this has not been done by 
“individualism.” Quite the reverse. 

But the labor leader did not refute the claim of 
individualism. He ignored it. It was difficult to fol- 
low his line of reasoning. Cooperation was generally 
inimical to private enterprise, he said. Consequently 
Therefore he was 


it stood for a lower wage scale. 


opposed to it. He sat down. 


Theory as Far as They Would Go 


, I SHE meeting disbanded in the midst of a speech 

about Holland and its cooperative creameries. 

While the lunchers were donning their over- 

coats the chairman appointed a committee of five to 

“draw up a plan and report at a later date.” That 

was about a year ago. The committee has not re- 
ported as yet. 

The Civic Club luncheon is a fair example of theo- 
retical cooperation; perhaps oral cooperation is bet- 
ter. Any one of the men mentioned could apply his 
talents in a practical way to 
much better advantage. For ex- 
ample: The doctor could build 
up a cooperative association 
among his circle of patients. 
The clergyman could do the 
sume with his congregation. 
The 6 per cent philanthropist 
controls a corporation having 
thousands of employees. Why 
not start a cooperative society 
in one of its factories? Why 
doesn’t the labor leader add a 
cooperative store to his union’s 
list of achievements? 

Probably one excuse will do 
for all. They haven't time to 
put their theories into practice. 
Therefore they lunch at the 
Civie Club. The newspapers give them a column, and 
each shines by the reflected fame of all the rest. 

At the January directors’ meeting the treasurer re- 
ported that the Cooperative Society of Bank Men still 
had 650 shares of stock to sell. At $10 per share it 
wasn’t selling. Apparently Boston bank men didn’t 
want a cooperative society. Or was it th t we had 
exhausted the supply of $10 men? 


How We Started Our Enterprise 


\ ‘ Th COULDN'T reduce the par value of our shares ; 
but we could divide it into ten monthly pay- 
ments. The idea was immediately successful. It 
proved that ten men will buy a share for $1 a month 
where only one would invest $10 in a lump. Experience 
has demonstrated that $10 is too high a par value for 
shares in a cooperative association of consumers. 
As the society’s capital approached the mark set 
for it, a committee was appointed to lease quarters 
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for the new store—of course, it was a grocery store. 
Our case is not unique. The rising price of foodstuffs 
is the force that is spreading cooperation, 

The committee decided to select a site having suffi 
cient passing traffic to insure the 
whether members traded there or not. Future ex- 
perience proved the wisdom of this step. Of course 
this might not work out the same in a small town 
where members are more loyal and the volume of 
transient trade is insignificant. 

The committee soon discovered that it is difficult 
to lease a desirable retail location in a large city, 


store’s success 


and doubly difficult for a cooperative society to 
lease anything. Cooperative stores have failed so 


often in New that landlords them 
with suspicion. 

Moreover, many of the desirable stands are entailed 
by liquor interests, which expend large amounts to 
hold on to promising locations in the hope of some 
time obtaining licenses. This tends to raise the scale 
of rents to a level that other enterprises cannot afford. 
Certainly not a cooperative enterprise. 

After a three months’ search, during which nearly 
thirty locations were investigated and found either 
undesirable or unattainable, the committee found a 
building in a good location offered at a reasonable 
rental. 

The figure was several hundred dollars below the 
bid of a liquor dealer; but this landlord was will- 
ing to sacrifice real money for a principle. It was 
a novel experience. 

Nevertheless, on hearing the word “cooperative, 
the conscientious landlord demanded a personal guar- 
antor on the lease. Again things looked discouraging. 


The Very Cooperators Shy at Cooperation 


T SEEMS unlikely that 2 man who had been trained 
I in the chain-store game should become interested in 

cooperative storekeeping. And yet such a man was 
found. Furthermore he believes that the big business 
of the future will be conducted on cooperative lines. 
This man guaranteed the $20,000 lease. To him the 
society probably owes its present hopeful outlook. Of 
course he is manager of our store. 

Speaking broadly, the manager of a cooperative 
store has power to make it or break it. The “making” 
process must be backed by some capital and much 
enthusiasm. Incompetence and dishonesty play about 
equal parts in the failures. 

Incompetence should be quickly detected by the 
society’s directors—provided they “direct.” Dishon- 
esty is sometimes hard to detect and difficult to prove. 
Prevention is much more satisfactory. It leaves some- 
thing for the stockholders. There is no hard-and- 
fast rule, but the following may be set down as gen- 
eral safeguards: 


England regard 


” 


The manager should have a good record. He 
should be paid enough to live on. The directors 
should provide a simple and comprehensive book- 


_keeping system. The accounts should be frequently 
audited. 

In line with our manager’s chain-store experience, 
and as the first step of his plan to make coopera- 
tion successful, the following letter was sent to the 
presidents of about forty cooperative associations in 
New England: 


Dear Srr—At the present time the chain-store com- 
bines are buying goods at the prices quoted below: 
(Here was given a list of standard articles, with quo- 
tations, which our manager’s chain-store experience 
enabled him to supply.) 

Probably it is safe to assume that your society is 
paying from 3 to 10 per cent more for each of the 
commodities named above. The reason why is well 
known. The chain-store system buys in large quanti- 
ties for a number of stores. Therefore it gets lower 
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store aystem sells no more goods than your cooperative 
store, perhaps not so much 

Why, then, is it not feasible for the coopera 
tive stores of New England to get together on the 
buying end? By combining our buying power 
through the vehicle of a buying agency we would 


become a force ta be reckoned with. We would buy 
in quantities to match the 
longer would they advertise 
low what the detached cooperative 
pay the wholesaler. 

In your reply please 


and 


Cchain-store systems. \o 


“leaders” at prices be 
store must nou 


give your views on the sub- 
state if you (or representing 
your store) will attend a conference held 
in Boston for the of discussing a plan and 


forming an organization. 


ject, sone on 
soon to be 


purypose 


Five cooperative associations replied to the above 


letter, Two of them, being fairly prosperous, were 
not interested in the idea. The other three ad 
vised that delegates would attend the conference. 
A second circular letter 


brought a few more re- 
plies. Thirteen cooperative 
stores were represented 
at the conference—for the 
most part by store managers. 
And a more skeptical bunch 
of men were never assem- 


bled. In spite of 
our declarations 
to the contrary, 
they never quite 
got over the no- 
tion that either 


our store or its 
manager had an 
ax to grind. We 
hoped to obtain 
the benefit of 
united buying in 
common with the 
others, nothing more. 


But the representatives of the 
other cooperative associations refused to believe it. 


After a number of meetings and much rambling 
talk the plan was given up, because not enough stores 
would come in to insure success. It was a case of 
professed cooperators refusing to cooperate. The un- 
derlying reason was obviously selfish. The store man- 
agers reasoned that a buying agency would take away 
some of their authority. Therefore it was not prac 
tical. Of the ten stores that rejected the plan, three 
have since failed. 


The Aim Is Lower Cost of Living 

TRANGE as it may seem, the word “Cooperative” 

S in a store sign tends to keep away transient trade. 

Disinterested street passers are apt to assume that 
only shareholders may trade at the store. Or else 
they argue that “somebody is getting a rake-off” which 
the outsider pays for. 

Knowledge of this attitude, combined with its long 
name, moved the Cooperative Society of Bank Men 
to call its store “Devonshire Market,” after the street 
on which it is situated. The casual visitor may make 
a purchase at the Devonshire Market without knowing 
that he is patronizing a cooperative store. When his 
wife unwraps the bundle she will find an attractive 
printed circular briefly outlining the purposes of the 
society and inviting the family to subscribe for a share 
of stock. This unobtrusive method brings results. 

A cooperative grocery store should do more than 
merely profits. It should set a standard for 
pure foods. And these should be handled in a sani 
tary manner. 

It costs perhaps $300 to equip a meat counter with 
white tile, cooling pipes, and a plate-glass shield. In- 


share 


prices. But it is also true that one unit of the chain- creased sales pay for the investment several times 
‘ 
-— eet —~ ae} 
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| j ue a ! ! " The aim of cooperative storekeep- 
| \ ing is, or should be, to establish 
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over Moreover, with this equipment,‘ meats keep 
fresh looking and are sold before they deteriorate. 

The average conception of a fish market is 
place that appetite. 
plenty of ice, fish may be displayed and 
retailed with no offensive odor whatever. 


a smelly 
spoils one’s With proper equip 
ment and 

Many people are suspicious of Hamburg steak, To 
neutralize this prejudice and thereby to promote the 
sale of a profitable by-product, 
ket grinds Hamburg stea 


the Devonshire Mar-. 
k in a sanitary electric ma- 
chine where the publie 
may see it work, 

But fine equipment 
alone will not make a 
steady 




















customer and 
cooperator of the casu- 
al visitor. One must 
agree with the speaker 


at the Civie Club 
luncheon, who — said 
that the American 


people are “individu- 
alistic.* They demand 


value for money ex- 


pended. Prices must 
‘ be reasonable and the 
quality good,  other- 


wise there will speed- 
ily be a “To Let” sign 
in the window. And 
this applies to coopera- 
tive stores much more 
than to others. 

It is admirable to 
believe with the theo- 
rists that true coopera- 
tion promotes “loyalty 
to principle,” the “mor- 
al uplift,” the “habit 
of thrift,” and so on. 
But the fact remains 
that consumers form 
cooperative associations primarily to reduce the cost 
of living. They expect their store to bring this about. 
Failure or inability to make good closes more coopera- 
tive stores than anything else. 


Meet Competition— and Then Some 
Boston 


COOPERATIVE store in recently failed. 
A It was owned by an association having 1,400 
members! One-fifth of their patronage would 
have made the store profitable. Not one-tenth of the 
1,400 shareholders ever visited the store a second time. 
Why? It failed to meet competition. 

The lunchers at the Civic Club would say that the 
members of this association should have been “edu- 
cated” to patronize their store whether it met com- 
petition or not! What 
is to be gained by “educating” a man to pay 43 cents 
in a cooperative store for a pound of steak that the 
market next door is selling for 38 cents? The 5-cent 
margin is approximately 12 per cent. Is not 12 per 
cent in one’s pocket better than the hope of 6 per cent 
at the end of the year? 

Believing that the average American breadwinner, 
cooperator or otherwise, is governed largely by the 
old proverb, “A bird in the hand is worth two in the 
bush,” the Cooperative Society of Bank Men has de- 
parted from the usual cooperative way of sharing 
profits. The plan is this: Goods are sold to every- 
body at market prices. 


Supposing this were possible. 


Shareholders receive a monthly 
their purchases. Further 
are divided in the usual man- 
shareholders keeps them loyal. 
to join. This plan may 
is popular. We believe that 
the purpose of a cooperative grocery store is to reduce 
the cost of living. A cooperative bank is the proper 
institution to encourage thrift. By reducing the cost 
of living the Society of Bank Men 
leaves its members more of a surplus to put in the 
bank. 
The 
tontine 


rebate of 5 per cent on 
profits of the business 
The rebate to 
It encourages 


ner. 
nonmembers 
not be orthodox, but it 


Cooperative 


involved is comparable to the old 
plan. In life- 
insurance agent used to say: 

“We admit that we are charging quite an overlay, 
and we keep it for twenty years; but that 
thrift, you know. If we didn’t 
money for you, it would be spent foolishly.” 


principle 


life-insurance substance, the 


is to en- 


courage save that 


Our System Brings in the Strageglers 
LATE years the insuring public have discov- 


I 
O ered that life investments are 


separate lines of business, So 


insurance and 
we contend—is 
store and a savings bank. 
Furthermore, our system brings in the stragglers. 
It frequently happens that a man who needs the 
benefits of cooperation will not become a shareholder 
actuating 


running a grocery 


suspicious of the motives 
those who ask him to join. Poverty or hard luck may 
have put a misanthropie twist in his perspective. 
“No sir, won't get no $10 outah me,” he is very apt 
to say. “I'm hep to them kinda games, I am. Wouldn't 
mind the job o’ goin’ ‘round pickin’ up $10 bills, my- 
self.” 


because he is 


(Continued on page 
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Their Story’s End 


OWE paused at the threshold, 
casting a backward glance at By 
his wife. In the high, yellow 
April light the perfection of her 
face suffered nothing. The sheaf of purple 
iris in her arms held no deeper shadows than her eyes. 
Her cheeks and brow were as delicately curved and 
as warm and soft as the streaming sunshine; her hair 
sprang and curled its living beauty about her face. 

To Howe she seemed suddenly the living, sentient 
symbol of the mysterious secrets of a man’s life—of 
some golden sin that, unlike most sins, had never 
seen its scarlet flame die unto gray ashes. The old 
lure of her beauty called to him, who had long ago 
self-sufficingly fathomed and judged the depths of her 
His lip curled, and, going out, he slammed the 





soul. 
door in bitterness of spirit. 

The flowers in Alison’s arms trembled with the 
jarring door, and she looked down at them with a 
stirring of memories in her soul. Her gaze trans- 
ferred itself slowly to the vista of blue hills beyond 
the city’s pavements. The morning was mid-April, past 
the Eastertide, and between other blue hills far away 
the early irises were blooming in a bird-haunted valley. 

Her motor hummed at the step, and Marie, her 
maid, came into the room with her mistress’s coat, a 
thing of soft satin in lilac hues, across her arm, She 
arranged the diaphanous veil while Alison submitted 
with a still smile. 

“T shall not need you to-day,” Alison said to the 
chauffeur. She turned to Marie with the same still 
smile on her lips: “If Mr. Howe should inquire for 
me, tell him I have gone to Paradise.” 

“To—to Paradise?’ stammered the maid. 

“To Paradise.” 

“But madam is taking no baggage.” 

“One does not need baggage in Paradise, Marie.” 


EFORE Alison now ran the open road. The city’s 
B long miles of asphalt had vanished; the suburban 

cottages were behind her, embowered in their ten 
der green. The car flew along the red gravel of the pike: 
far ahead, across the glittering bridge spanning a 
winding river, rose the blue hills. And far beyond 
them, a day’s swift journey, lay—VDaradise. 

She rested at noon among the hills, replenished her 
gasoline at the village “store,” and found the village 
inn a wonderful place for fried chicken and ham 
baked bread and rich cream with the tang of new 
clover. Yet her appetite was not keen: and excite 
ment possessed her. Her hands shook as she started 
the machine over the hills and into the valley. She 
looked back from the last hilltop to the far-away 
vista at the north; nothing was discernible except the 
lines of cloud strata and the dusk of the forests. A 
smile quivered on her lips! She had left all behind her 
forever; another page of her life’s book was sealed. 

Forever! Her own secret intention stood con 
fessed, bald, naked, new-born, before her. She had 
paused for no analysis of that sudden impulse that 
had seized her as she stood beside the window in the 
April light. Her life for so long had been automatic: 
her emotions rigidly guarded and repressed; her days 
ruled by mechanical laws. She had fitted herself 
slowly but surely into the world of her husband, Hun 
ter Howe. She said and did certain things because 
other women were doing them; she had learned to 
Wear costly gowns because other beautiful women 
were wearing them. She was conscious, it is true, 
without any stress of vanity, that there was a quality 
in her beauty and her nature that was not always 
the gift of other women, but this knowledge had 
come too late to change the remorseless current of 
her life. And now, after all, why should she not go 
back to Paradise Valley? Why had she not gone before? 


i ig scarlet ran into her face; as the miles and 
hours sped it faded, leaving her very white. The 

winds wrenched at the sheaf of flowers on her 
hat, her veil streamed out from her throat. The country 
folk stared at her curiously as she flew past: women 
in doorways with children in their arms: boys and 
girls idling home from school down lanes set along 
the hedgerows with purple violets. 

At last the road led into a long, low vale. Above it 
rose the everlasting hills; through it ran a_ placid 
river. In a flush of pink-and-white apple orchards 
a gray farmhouse lifted mossy roofs and steep gables, 
the sunset flashing vermilion fires from its window 
panes. Alison, shielding her eyes with her hand, 
looked into the west where a long line of cows were 
filinghome. The only sound on the evening air was the 
soft thud of their hoofs and the hushed throbbing of 
the motor, A man shuffled to the slat gate, swung it 
open and, when the last cow was in the lot. closed it 
With clatter and bang. He re:arded the car and the 
Woman in it with an idle stave 

D<¢ 


ILLUSTRATED BY H. 











Alison half whispered. 


‘*Who are you? 


Where do you live, Sons with the fairies?’’ 


“Lord, Gawd A’mighty! 
blaspheme, Jason,” 
used to be a deacon in the eh 


He shook his head “Just the same. 


Mary Lanier Magruder You go on upstairs to her room, Miss 


Alison.” 
“She is sick?” 
“She ain't left her bed came five year 
Christmas night. 
And in those fragmentary letters she had never 
written she was ill! It was like Aunt Julie. 


HE hall door opened resistingly—its odd, ponder 

I ous, jarring sound! A smell of lilacs was about 

the dusky stairway; the door of her aunt's 
room was open; the blinds, drawn high, let in the 
sunlight over the creeping shadows. In the great four- 
post bed a little figure lay among billowing feathers. 
A thin voice shrilled: 

“Who is it? Who is here?” 

“Aunt Julie, it is Alison.” 

“Alison!” came the sharp cry and then a definite 
silence. 

“You've come back,” the voice resumed. “And he's 
left you. I said he would.” 

“No, no, I—I have left him.” 

“Then he mistreated you. I said he would. They 
always do. Oh, Lord, they always do!” 

“No,” her lips reluctantly framed it, “in his way he 
was always kind to me.” 

“Come here.” The little figure sat upright against 
the pillows. “Lord, how you've changed! And your 
xown—satin. He wasn’t a poor man, then. He said 
he was rich, but I didn't believe him. You're mortal 
like your mother, but you've got David's eyes. 
Aml you've left him.” 

Alison nodded, drawing off her gloves. 

“Sometimes men and women who marry like you do 
live it out till the end. COftener they don’t. When 
they do, it's pretty bad, but when they don't, it’s 
worse. What are you going to do, Alison?” 

“IT want to stay here with you.” 


HE old gentlewoman laughed a shrill, grim 

I laugh. “To live here with me and old Jason 

and Kitty—you with such gowns and such 
jewels as are on your fingers?” 

“IT am tired,” Alison said suddenly. She felt the 
repression, the silence of the years yielding to some 
force within her—sweeping it like d¢ébris down some 
unguessed current of her soul. 

The old woman's querulous voice changed subtly : 
“Your room is there as you left it. The candle 
you always hated lamps so, Alison—the bayberry 
candle’s on the mantelpiece. I guess you better light 
a bit o’ fire to warm the room. Remember how I used 
to warm the sheets for you when you used to come 
home late from parties?” 

Alison’s eyes filled. “You were always good to me, 
Aunt Julie, in your way.” 

The little old woman moved restlessly. “That's 
what you said of him. I guess neither one of us had 
a way to make you happy.” 

Alison lighted the fire in the room across the hall 
and stood looking about her with eyes burning and 
weary. The high, wainscoted room, the long, cracked 
mirror, the highboy with the two brass candlesticks, 
the carved walnut bed, the stiff, high-backed chairs— 
these were all, all unchanged. Only she, Alison, was 
the one changed and alien thing in the room. 

With a laugh whose mirth was discordant and harsh 
she wrenched off her hat and drew the rings from her 
fingers and piled them in a glittering heap on the 
mantelpiece. She cast off her coat and her satin 
gown; and, her beautiful arms and shoulders quite 
bare, she opened the closet door and, holding the 
candle high, looked in. Like ghosts of her dead girl- 
hood they hung there as she had left them, the simple 
gowns of her long ago—her youth in Paradise Valley. 


, I SHE methodical habits of her later life asserted 
themselves; she folded away her gown and coat 
on a deep shelf in the closet’s depths. Quite 

calmly she slipped into a little dress of striped ging- 

ham and was dully surprised to find it fitted her fairly 
well. She brushed out her hair before the mirror and 
braided it in a tawny plait down her back. She looked at 
herself with a strange wistfulness, searching the re- 
flected face for the Alison Vrail of ten years before. 
With a long. indrawn breath she passed, bearing the 


candle, into her aunt’s room From the weazened, 
chalk-white face, her.aunt'’s eves, alive, scintillant, 
shone upon her. Alison put the candle down and 


went and sat beside the bed 

“Aunt Julie, if there is anything you want to say, 
or you want me to say, let it be to-night. Then I can 
put the past from me forevermore.” 

“Alison,” the old voice said, “you can’t put the past 
away. You can’t bury it or drown it. Flames o’ hell 
won't consume it. But if there’s aught you want to 
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speak of, speak. Ill pry into naught you want to keep 


locked away In five years o° lying here looking at four 
walls, I've learned more about some things than I ever 


learned in sixty year o’ going about the world.” 


LONG silence fell between them. The smell of 
A lilacs was very sweet in the room Alison's 
voice, half whispering, spoke at last: 

“You remember it Kuster Sunday when we 
were married We reached May, and in 
June. in a village in Provence, the child came. I was 
weeks before I had 


wis 


France in 


wanted to die—for 
prayed todie. I never prayed for the child to die. But 
they told me it that it 

“But I know that I heard it cry—I could not have 
heard it 
erying as took it 
from the room.... Hunter 
would never speak to me 
of the child—he would 
never let me speak. The 
nurse told me it was a 
little girl, but he had 
silenced her, too, and she 
dared say no more. They 
took me away as soon as 
I could travel and I never 
saw its grave 

“In Paris 
again for weeks 


very ill I 


was born dead never lived 


dreamed that I 
they 


I was ill 
When I 
Was strong once more we 
traveled on the Continent 
and Hunter taught me 
me, who knew 





languages 
so little about my own 


And after two vears we 
came home. No one ever 
knew where Hunter had 


met me or married me 


no one knew—the—the 
past back here in the 
valley. I think Hunter 
never cared for his 


friends to know I had 
been a country girl, tend 
ing calves and bees until 
that day his shadow fell 
path. It is 
ten years ago, Aunt Julie. 
but always in the night 
I hear the little, wailing 
ery. If only I could have 
kept the child for my 
own, I think I could 
have borne losing him. For I lost 
lost him before that mockery of a marriage vow.” 
“Alison,” her aunt suddenly, “you've 
cheated shamefully, my girl.” She sat up. wringing 
“But I'm promised 
promises.” She fell 


across my 


him long ago; I 


said been 


her hands. that comes o’ making 
sinful 
whimpering and muttering. 
laid her lips against the withered cheek. 
the candle, from the 
gigantic, grotesque on the wainscoted wall. 


HE orchard grass lay like crumpled velvet under 

| Alison’s feet as she went down the old path be 
tween apple rows. It was the afternoon of the 

air had that deceptive softness of 


back among her pillows, 
Alison leaned over and 
Then, taking 
shadow 


she passed room, her 


second day and the 
a fitful, changeful Kentucky April. 
cient tree, king of the forest of bloom, in whose trunk 
dreams 


There was an an 


the dreams of her childhood had been spun 
of life to come. Crossing the brook, Alison looked up 
to the old familiar place. Her lips parted in a ery 
There was the old trunk, garbed in material white 
was it the Spirit of Spring? The child, sitting calmly 
with hands folded over apple blossoms, looked serenely 
down at her—a child with a pale little face and a long 
pointed chin cleft by a haunting dimple. 

“Who are you?” Alison half whispered. 

“Sonalé. Who are you?” 

“T am Alison.” 

The child nodded 

“Your picture’s upstairs. Kitty lets me look at it 
sometimes. I knew you were Alison.” 

“Where do you live, Sonalé—with the fairies?” 

“With Kitty mostly, and with the minister's wife 
I learn music and politeness from the minister’s wife 
And there aren't any fairies, you know.” 


“There used to be,” Alison said, “when I was a 
little girl. And a dryad lived in every tree. I used 
to pretend they came out and danced if I sat very 


still up there where you are.” 


HE child swung herself from her airy perch. She 

| caught the fluttering width of Alison's gown, and 
looked up at her with eyes like the twilight sea 
“Kitty used to tell me of the little people. In Ire 
land they But the minister’s wife says 


it’s silly. 


have fairies. 
Sometimes I’ve thought I heard a banshee 
crying. Kitty says ‘tis always the wind in the keyhole 
Why is it that all the things you want to do are wrong 
and all the things you want to believe are not true?” 
“I do not Alison 


fluttering of her heart 


know why. Sonalé,” said with a 
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Across the orchard acres 
far-away 

“Sonalé, Sonalé! 

“Kitty's calling,” Sonalé said wistfully “It's lessons 
lbidd you like lessons?” 

“I liked the orchard better,” 

The child smiled, too, wistfully and sped away. She 
looked back shyly, then, suddenly bold, kissed her deli 
tips to Alison. The wind blew her dark 
Like the moon under a flying 
cloud, her face flashed a memory 
Alison. Days of rain descended upon the world; Alison, 
from her window, looked through the mist toward the 
orchard and its efflorescence of bloom to a vacant seat 
Cnece she fancied a flutter of 


Alison smiled 


cate finger 
hair across her cheek. 


haunting back to 


in the old, gnarled tree. 





*‘Lord, how you’ve changed! And your gown 
satin. He wasn’t a poor man, then. He 
said he was rich, but I didn’t believe him’’ 


was the curling mist blown in 
vaporous folds by the east wind. For some inexplica 
ble reason the face of the child Sonalé haunted her, 
quite as if the own childhood had 
emerged, dryadlike, from the bole of the ancient tree. 
reflected with her world-weary 
would properly be a moon-faced, rosy ghost in tight 
pigtails, with a missing front tooth in the red little 
mouth. There had been nothing romantic about her 
orphaned but happy childhood in Paradise Valley. 
The fourth day of the rain Alison escaped from the 
oppressive atmosphere of the house and ran down the 


white there, but it 


ghost of her 


Only, she smnile, hers 


orchard path. An unconquerable restlessness assailed 
her. Aunt Julie, finding relief from intolerable pain 
only in a powerful drug, lay asleep in that quiet upper 
room. Kitty, firmly disdaining Alison’s proffered as 
sistance, went about her tasks with the old, wild Irish 
her lips. From their heartbreaking re 
and from herself 


melodies on 
frains Alison fled 


YHE thought of her husband, Hunter Howe, and just 
S what effect her message had produced upon him. He 
had stared, smiled, recovered himself, perhaps, and 
shrugged his shoulders. He had a way of dismissing 
into some limbo of lost interests by 
thing 


a subject, a thing, 
a definite gesture or 
between the fact of her desertion and his philosophical 
acceptance of it, and that was his abnormal, overmas 
tering, and cherished pride. Alison had 
reached one clear conclusion as to his attitude toward 
her as his wife: she admitted to herself that men and 
linked in unwilling usually 
she and Hunter had never quarreled; there 
there were no mutual 
sometimes Alison longed for an 
agony of the flesh: she wished that he might beat her 
anything but the unlovely fact that he 


stood 


speech. But one 


Long ago 


women bond quarreled 
fiercely ; 
scenes—because 


were never 


retrospections. But 


with stripes: 
with her and gave her outward 
was too proud to acknowledge 


honor and re 
that 


lived 
spect because he 
ten years before a sin had found him out 

She walked, her head bent, the east wind flapping 
her cape about he: The painful trend of 
her thoughts turned, for she was nearing the old apple 
tree. She thought of the child Sonalé; the pale yet 
vivid face of her flitted now and then before Alison's 
| ves out of a past they had shared somewhere 
if her hidden t hts were 


houlders. 


And as 


visualized, Sonalé 


an echo floated from the 
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stood before her, a white spirit of the mist prung 


out of a mysterious nowhere The mist shone iy drops 

on the child's bare head; her dress clung damply 

toher. “Sonalé,”” Alison cried. “Why, you are dripping 

wet! Who could have let you out in such we ither?”’ 
‘I let myself out. I ran away.” 


“From the minister's wife?” 


oe child nodded shrewdly “T climbed over th 
transom. She locked me up to punish me.” 
“Then you were naughty, Sonalé.” 

“T danced Minister’s folks don’t dance. But 
played tunes that 
layne saw me in the mirror 
and Kitty should know ” 


she 
And Mrs 


She said it was w icked 


made my feet wiggly 
The child laughed suddenly 
“And I ‘Kitty 
dances herself when aha 


said: 


has had a drop too much 
in her tea.’ And Mrs 
Payne called her an Trish 
hussy and 
Is Kitty a hussy?”’ 

“No, she is a 
woman.” Alison's face was 
pale. “You must come up 
to the house with me for 
dry clothes while I tel 
Kitty about that—that 
Mrs. Payne.” 

“Oh !”* 
frightened face on her 
“T can’t go, I can’t.” 


locked me in 


£ood 


Sonalé turned a 


“T shall not let Kitty 
punish you.” 
“But I can’t go—while 


there.” 
will not 


you are 
“You trouble 
me, dear.” Her insistent 
fingers overcame the 
child’s very evident re- 
luctance, 
“But Kitty 
began, 
“Never mind what Kit- 
ty said. You must run 


fast now, you 


said—” she 


are shiver- 
ing.” 

Kitty was in a siege of 
damp linen and flimsy 
muslin. A smell of 
scorched cedar boughs 
and ironing wax pervaded 
the air; from the thick 
of it, Kitty lifted a 
flushed face that whitened curiously as she set dow 
the iron. 

“Holy Mother !” 

“T should think you would be 
said indignantly; “that poor, foolish Mrs, Payne locked 
the child up for dancing. 
that Sonalé must dance just as naturally as she must 





she said and crossed herself 
astonished,” Aliso! 


She never could understand 


live or breathe.” 

‘ 

from an 
triangular spot 


took the unlucky 


ITTY doggedly 
K towel that suddenly 
of brown. 
“I thought, Miss Alison, I couldn't 
put Sonalé with the minister's wife to 


Iron 


revealed a 


do better than 
raise her up 
genteel.” 

“You'd better bring her up yourself. You never told 
me how you came by the child, Kitty.” 

“Miss Alison,” Kitty said, speaking slowly and serub 
bing away at her iron. “Sonalé was given to me by) 
some people I used to know She lost her parents 
There’s prouder blood in her 
than runs in the veins o’ Kitty Malone. It's a drear 
time I have plannin’ fer her, for she’s a quare little 
thing and I don’t understand her.” 

Alison Kitty to Sonalé 
half-smile Irish Kitty and that child 


of sweetness and flame was the space of a world of 


when she was a babe. 


looked from with a queer 


Between dear 


dreams 

“Kitty, if there is none other than you to claim her, 
may I not have her for mine? 

The iron went back and forth once and again before 
Kitty spoke 

“T don’t know if I'm doing right 
trusted to me; but I'm getting old and ye are 
come and wean the child from 
me, ‘tis no fault o’ mine. T'll not be parted from her 
so long as I live, Miss Alison, but I'll not say nay to 
ye, for reasons that Mary, Mother o’ Christ, herself 
And ye can rest content in this that there's 
never a wan living with better right to her than 
self Havin’ no childer of your own, may) 
Alison, darlint 


with what's been 
young, 


mavourneen, and if ve 


knows. 
yer 


he Sonalé 


will fill your empty arms, Miss 


UST how empty they had been Alison herself had 
J never known until Sonalé slept upon her breast 
The apple whitened and fell by the 
brook—the brook in the orchard that ran down to the 
Paradise Valley Strange, fairy craft went 
gurgling and frolicsome stream, 
s held together by pins of 


blossoms 


river of 
floating 
boats of green hickory leave 
the hedge 


down the 


thorns with an iris (¢ 
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COMMENT ON CONGRESS 


T THE beginning of the last week 
of November, which 
sarily the last week of the recent 


Was heces 
special session of Congress, it became ap 
that the currency bill 
be passed. From this fact flow 
important considerations: One is that the 
currency bill, having failed to pass by 
the end of the special session, probably 
will not for for the 
first week of the regular session, accord- 


parent could not 


several 


pass some months, 
ing to an agreement made in the Senate 
long ago, must be given to the discussion 
of the Hetch Hetchy matter. The second 
week, by the kind of 
must be given up to the Alaska Railroad 
Bill. This that 
on the eurrency bill probably 


same agreement, 


indicates serious debate 


By MARK SULLIVAN 


spent in inefticiency and idleness.) This 
The tariff bill 
for 


is an impossible situation. 
has been agitated continuously more 
than four vears. In 1909 Congress and 
the Senate debated and passed a complete 
tariff bill. 


succeeding 


Again and again during the 


terms important schedules, 
like cotton and wool, iron and steel, and 
agricultural implements, were debated 
and passed by one or both Houses. Sev 
eral months were given up to the discus 
sion of reciprocity, which was in itself, 
of course, an education on tariff matters. 
It is not too much to say that almost all 


of the active time of Congress for four 





























ances of the Democratic candidate and the 
other Democratic orators that the party 
had a definite plan of legislation with 
And Presi 
dent Wilson was elected it has been under 


regard to trusts. ever since 
stood that the Administration had a clear 
policy on this subject, and that this polices 
would be embodied in legislation just as 
the bill is out of the 
way. Indeed it has been expected all along 
that the antitrust legislation would be in 


SOOT as currency 


troduced in Congress during the present 
month. Under these circumstances it is 
baffling to have the Administration’s 
Commissioner of Corporations, Joseph E. 
Davies, announce that he is about to en 
gage in a two-year investigation of trusts 

with a 


view to arriving at 























will not begin until after | = ie what ought to be done about 
Christmas, and that the bill, ‘ them, to determine, in Mr. 
in all likelihood, will not be . Davies’s words: 
. r ie oy 
‘ome a law until March, This 1@) 
come ila re > \ A fundamental question of fact 
will mean that Congress wi be / upon which must rest the ultimate 
have been in session without : and correct solution of the problem 
interruption for one vear, from a { and the final attitude of government. 
April 1 until April 1, and WF ster : 
| , emacs oe \Y Mr. Davies’s statement of the 
will have passed only two im iF é : ; . 
<a i .. present situation of the Admin- 
portant measures. This is an a . , s ? 
- . i . istration in this respect was 
intolerable prospect. When so || — : Ee 
c quite definite: 
much work that was formerly i / 
done by State Legislatures, or There is now no governmental or 
not at all, must now be done | Kony other SReNCT engaged in attempting 
a the Cee Wasl re M4 . | to get scientific information with 
ee sana nt oo iy io : reference to this fact. It is charac- 
ington, and especially when Nan. & } c>) teristic of the quality of mind of 
so many extremely important we a yee) the President of the United States 
measures vitally .affecting the | es } that he should desire facts on which 
- f * lv Bor 24: ie ir. — to base his judgment. It is the in 
country _ fundamentally — are sz a f | tention and purpose of the Bureau 
waiting, it is impossible longer J ng | % of Corporations, acting under the 
to deny that a machinery so \s LI Be direction of the President of the 
> fe ‘nite Sts 1S 0 i > § Ss ‘vey 
complicated as to turn out only |) Sa United States, to make a survey 
tw ieces of major legislati OY bl ' of the industrial field and an ex 
oe pr Cee Oo major esis a on f 7” > ¥ tensive investigation of this sub 
in a year must be renovated in , ject. We shall enter into this in 
. . . —_ i> P P : . 
the direction of efficiency. 2 vestigation with the sole intent 
. * of working out in a scientific and 
Of Political Importance hipaa fair-minded spirit the facts ab 
* datece ; : yr ¥ solutely as they are. So vital 
; HE failure of the Senate OO and fundamental is this problem 
to take up the currency that to attack it in any other 
measure until the last week of the special years was given to discussion of the — spirit would be criminal. What is needed is 
session marks definitely a lessening of tariff. Practically all the personnel of light; not heat. 
the hold that President Wils as hi | Ses ‘rere intimately familiar . 7 . 
s Ison has had oth Houses _ were intimately f unili " 4 Partial Trust Program 
over his party. He was committed very with those discussions. Leader Under- 
strongly to final action upon this bill wood of the House and Leader Simmons HILE the investigation by the Bu 


during the special session. He began to 
urge the measure as early as last May. 
If President Wilson 
nance with which he drove Congress so 
masterfully in the tariff matter, it 
effect upon the future of 
litical parties in this country, an event 


is to lose the domi- 


will 
be, in its po- 
of high importance. 
that the Democratic more 
homogeneous to-day than the Republican 
party that the 
President 


Many persons believe 
party is no 


was two ago, and 


when 


vears 


time is bound to come 
Wilson will take one path and a large sec- 


tion of his party will take the other. 
The Same Point 


HE recent special session of Congress 
began on April 1. During eight 
months it passed only one important meas 
ure—the tariff bill. 
say that nineteen-twentieths of the time of 
the 435 Members of the Lower House was 


(Meantime it is safe to 


of the Senate both had participated in 
all these discussions. There was nothing 
there ho 


which 


more to learn, and 
for delay. <A 
to such 


was excuse 

itself 
procrastination 
There 


and 


system lends 


incapacity and 
is no cor- 


little 


undue deference to special interests. There 


will have to be mended. 
ruption left in Congress rery 


is practically nothing left of the condi 


tions which caused the overthrow of 
Cannon and Aldrich, and all the political 
revolution of the past four years. There 
is, however, appalling incapacity, due 


chiefly to the archaic system, and in only 
a minor degree to spots of individual low 
efficiency where there ought to be intelli- 
gent and energetic leade rship., 


Is There Hesitancy ? 


URING the Presidential campaign of 
1912 it was quite generally under- 
stood by those who followed the utter- 





reau of Corporations is going on, 


Congress will be struggling along with 
several trust bills which will be backed 


by the driving force of the Administration. 


One of these will be the La _ Follette 
Stanley Bill, drafted by Louis D. Bran 
deis, and defining in meticulous detail 


what acts of corporations shall be consid 
ered in restraint of trade. A second is a 
bill prohibiting interlocking directorates, 
to the support of which the House is al 
ready pledged. Another is a measure aim 
ing to divorce industrial or “producing” 
corporations from corporations engaged 
in transportation. Still a fourth bill de 
the the Newlands 
Bill, creating an interstate trade commis 


sired by President is 


sion. It is an ambitious program. It is a 


doubly ambitious program to thrust upon 
a legislative mechanism which is not only 
out of date but whose wheels may easily 
an aggrieved 


be blocked by minority. 
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The Whirligig of Time 
in Albany, N. Y. 


N LIEU of a Christmas card, one of our Albany 
I correspondents forwards a rare photograph, to 
which he has attached a 
rimed toast. 


“society item” and a 
He informs us that: 


ifter a respectful lapse of time, Mr. 
Vartin H. Glynn of this city has moved 
into the residence lately known as “The 


People’s House,’ and has rechristened it 
“The Executive Mansion.” The former ten- 
ant, Mr. William Sulzer, had to up 


the place because it got too warm for him. 


qive 


He is now on a speaking jaunt to tivo dozen 
leading American cities. Title 
THE TREASON OF TAMMANY 
THE FULL STORY OF THE PLOT THROUGH WHICH 
I WAS REMOVED FROM THE OFFICE OF 
GOVERNOR, TO WHICH THE PEOPLE 
ELECTED ME BY THE LARGEST 
PLURALITY IN THE HISTORY 
OF THE STATE. 


of lecture: 


will return to 
{ssemblyman 


January 7 Mr. Sulzer 


Albany as an 


A Toast 
“OULZER AN’ GLYNN!” we 
& election day, 
Silencin’ them 


On 


all says on 


that was utterin’ hints. 
you'll find on the 
Day 


An’ mebbe great Resur- 
rection 


We've 


[ since. 


ben repeatin’ them names ever 


At Albany later we hears to the oath o° you, 
Glad to see 
in’ then we 


righteousness rulin’ ag’in. 


wakes up an’ we sees there the 


both o° you 
Governin’ sep’rate an’ fightin’ like sin. 
We took up yer case with the sense that 
were notea fer, 


Cussin’ all sides of it till we was tired: 
Then got us a Governor nobody voted fer 


To finish the job that got tother one fired. 


Spasms like that is quite certain to weary us 
An’ things may go wrong while we're tak 
in’ a rest. 


Yer faces, however, appears mighty serious: 


Vebbe it all will turn out fer the best 
Veaniwhile we're takin’ another close vieu 
0” you, [ BEEN. 


To see what you BE an’ not what you have 
Till we discover it, here's to the twoo’ you 
issemblyman Sulzer aw’ Governor Glynn 


JONAS JONES 


] 
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Where the “‘Right Man for 
the Job” Is a Woman 


SDDY'S GULCH LOOKOUT STATION in the 
Klamath National Forest is in charge of a 
woman. Miss Hallie M. Daggett of California is a 
regularly appointed forest guard with 
signed by the Secretary of Agriculture. 
During the first part of the year much difficulty 
had been experienced in this sparsely settled re 
gion to find the “right man for the place.” Miss 
Daggett solved the difficulty A la feminist. She is 
responsible for the immediate discovery and report 
fire in the ranger district 


credentials 


of every overlooked by 


her station. Upon the speed and accuracy with 
which she can sight and locate smoke when 
it first starts and telephones its location to the 











The lookout at Eddy’s Gulch, 
Miss Hallie M. Daggett 


district ra 


efficiency 
system in 









first 
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were 


that 
than 
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an 
five 


of the 
her district. In 


eks 
rty 
“Ml and 


aggrecate 


acres 


depends 


the 


fire-protect ion 


on 
fires 


her 


the job she 


extinguished 


area of 
was 


by the patrol force so promptls 


less 


burned. 




















for Street Traffic 


“gently practical. It is a 





Philadelphia's Semaphore 


was 





tha first tried 


A* IDEA 
4 Paris, but notable 


out in 




















without SUCCESS 
has been Americanized for Philadelphia’s 
emi 


traffic police and has proved itself 


semaphore d¢ 


its 


Francisco, \ 


vice for regulating street traffic. Our 

photograph shows the signal machine in 4 traffic gets 
action Its arm worked by two. levers, from San 

ire isi from a uch greater dis 

tar a crossing policeman’s glove crossing “cop” 


signals 


signals 


vhere 


from 


at 


A “Cop” on a Pedestal 


NOTHER idea to insure chat the street 
right 


comes 


the inter 


section of Market and Kearney Streets the 


pedestal 
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Juarez Surrenders to General Villa 


HE capture of Juarez from the Federals by a night 


NY 


attack gives the Constitutionalist cause in Mexico 
another strategic point. In General Pancho Villa’s swift 
assault 30 of the Federals were killed, 50 wounded, 
and 300 captured. The rest of the garrison fled the city. 
Our photograph, snapped in dim light in the early 


\ 
as 
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‘SS 
ss 
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morning, shows some of the Constitutionalists pursuing 


Public Spirit in New York City 
TEW YORK, which has been described by one of the 
| most influential of its own newspapers as “a city 


WRQNANDHANAWWVPEE 


without public spirit,” has suddenly developed symptoms 
of pride. When the Y. M. C. A. and the Y. W. C. A. 
set out to raise a fund of $4,000,000 in two weeks the 
“spiritless” metropolis responded with something of the 
Same generosity as any city of the West might show. 
Our photograph is a night picture of the campaign’s cash 
register dial on the town-clock tower in Madison Square. 


QQ 
“See 


. 


, cash register 
i“ that counts in millions 


yen 
yma 


| An Anti-Quackery Photoplay 


VER every case of incipient tuberculosis a battle 
is waged. On the one side are the quack patent 


WN 


MAH 


medicine dealer and his ally, the conscienceless sort 
of daily newspaper, fighting for the consumptive’s 
money and wholly indifferent to the fate of their vie 
tim if only they may wring from his fears and his 
sufferings a few dollars before death interrupts the 
harvest. Opposed to quacKcery are the forces of hy- 
gienic education, striving unselfishly to save life. 
Thus far the advantage has been all with the quack. 
With a small part of the money which he draws from 
his dupes he is able to pay for nation-wide ad- 
vertising in which he holds out his false message 
of hope: “Bring me your dollar and I will cure 
The most that the antituberculosis organi 


SSIS 


WAS 


G can say to the sufferer is: “Here is ye: r best 
chance of life: take it while there is yet time.” 

Enters now a new and formidable ally to the hy- 
gienic forces, the “movie.” The Edison Company has 
just completed for the National Society for the Study 
and Prevention of Tuberculosis, a film entitled “The 
Price of Human Lives.” The series of pictures deals 
with the evil wrought by a typical patent consumption 
“cure,” Concura, and depicts a family enmeshed in the 


7XAH4A}Aq4AAAAAD 


ui 
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Y toils of this quackery, and finally rescued and saved 


by the agencies which teach the cure of the Great 
‘cures’ White Plague through fresh air and careful living. 


1 scene from a photoplay that crusades against patent-medicine consumption 
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Exacting Confidence in Banks 

E HAVE ALREADY CALLED ATTENTION to the fail 

ure of Mr. UNperwoop, as Democratic leader of the House, 

to incorporate into the banking and currency legislation 
any provision for the guarantee of bank deposits—such as he advocated 
four years ago when he and his party were not in power and not re 
sponsible, and such as the Democratic party advocated in its platform 
in 1908. There is one further measure which would do as much perma 
nent good as anything in the present bill. That is the creation of an 
emergency fund for the payment of depositors in failing banks. It 
seems but little understood how large a part of the real “currency” 
of the country is bank checks. We have in the United States out 
standing, outside of the Treasury, somewhat over three billions of 
legal-tender money. Of this nearly one-half is impounded by the 
banks as cash reserve, leaving less than a billion and three-quarters 
“in circulation.” How much of this latter is really in circulation 
nobody knows. Careful estimate shows that it does not change hands 
on the average much over twenty times a vear. Its “velocity,” as 
economists say, is low. On the other hand, the banks hold between 
eight and nine billions of checkable deposits. and this eight or nine 
billions changes hands, on an average, over fiftv times a vear. This 
means that over 90 per cent of the business of the country is done 
with bank-deposit currency. In times of panic it is not unusual for 
deposits to shrink by one-sixth or more. A contraction of the bank 
deposit currency by 16 per cent would be equivalent to a billion and 
a half of dollars. 
face of this, half a billion of fiat currency is going to be of real avail? 


Does any serious-minded person think that, in the 


Seven brief vears ago most of the banks of the United States closed 
their doors. 
They closed because of fright, because of a lack of public confidence. 
If every depositor knew that the whole banking power of the United 


More than 99 per cent of them were perfectly sound. 


States was behind his deposit, and that that deposit was just as 
good as yellow gold, probably not a dollar would have been with 
drawn. There would have been no banking panic, no bank runs. <A 
deposit-guarantee fund exists now in four States. The plan is work 
ing well. In ten years it will be universal. A national guarantee 
fund might easily draw out a billion dollars of real money, not fiat 
money, now hoarded or buried ; and add this real money to the banking 
strength of the country. 
with a Democratic President—a combination that conceivably might 
not occur again in twenty vears—fumble this golden opportunity ? 


Why should a united Democratic Congress, 


Headway 
he OUR JUDGMENT no more important headline has appeared 
in any American newspaper during the present year than this 
from the New York “Sun”: 
DAYTON ASKS GOETHALS TO BE CITY MANAGER 


PANAMA CANAL BuILpER May NAME His Own Satary Up vo $25.000 


It matters little whether Colonel Gorrnats wants the job or 
whether the War Department is willing to release him to take 
it. The significant thing is that a fairly large American city 
has come to the point where it is willing to hire an expert 
executive to manage its affairs. It is many a milestone from this 
back to the system of partisan mayors and cumbrous partisan 
aldermanic bodies still obtaining in almost all American. cities 


How Not to Do It 
HICAGO IS A TREMENDOUS EXAMPLE of the modern city 

4 of business—active, urgent, imposing in power, and vital in reach 
and grasp. Yet the recently founded independent telephone com 
pany is reported to be about selling out to its older “competitor” for 
$6,300,000. 
company) under way since 1903. 


Chicago has had a telephone investigation (of the older 
This long wrangle employed all 
the best telephone scientists of the country, and finally resulted, this 
summer, in a net annual reduction of about $200,000 in Chicago's tele 
phone bill. While this process was in its fifth stage the proposed com 
peting telephone company was granted a franchise. Regulation was 
in full course. There was no question of the city’s power or of the ade 
quacy of the existing telephone service. The new project came into 
an occupied field of natural monopoly, not an empty one. Now note 
the result. The new company’s plant is mostly mere duplication. ' 
seems very doubtful whether even 10 per cent of it can be used 

conjunction with the apparatus of the older corporation. This me 

that $6,300,000 will be spent and that less than $1,000,000 0 
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It will be precisely the same thing as if five millions 





will be useful. 
of water had been poured into the stock. But this price paid is 
real money, and a fair return must be earned on it. If this return 
be measured at the low rate of 6 per cent, which was hinted at by 
the Supreme Court of the United States in the Consolidated Gas case. 
the annual bill for Chicago's temporary lapse from common sense will 
be $300,000. It is obvious that this is $100,000 more than the “gain” 
from the eight-vears-long rate case. The absurdity of it among hard 
headed business people is delicious. Chicago may cyt the waste by 
lowering the price a bit, but the principle will be the same. In any 
given area the telephone business is a perfect example of a natural 
monopoly, since its purpose is the transmission of speech, and any 
X may want to talk to any Y. If the power to prescribe all records 
and all rates does not put the public interest in the saddle, then 
some better means will be found. But it will not be done by invyest- 
ing in cobwebs. Chicago has saved at the spigot and wasted at the 
bunghole—a perfect instance of how not to do it. 


Finding Out 
BELLIGERENT apostle of peace and quiet calls for the swift 
and permanent elimination of all political and professional in- 

“Whatever comes of an investigation?” he demands. 

Nobody is ever punished. 


vestigators. 
“Nothing is ever done. 
less and troublesome words get into print, and that’s the end of it.” 
Not quite the end. There is one result: intangible, immeasurable. The 


Millions of use 


public gets information. When Congress investigates the lobby, and 
the lobby and its employers dig impassionedly into each other’s mutual 
records, the man on the street sees a gleam of light shed on the 
underground government. When Tammany impeached Suuzer, the 
sheeplike voter learned a little something about the kind of men he 
has foisted upon him by the bosses—and used his information at 
the polls. Information is strong meat for the human sheep. In 
the last few yvears America has been absorbing information in con- 
The “investigation mania” is not purely a Con- 
Rather it is the voicing of a nation-wide desire 
The Pro- 


siderable dosage. 
gressional epidemic. 
to understand what's what in our Government, and why. 

gressive party was born under the sign of the Question Mark. 


Lux 
VERY GENERATION raises its crop of fine old erusted Tories 
~ —some of them in the humbler walks of life. And at all times 
even as they once tried to resist lighting what 
The instance we 
have in mind is noted in Emerson’s “Journal.” Sixty years ago 
the philosopher visited Nauset, on Cape Cod. “CoLiins, the keeper, 
told us he found resistance on Cape Cod to the project of build 
ing a lighthouse on this coast, as it would injure the wrecking 


they oppose light 
LONGFELLOW called the “street lamps of the ocean.” 


business.” Did vou ever stop to think that our lighthouses have 
utterly ruined what used to be a vested interest? 


** Values ”’ 

ye Kk OF THE NEWSPAPERS are now showing their capacity for 
YF abstract thought by proclaiming that while the 1913 corn crop is 
half a billion bushels less than that of last year, yet it is the “most 
valuable” ever produced, because it sells for higher prices. The plain 
fact is that this shortage is an unmitigated national misfortune. It 
Arithmetic never feeds 
A high 
price is “value” only to the seller, not to the nation that pays. 


The Real Facts 


HENEVER we are tempted to be proud of a well-made phrase, 
the cure is in that resounding saying of Samuen Jounson that 


means less nutrition and more starvation. 


anvbody—people eat food, not figures on a statistical chart. 


“words are the daughters of earth, but things are the sons of heaven.” 
Wallingford at the Fair 
Wie IS MANAGING the “concessions” of the Panama-Pacifie 
Exposition? What sort of man is he, and what are his busi- 
ness ethics? Corzier’s has told how he tried to put up people's 
eyes at auction with his quack spectacle concession offered to the 
which the exposition management wisely canceled as 
Equally shady 


highest bidder 
soon as the publicity made itself effective in protest. 
is “The Temple of Childhood” scheme—not yet withdrawn. This proj: 
ect involves focling 250,000 parents, the country over, and exhibit- 
ns “Prizes 


that number of photographs of “beautiful children.” 
“children’s 


approximating $100,000" are held out by way of bait 
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goods” manufacturers to foot the bill. But when we expressed the 
opinion that this exhibition was in bad taste we didn’t know half its 
amazing details. Some Get-Rich-Quick WaALLINGrorD, with rare un 
derstanding of parent psychology, is capitalizing our American devyo- 
In every town he finds a photographer willing to 
official pho 


tion to children. 
pay handsomely for the privilege of being the “Temple's” 
tographer. This official photographer takes free pictures of children 
whose parents have the “Temple” certificate that their offspring have 
been chosen to represent their State or Territory. But apparently the 
photographer is coached to secure an extra order for copies of every 
child’s picture and (in some districts, anyway) to raise his price 
25 per cent for these pictures, and to pay this 25 per cent to the 
“Temple” as its second rake-off. tn fine, 
the “Temple of Childhood” is a crass 
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young men educated at Professor Tart’s institution of the higher 
learning. Yet it is not quite safe to wager that the glory which 
was Yale is all ancient historv—even now. 


Singers and Charlatans 
. ke: AVERAGE MAN very often seems impatient of the claims 


art and contemptuous of the artists. Our nation is often 
scored for this by visitors from more cultured lands. One possible 
and partial explanation is in evidence every fall. A singer is land- 
ing for the season here and starts to trot down the gangplank in 
a costume consisting chiefly of velvet knickerbockers. Our moral 
customs officials stop her, she speaks her little “piece” about the 
superiority of these garments, is 
photographed and interviewed, and 























and vulgar money-making device that -— “IT Rae TT ' retires, successful, to change her 
° . . . ' . 
bids fair to make huge profits for | ry | | clothes. Our knowing press swal- 
some one, and does not give good | } ) lows the bait and gives her the pub- 
“value received.” It is rather dis iH | licity that is denied to such affairs as 
creditable to the photographers con Hl | Ly the larger campaign meetings of the 
cerned—wholly discreditable to the ex | | IXNOCK EM Our Clue + Socialists. The next “artiste” comes 
sition managers who tolerate it, and 2? leWh ashore with a small dog and a large 
he R M.S | i | Pure © Iskey me filled with liquid dl biecuit 
to the KICHARD M. SAYERS Who signs cane ah ( og DISC 
the “certificates” as “Temple Director.” I | SS (whatever that is), which is fed to 
No trick is overlooked which will lead || i & the precious pup at precise intervals 
the fond and unsuspecting parent. to | | Z 7 of forty-seven minutes. Next day this 
suppose that his child has been selected eS) is “a mistake the cane was for her 
by “publie officials, and men and women fe 3 “own protection. goth facts are suf 
of prominence,” and that the Panama | 4 | ficiently published. After these ex 
Pacific Exposition itself is acting in ‘a ZB ploits there is little left for the unim 
the matter; whereas not one of these A / aginative vocalists but to shriek in 
suppositions is correct. Sometimes the > polyglot anguish as the customs ae- 
local photographer himself furnishes , | Ky Naas: a— complices of their press agents cut 
his victims’ names, digging them out at \ 1 c \ ; Le — -_ Y | 1 aigrettes from Paris hats. The cus- 
the Board of Health or wherever else q \ ' e <* . te toms service can be depended on in 
he can. In spite of all the gilt seals and 1) p-~ WW y such emergencies! And yet these vain 
blue baby ribbon on the “certificates,” «| \ Yt ti ~ A and trivial seekers after cheap noto 
in spite of the purple patter about ty. oF riety pretend to interpret WaGNer, to 
a oe . : w | f _ rv a acne _ pane “ i . 
“Better Babies” and the “Educational 1 |  ! X¢ Ny \ y know what Scuvrerr meant, to be able 
: ° a et / ; , “as Oo , > . ’ 
character of this show, the whole busi | KX pe | to sing the great songs of the world! 
hess is one of speculative commerce | 3 No wonder PLavro excluded all such from 
and close to the border line of worse 4° the ruling class in his Republic. 
; fie 4 = 
Besides their 25 per cent commission, f S +) Fy] = 7 y , 
' -, ' 4. | ED : To Our Stenographe 
the photographers who take baby’s por ite er 7 y 5S Fd ——— 
trait—“without charge or expense” I \ 37 — aS < Loy . HO ELSE KNOWS US half so 
. on -— 2 4 »? Z = ‘ 9 She ie — ‘ ; 
pay to the egregious “Temple” from * - = — well? She has heard all that 
. - _ TuQicaT . nem, eat P > : > 1S 
a hundred dollars apiece up to sey F _ we have said and then mad notes 
eral thousand. Was ever a project for of it. She has read our incoming 








gulling the proud parent so fetchingly 
worked up? We hope you will real 

ize, When you get that imposing envelope (postmarked St. Louis) con 
taining the “certificate” and form letter and order on an “official” pho 
tographer, that here is just one piece more of really gifted fake craft. 


The Essence of Football 


HAT FOLLOWS is mere observation and not an attempt to 

enlighten the bourbonism of our fine old shell-backed sporting 
Writers. Football is first of all a clan sport. You drill and strain 
to defeat the ancient foe of your house: Harvard against Yale, and 
soon. Victory in this fell fray excuses all else. Football is, above 
all others, the game of the “high point,” the peak of the curve, as 
engineers say. Given eleven good men, fighting as one in that mys 
ferious harmony which is the apotheosis of the art, and who shall 
Stand against them? Colgate overthrows Yale, Carlisle tramples 
Dartmouth. To talk of “championships” in the face of this condi 
tion is only to show again our Chinese reverence for forms, our wor 
Ship of arithmetical results. We submit these notes as stating the 
true reasons for the persistence of football. 


Dolorific 


ROBABLY THE SADDEST HEADLINE ever printed found 
its way into small tvpe on the morrow of the battle day when 
Princeton stood off Yale at football: 
YALE TRIUMPHS AT CHESS! 
The connotative pathos of these four words is sharpest, of course, for 








‘*Friends for Forty Years’ 


’ letters. She knows who pleads with 
us for help and what we do about 
it. Do we write frankly or evasively, she follows the straight 
hewed line or the curve ol our deviousness, Are we courteous 
only to the powerful, or is our treatment even to all who come 
seeking? The woman at our elbow, hammering out our paragraphs, 
is a clear-eved witness. Over the telephone voices drift’ in’ from 
the world, and the tone of each is caught and judged before 


our presence is acknowledged. She knows whether our friends 
are worthy. Ix the home happy? She knows it. She notes 
all our tricks of person. Our good temper, our clean speech, 


fly further than we guess. She is familiar with the stale phrases 
we scatter over the thousand routine letters, and is gladdened 


when we light up the languid page with an unspoiled turn. She 
is aware when we have tumbled out from a laden desk to a 
World's Series ball game. She, too, would enjoy Mr. Baker's 
versatility, but she wades through our débris till twilight. She 


could keep our tardy correspondence up to the minute, but she 
has to time her efficiency to our limitations. Never outpacing 
us, she is as loval in the background as our shadow. 

_ s” 
‘*Friends ’’—Indeed ! 

LOT OF BOOZE PLACARDS show an old man fondling a 

whisky bottle with some such inséription as this: “Tremens 
and I have been friends for a lifetime.” This is a touching senti 
ment, but the thought persists, that Ane. and Cain were “brothers” 


until Ane.’s untimely death—and that was no advertisement for CAIN! 
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Eleven inches between wing tips. Not, however, a record. One specimen measures eighteen 


Butterflies of All 


Sorts and Sizes 
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A Steeplejack Does the 


Honors at a Christening 


tion of butterflies and 
moths is being mounted in Wash 
ington, D. C., and soon will be 
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placed on exhibition in the Na 
tional Museum. Two men, Mr. 
William Schaus, an American, 
and Mr. J. T. Barnes, an Eng 
lishman, have been building up 
the collection for twenty-five 


HICAGO’S newest hotel 

4 was christened the other 
day by a steeplejack. With 
a bottle of champagne in his 


% 
4 
% 
Z 
G 


| 


MWK 


side pocket, he climbed the years. It includes 200,000 speci 


skyscraper’s flagpole, poured mens and represents 30,000 spe 
the wine over the gilded ball, cies. In size the specimens range 
and said: “Yer name’s the from butterflies almost as tiny 
Fort Dearborn!’ A = spray 
of champagne floated out 


over South La Salle and 


as a mosquito to moths whose 








spread of wings measures 18 

















inches. The two collectors have 
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West Van Buren Streets. ve ; traveled thousands of miles to 
' ; ; ledi The twenty-four local and express cars of the passenger service in the Wool- re rae 
Sreets Ws . > > Bi mA eg ai aT rote > an ava 
Spectators wat hing the dedi worth Building, New York City, are dispatched over the telephone find rare varieties and have 
cation from the roof cheered. by an operator who follows their progress on an automatic electric chart visited all of the continents. 
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How wild water fowl respond to protection. A photograph taken in the Wichita National Game Preserve in Oklahoma 
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Los Angeles Dedicates Its Great Aqueduct 





system 


concluded, he turned and touched a signal button 


mountain water. The aqueduct is a 
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A THE moment the water gates at San Fernando 

formally dedicating the completion of the wonderful Los Angeles aqueduct 
a photographer snapped the photograph reproduced above. 
holland, the Colonel Goethals ‘of the project, had made 





Cal., were opened—thus 
William Mul 
a brief speech. When he 
Two fieldpieces boomed in salute 


from the valley and General Adna R. Chaffee gave the command to the men at the 
wheels of the water gates to open the aqueduct to the stream of cold, clear 
labor of eight years. 


It is 250 miles long 
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SOME PUMPKIN! 
\ 


thing —and no matter if evervone does! 


ent as a wood framework twenty feet high, 
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Dec. 6 


at the second annual corn show in Terre Haute, Ind. 
Hasn't a professor in Yale just been defending the 
use of ‘‘bromide’’ expressions? The pumpkin in our photograph is described by our correspond- 
‘‘covered with eight or ten thousand pumpkins’’ 
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No use to attempt to make an original comment upon this monster shown 


Nearly everyone will say the same 
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HIS IS NOT A PICTURE OF URSUS, but of a modern Bostonian. 

Joseph Knowles, an artist, concluded in October a two months’ ex- 
periment in living in the Maine woods as a ‘‘primitive man.’’ He 
entered the woods naked and with no modern equipment—not even a 
knife or a match—and two months later emerged unharmed and in the 
prime of physical condition. His woods costume is a bearskin coat and 
leggings and moccasins of deerskin sewed with tendrils of wild grapevine. 
He caught the bear in a deadfall. The deer broke its own neck in a runway 
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WEN’S thoughts were full of Mary after he 

had taken her to Sally’s flat, and, as he 

walked along the bitter under the 

sagging snow-filled sky, he thought of her 
courage and her ever-welling sweet 
brought so triumphantly out of the drudging years 
that she had spent in the care of a hysterical, self 
absorbed old aunt, now happily 
flected with satisfaction. But Aunt 
what post-mortem amends she could 
unrealizing that she had any 
leaving Mary all her small property. It was truly 
small, the income amounting to only fifteen hundred 
a year, but it seemed wonderful to Mary, who declared 
that she could never get used to such riches and the 


streets 


unselfishness, 


dead, as Owen re 
Lucy had made 
(though utterly 
nmends to make) by 


time at her own disposal 
on the charming fairy 


wonder of having all her 
Now she could work quietly 
tales which had always brought her some fame ai 
a little money! She had even admitted to Sally that 
she really missed her poor Aunt Lucy, for, after ail, 


it was a good feeling to have another so dependent 
upon one for all their joy and comfort 

“Mary’s an angel. 
her Aunt Lucy.” Sally had passed it on to Owen, 
who had retorted by saying that Mary’s only fault 
was a tendency to sentimentalism. Sally had called 
him unfeeling, and said that it would cut Mary to 
the quick to hear of his saying such things, and Owen 
had replied rather sharply that she never would hear 
them unless Sally told her, this remark producing a 


She says that she really misses 


coolness between brother and sister for some days. 
He smiled now at the recollection. Sally’s temper was 
so uncertain—the least spark burnt a hole in it as in 
gauze—but he loved Sally dearly, chiefly, though he 
did not realize it, on account of those mutual nursery 
experiences which are always either a bond or a 


severance in after years. Sally had been a regular 


little mother-sister to him in those days. Now his 


poor Sally! always chafing so 
at the loss of her own money 


was the paternal part 
y which had slid with 


l’eter’s through the steep chute of speculation 


\ \ VITH a start Randolph woke suddenly to his sur 
roundings. It was the 7th of January in the 
savage winter of 1912, and roused from his 
daydream by the fierce cold, he found himself staring 
up at the ugly brown church, from which a stone had 
fallen that spring and crushed a workingman. as though 
to remind him that his class were outsiders and must 
sacred edifices where multimil 
He went quickl) 


not venture too near 
lionaires handed around the plate 
on, urged both by the cold and a sudden pang of home 
sickness for World’s-End, as 
hunger. He longed to be once mo 


primal as a pang of 


where such is 
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he could make happy were happy, 
and to forget the stark sights and 
sounds of the freezing, starving city, 
if only for a few weeks, in the 
uugust spaces of the winter country 
side. 

Three days later he was driving 
roads, through the 
iron-hued World’s-End, 
and New York and its problems lay 


over the snowy 


woods, to 


far behind him, like a sickness of 
the spirit which has turned to a 
new life. 

The sky was clear and gray a 
ice, star-dusted and overblown by 
wisps of gauzy clouds, They went 
ever up and up, and always there before him, majestic 
and wistful at the same time, soared the lovely out 
line of the mountains that seemed part of his boy 
hood, that took part in his manhood, that he always 
thought of as sustaining his old age with the mute 
sympathy of things ancient for the eld of man 


WEN leaned back among the bearskin rugs savor 
QO ing this drive homeward through the winter 
night swiftly 
roads by 


torne over the ‘snow-softened 
the pair of strong young bays that he had 
bred himself, with the pungent, heathy odor of their 
warm hides blown back to him, with the landscape 
that he loved like a 
him, and the stern yet friendly 
tomed 


familiar face unfolding about 
stars in their aceus 
Tolstoy in 


“feel 


places above the mountains, like 
kindred case, he experienced something of, or 
ing akin to, ecstasy.” 

They 


that curved so prettily 


Flower River 
When 
would be 


were crossing the little Green 
through the grounds 


stone bridge they 


they had passed the low 
at the foot of the south lawn, and he would see the 
lighted windows of the house. Yes, there they were 
soft orange oblongs between the white columns of the 
east and west wings And above he could see the 
flickering glow behind the panes of his bedroom win 
dows that told of a log fire 

Up the Fast Avenue they went at a swinging trot 
the horses freshening as they felt the stable near. And 
Randolph, too, had a pleasant quickening at the heart 
as he neared home after his long, drudging absence 

World’s-End might aptly called the 
House of Columns, and their white stucco shafts, a 


have been 


stately regiment standing as though at attention be 
fore the walls of old English brick, guarded the entire 
front, upheld great loggias at the end of either wing 
and supported a noble portico at the back 


OTH panels of the great mahogany door were 
B thrown wide, and he saw, as he had known that 
he should, Hannah’s trim little figure against the 
gold-white background of the hall. Old Jonathan, he 
husband, also born a slave at World’s-FEnd, had been 
waiting at the foot of the front steps, and now poured 
forth a torrent of greetings and good wishes as he 
took his master’s bag from him. Owen shook the 
black hand warmly and then sprang up the shallow 
steps like a boy toward his old home and friend 
“Dear little Hannah! How good to be at home again! 
Are you well? No cough?’ 
And he took both her hands and looked down at 
her affectionately, while her soft 
drank in his face with the look of a 


loving negro eyes 
Mary 
welcoming her only Son who is also a god. When 
he had partaken of the hot Virginia supper that Han 
nah had cooked for him with her own hands, she told 


quietly 


him that “his people’ were waiting in the east hal 
to thank him for their happy Christmas 

He found along the white 
walls, in shades of | : varied as a russet wood 


gathe m different 


them ranged paneled 


in autumn, a parts of the 


neighborhood, men en, voung and old, about 


n score of those whe nn the slaves of his grand 
their n and grandchildren and 
noted the dark, 


there was 


rents, with 


gcreat-grandchildren melodra 


matic face of Han 
pent-up, 


istor knew 


true eloque! hind it, and his instinct 


1913 


orld’s-End 


Chapter [l= Phoebe 
By Amélie Rives 


~P (Princess Troubetzkoy) 


ILLUSTRATED BY ALONZO KIMBALL 


was verified when, after the volubility of the others 
had exhausted itself, Brother Minor asked leave to 
“make a prayer of thanksgiving.” In words warm 
from the heart it came, simple and moving: 

“O Lawd, Thou who didst send Thy darling Son to 
teach man how to love an’ serve each other to whom 
is neither Jew nor Gentile, nor black nor white—bend 
down and weave our heartstrings and the heartstrings 
of this noble man in a strong web of onderstandin’, 
that to the second an’ third ginyration, his childun’s 
childun, an’ our childun’s childun may dwell in peace 


and good will together. Amen! 


Wi this prayer still in his ears, Randolph went 
up to bed. He lay long awake, however, in the old 

mahogany bedstead, with its carved posts and 
valance of white dimity, watching the firelight play 
upon the white walls and ceiling, casting there the 
pattern of the pierced brass fender and giving eva 
nescent life to the portrait of his mother in her blue 
tulle gown of the sixties with white japonicas on lair 
and breast. 

It was so good to be at home that he lay awake 
willfully that night for the pleasure of realizing it 
The logs snapped and fell between the andirons just 
aus When he was a boy and this was the nursery, fill 
ing the black chimney throat with clustered sparks 
people going into church,” his mother used to call 
window cracked 
In the upper hall, 
distance, the old clock 


outside his 
with the bitter cold, just as then 
slightly muffled by 


wheezing, asthmatic groan before striking eleven, just 


them The great elm 
gave its 


as it had done through his grandfather’s and father’s 
life, and all the years of his own childhood and boy 
hood and manhood 

from the sad civilization from 
which he was a refugee for a little while, the long 


Far away, like a ery 
melancholy note of a passing train tore through the 
quiet night 


/ / SHE founder of the branch of the Randolph fam 
ily to which Owen belonged had been a very 
distant kinsman of the grandfather of John 

Randolph of Roanoke. ‘The motto of this branch was 

Moy et le roy.” and its crest “a nag’s head couped, 

used his 

such things paradoxical in an American, but 


bridled, or arms, as he 


thought 


Owen never 


Sally’s path in life was pleasantly strewn with littl 
nag’s heads 

Mary had once said that she believed Sally would 
stamp that horse’s head on her sponge if it would 
stick, and that the only 
that she had 
that of her friend 


mowing.’ 


reasonable heraldic device 
borne by a Virginian was 
Pilkington, a “husbandman 


ever seen 


Henry 


Owen's mother died when he was ten, and shortly 
after his father had received a highly advantageous 
railway in 


elder 


offer to assist in building an important 
their 


ister Susan, he and Sally went with their father to 


France, and, accompanied by mother’s 


try for an indefinite period. 
two vears from this time Aunt Susan mar 


rie wh gentleman from Normandy, the Comte 
de } . and was thereafter known to them, by 
her is “fante Suzanne.” 

Sal ’ “lucated at a convent near M. de Mau 
vigny ‘y place, and Owen went across the 
channe | row 


H vy was still learning French, embroid 
el weet manners from the gentle nuns 
of 6 Coeur.” and Owen at Harrow ab 


other more important things, the 
nt that clung to him through life, 


sorbing, al 
well-l 


Colonel Ran 


crisp 
mself, his work in France com 
pleted, went to undertake some colossal en 
gineering explk he Khedive. It was there that 
the foundation vreat fortune was laid. 

From Harroy ( went to Oxford, and finally 
entered the offic father’s solicitor in New York, 
but after two } had withdrawn from his en 
ragements, Wit ther’s consent, and had then 


traveled widely 
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Travel and contact with the world had only anick 
ened and deepened a love for his home that was some 


times accounted his chief passion 


WEN sprang from bed with a bound next morn 
ing: a huge log fire, just lighted, was crackling 
and flacking its bright pennons in the broad 
chimney place; but the room was large, the thermom 
eter little above zero, and it would take a good hour 
to temper that biting atmosphere—he always slept 
with windows and shutters wide open 
The day, blue as a gentian, poured in from every 
quarter, a shimmering flood shot with gold; the pe 
euiiar, fairylike radiance of reflected snow beat upon 
the ceiling. 
He looked out. 
orange-white netted with cobalt shadows. From its 


The sloping lawn was a sheet of 


surface rose the dark stems of the trees, each bearing 
its smokelike web of winter twigs. The great hedges 
of box and thickets of mountain laurel seemed almost 
black in the contrasting glare. Beyond all, to the 
southward, flowed that band of air-washed violet, be 
loved by all dwellers on the mountain slopes of the 
western valley, the dim, dream-haunted, skyey waste 
of the far horizon. 

After luncheon he was to ride over the farm and 
then visit the schools. Now he decided to go for a walk 
Three dogs followed, or rather preceded him— Rab, who 
now and then ran along on his snout, gobbling snow as 
he did so, after the weird manner of collies; his Trish 
setter, Bran, and an aged fox terrier, whose real name 
Mr. Worldly Wiseman, had been shortened to Wizz) 


H1LE out riding one day Owen had heard faint 
W yaps of distress, and, turning aside into the lane 
whence they proceeded, had found a bedraggled 
pup struggling on its side in a puddle. To take it up 
pefore him on the saddle, re 
gardless of mud, was Owen's 
way Diagnosis declared 
Wizzy's ailment to be strych 
nine. He was cured, but 
ever after his little spine 
resembled the letter 5, and 
when he ran his hind legs 
went faster and more jaun 
tily than his front legs, wiv 
ing him a rakish, devil-may 
care aspect totally out of 
keeping with his Serious, 
rather cynical, character, and 
his solemn eyes with their 
white underrims, in which 
were always a tear or two 
as in old prints of the re 
pentant Magdalene 
Owen whistled as he drew 
near the stables—a whistle 
not meant for dogs, as they 
well knew, for they paid no 
attention whatever, but 
Which set all the horses 
nickering, and caused leaf 
eared heads with great 
gleaming eyes like bubbles 
of dark glass to be thrust 
over the gates of Loose 
boxes 


IE bestowed sugar with 
impartial justice, but 
his own favorite rid 


Ing horse, The 


Claimed his chief attention 


Clown 


He and The Clown were real 
cronies, The Clown used to 
gaze up at his master as 
Owen came down the front 
steps to mount him, his fore 
head lifted into two wrinkled eyebrows by a look o 
such wistful intensity as made his equine face differ 
ent from the face of all other horses Some dogs will 
look man in the eye, but The Clown was the only horse 
that Owen had ever known to do so 

He was a big sixteen and a half hand, upstanding 
gray, rising nine, with a fine forehand, but « little 
too short in the quarters, though strong, or he could 
not have borne Owen’s fourteen and a half stone so 
blithely. The two were far more like dog and maste! 
than horse and master 

Owen rubbed The Clown’s mousy nos and he re 
turned the attention by taking Owen's sleeve betwee! 
soft prehensile lips and bunting hin gently) While 
The Clown was being saddled, George Downer, the 
manager, came into the stable vard 

“Anything wrong, George?” asked Owen 

“No, sir, I only just thought of somethin’. You 
Said this mornin’ you might be ridin’ over to Nelson’s 
Gift, and I just remembered what I'd heard about the 
Hollybrook Woods.” 

“What about them?” 
to where the wood in question made so comely a fen 


asked Owen, glancing quick! 


ture of the winter landscape 
“IT heard tell that Mr. Nelson was goin’ to sell ’em 
(0 A sawmill.” 


FOR 


roa suwmill! The Hollybrook Woods!” exclaimed 
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Owen, aghast 

That’s what I’ve heard tell I know how much 
you think of ’em, and I thought you might want to 
put in a bid.” 

“It’s to be an auction, then?’ 

“Yes, sir—sealed bids.” 

“IT think I can settle with Mr 
waiting for an auction.” 


Nelson without 


“Don't you pay too much for them woods, sir,” said 
Downer, giving him a brotherly look out of shrewd, 
direct, iron-gray eyes, 


WEN’S ride through the snowy fields and woods 
() toward Nelson’s Gift might have been a pro 

gression of Death on the Pale Horse for all the 
sound it made. It was like cantering through a white 
dream over swan’s-down on a ghost steed shod with 
velvet. The snow was so dry and fluffy that it did 
not even “ball” in The Clown’s hoofs; the air so still 
that its bitter edge was not too biting. He sat loosely, 
far back in the saddle, giving himself up to the long 
rock-a-by of the gray’s even gallop, with all the primi 
tive pleasure of a boy in a swing. The crows were 
tremendously busy over some social disruption. They 
flew and cawed and lighted and cawed by twos and 
Under the 
eye of a great round daffodil-colored sun the earth 


threes and in posses on every fence rail, 


lay in her dazzling winding sheet more beautiful thus 
than evel 

Nelson's Gift was a small, very old house, half of 
frame, half of brick, tucked away among gentle pas 
toral hills at the back of Hollybrook Woods, about 
five miles from World’s-End. On the side nearest the 
house the wood was fenced off, and a five-barred gate 
with a rusty chain arrangement had to be opened 
As Owen was struggling with this chain, not wishing 





‘Here's to the health of the new road,’’ Owen said smil- 
ing, and Mr. Nelson bowed grandly from the waist up 


to dismount if he could avoid it, he saw a tall girl 
coming toward him down the hill on the crest of 
which Nelson's Gift was situated. She waved her 
hand as though bidding him wait for something, and 
glancing down at the other side of the gate, he found 
that he had been struggling with a padlocked chain 
As she came nearer he saw that the hair under he 
little fur hat was brilliant and shaded like a pheas 
ant’s breast, and he was sure that this could be no 
other than Phaebe Nelson 


YHE came up quite breathless from 
™~ through the deep show 


“Tm so sorry,” she said in a fresh, Joyous young 


hurrying 


voice which seemed to express that she was delighted 
to be speaking to a live human being who was not 
her father or the overseer or a “person of color 
We thought everybody in tie neighborhood knew that 
this road was closed now.” 

She thrust a key into the rusty padlock and turned 
it with both hands, but it would not give. Owen had 
dismounted as she came up, and now he offered to 


help, telling his name as he did so 
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Oh, I knew that,” she said with smile, friendly 
and joyous like her voice I've seen you often when 
I] was a little girl, I'm Phebe Nelson.” 

She was dressed in a short skirt and jacket of heavy 
Where the sun 
struck her hair it was like fire, and the fur of her cap 


gray corduroy and wore rubber boots 


a rim of blue ashes above it. 

As she looked back at him he noted her lashes 
short, thick, and black, like Mary’s—and remembered 
that her mother had been a Talliaferro. The eyes 
under those lashes, however, were not pale gray, like 
Mary’s, but blue—all sorts of blue—dark, light, green 
ish, purplish—a blue that seemed to overflow and tinge 
the whites, so that behind the gathered lashes long 
pools of varied blueness gleamed with an effect of 
jewels fallen among dark grasses. 

She was not what could be called a perfectly beau- 
tiful girl, though, in spite of her lovely coloring. Her 
nose was too short, her chin a little too prominent, 
her mouth, while it had the inimitable silken smooth 
ness of youth, too full—a mouth not of the spirit, but 
triumphantly and radiantly of the flesh—laughter and 
pleasure loving—curved out at the center, curved up 
at the corners. 


HE eves and mouth of Phabe seemed emblematic 
of the two natures which struggle in every child 
of man. And Owen recalled one of Mary’s de- 


scriptive phrases 


” 


“As passionate as a humming bird 
Phoebe’s vivid young face had in it that will to live and 
to live ardently which, more than anything else perhaps, 
makes a human being interesting to speculate about. 
“I’m so sorry,” she was repeating as, the gate now 
“What a dear horse! I do 


helieve he’s asking me for sugar.” 


open, he came through 


The Clown was nudging and nuzzling at her pockets, 
much as a calf invites its mother to be more generous 
with its supply of milk. She 
pinched his soft, rubbery 
lips with knowing fingers. 
“I do love horses,” she said 
“and dogs.” Stooping, she 
Wizzy along his 
curved spine, and, while say 


stroked 


oring the caress, that little 
cynic looked up through 
frozen tears at his master 
aus if saying: “Is this a per 
son I should really know?” 
Rab and Bran were far 
ahead in hysterical pursuit 
of a rabbit ; 


continued Phoebe, addressing 


“Dear, dear! 


Wizzy, “you certainly are a 


scornful little dog What 
twisted his poor little 
back?” she ended, warm pity 


in her fresh voice 

‘bhey walked together up 
the long slope of the white 
hillside 


ER father had said 
H once, referring to 

Cwen, that he was as 
near being a Socialist as 
one sprung from Randolph 
and MeCleod 
Glancing at Owen now, 
Phebe thought how dread 
ful it would be to see beauti 
ful World’s-End eut up into 
kitchen 


could be, 


gardens and the 
imagined ) 
turned into a sort of Social 


house (so she 
istic inn, where no one 
would pay board, of course, 
but each would dig in his 
horrid little garden. 


She stole shy, 


ippraising glances at him as they 
trudged on side by side through the two feet of salt 
like snow She decided in her girl's phraseology that 
he was “very handsome, that he did not show his age” 

(owen was an athlete and always in condition. If 
only he had been seven and twenty instead of seven 
and forty, it might have been we (in her thought 
Phebe said comfortably: “It might have been him), 
that wonderful lover who, in her firm conviction, was 
to appear suddenly, all splendid, like Lohengrin be 
fore Elsa, and bear her away to realms of married 
bliss. In every wind she heard the possible beat of 
his horse’s hoofs, in the sudden opening of a door he 
might stand behind it. When a letter of introduction 
Was sent to her father, this time, instead of some 
When she rode on 
old Councillor she reined in at every curve in hills 
hidden by the 
stems of the trees, We might be riding toward het 


frowsy professor, it might be he 
and woods—just around that bend, 


To-day, when she had seen Owen at the gate, her 
heart had given a stinging bound. What if, at last, it 
were he? She had only five more years of youth 
If he did not come and claim her before she were 
five and twenty the unspeakable disgrace of old maid 
hood would fall upon her. She had thought at six 


teen that eighteen would be 
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The Game anc 


ALTON, the manager 
him—sat in his 
nails. Graham, the engineer, 
him unsympathetically while the foremen 
of the several gangs sat around shuffling their feet 
in varying degrees of uneasiness. 

“I told you they would strike if you 
to a ten-hour day,” said Graham. “Times are hard, 
and if you had made it ten hours at the start it might 
boosting the time from nine to ten 
Besides, they aren't 

This panic has 
with men 


Aunty, the men 
chair biting his 


grinned at 


called 


raised them 


have gone, but 
hours was sure to make trouble. 
the usual run of railway workers. 
given us mostly Americans, men 
used to union ways. And 


trades, 
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By Edward Speyer 


ILLUSTRATED BY ARTHUR E. BECHER 


men won't work Tl import Italians to take their 


places.” 
“You'll 
Owlsely, a 


never get your Dagoes off the cars,” said 
little weazened man, the foreman of the 
“Wey, 7 Mulligan «and 
and old Bradley take some shovels and 
twenty half a mile when they had 


at the Junction two years ago.” 


cane. seen Cook 


nin 


Dagoes 


scraper 
chase 


trouble 





they’re a mighty hard 
lot.” 

A clerk looked in at 
the office door. “The 
delegates are outside,” he 





said. “They want to see 
you.” 
“Show them in,” said 


Walton. “I tell you, 
Graham, I’m going to be 


firm. I don’t want any 
union nonsense around 
here, and I’m going to 


show them.” 


HE delegation filed 
in. Mulligan, a 


teamster, was ob- 
viously the spokesman. 
He was a huge man, six 
feet four in height and 
colossally built. Britton 
of the shovelers and 
Schultz of the wheel 
barrow gang—themselves 
large men—were dwarfed 
by his gigantic propor- 
tions. All three 
themselves with 
tain dignity. They were 
emissaries of their fel- 
lows, and it behooved 
them to put aside the ele- 
phantine playfulness that 
usually characterized 
their actions. 
“Well,” snapped Wal- 


bore 


a cer- 





ri 


They'll move the same amount of dirt in 
They'll 
just so hard and no harder, and the only 
will be changed will be the hourly 


ieee 






oy a x 





hy ; 
fain me 
SCALE 


difference 


nine, nine and a half, or ten hours, work 
thing that 
ardage. To hell 
with all you financial goats, you make me tired.” 
Well, if you think you can get them to compromise 


you might try,” conceded Walton. 


Hk men received the report of the delegates with 

I sullen murmuring. Very few dissenting voices 
were heard when the motion to strike was put 

to vote. Only the bridge gang, highly paid men with 
a trade, were aloof from the crowd by the embank 
ment; they sat upon the 
fill and smoked, awaiting 
the arrival of their fore- 
man. Presently the 
bosses came from the 
office and began to mix 
with the men, talking 
sometimes to little groups 


« 


sometimes to an individ 


ual drawn apart from 
the crowd As mission 
aries they were a little 
weak, for they were 
really in sympathy with 


the men, 
had but a 


After all, they 
short 
been in 


time 
since much the 


same position. 


LITTLE while, 


N A 
however, Allen as 


cended to his crew, 
followed by four men, all 
ex-soldiers, members of a 
company of which he had 
been sergeant. Certain 
respect for 
still clung 
they had 
viewed his offer to work 
with the bridge gang 
with a deference that 
they would have accorded 
He had 
that it 
wis not desertion of their 


remnants of 
his authority 
to them, and 


to no other man. 
argued, besides, 
fellows, but simply a sort 


of promotion, since the 





ton, “what do you want?” 

“The men,” said Mulli- 
gan slowly, “especially us teamsters, don’t like this 
ten-hour day. The way corn is now, the extra hour 
makes our horses eat up all our pay, so we want to 
go back to the nine-hour day.” 

“Can’t think of it,” replied Walton. “You boys, the 
shovelers and wheelbarrow men, you haven’t got any 
horses to feed. Where do you come in on this?” 

“We hired for a nine-hour day,” 
a nine-hour day we'll have, or 
got to stand by the teamsters.” 

“Nonsense !” said Walton. 
to your work or not a one of you ever gets a job from 
the company as long as I’m manager.” 

“Well,” said Mulligan, “we've struck. When you 
get ready to give us a nine-hour day you can come 


said Britton, “and 
strike. Besides, we 


“All you people go back 


around to us.” 

“See here, Mulligan,” Graham struck in as the giant 
made a move to go. “This work here is the only work 
for miles around. The company practically saved some 
of you fellows from starving. Money is so hard to get 
that we have to get a lot for what 
broke, and if we work you fellows a little harder than 
you like, why we have to pay a lot more interest on 
our money than we like. Go back to work, boys. If 
you fellows go home and tell your wives you've struck, 
they’ll pull out all your hair.” 

“Maybe you’re right, Mr. Graham,” Mulligan, 
“except about our wives. They'd snatch us bald if 
they thought we was letting the company do us, and 
that’s just what we won't let the company do. They 
got all the money, but we’ve got all the work. So if 
they won’t make no concessions 

“We'll make no concessions. And not one of you 
strikers will ever get another job from the companys 
This is final, so you might just as well go.” 


we spend or oO 


said 


ALTON thought that he presented a firm and 

W dignified front, but, owing to the difference of 
physique and temperament, Mulligan seemed 

a large and placid dog, while Walton appeared to be 
an irritable Angora cat. The delegation marched out 
wrapped in its mantle of dignity 
“You’re a damn fool, Walton,” 
“I’ve got to take a firm stand, Graham. If 


said Graham 


these 


Slide! 
All right, I'll get ’em to 
lin’t this some game?’’ 


Take another, Tommy! 


** Ye-e-e-e-ow! 
Sli-i-i-i-de! Safe! 
gether after the game. 


said Walton to the foremen, “go out 
Maybe 


“You fellows,” 
and talk to the men and make them see sense 
you can get them to go back to work.” 

“The bridge gang’ll work,” volunteered Allen, the 
foreman of that crew “We may have a little more 
trouble, but I guess we can keep the bunch off the 
trestle. A lot of my 
with an adze ain't 


men have been soldiers, and, 


anyhow, a man hit going to look 
pretty any more.” 

“All right, Lou, take your men onto the long trestle 
You fellows send Lou all the men that want work.” 


FTER the foremen had gone out, Graham said: 
“As I said before, Walton, you are a damn fool. 
This is a tough gang, and they aren’t going to 

let some one else on the job. We're held up right at 

the top of the work with big interest eat 
while you 
roughnecks that 





















ing up our squabble 
with a bunch of 


more work in ten hours 


money 
don't 
do a damn bit 
than in nine If I can save your face 
by getting a nine-and-a-half-hour day 
and God knows, none ever heard of such 
before—will you call it square?” 
“No! Tam going to take a firm stand 
on this union business right now They 
ought to be glad to get any work at all.” 
“They ought to, all right, but they 
aren’t. If you feel that 
is worth the interest on half a 
couple of months, why 


a day 


your firmness 
million 
dollars for a 
you can go to hell, for all I care. The 


men will stick. Most of ’em have struck 
before and they'll sti k. They 
won't do any more w ten hour 
than they will in nine: bat is i 
funeral.” He started t 

But what ought T t aham ?”’ 


I told rd try te tf oO nine- 


and-a-half-hour day, 1 


make 


work of his crew was 
easier, and at the same 
time required more skill than the work of any other 
crew on the job As seon as Allen and his reeruits 
had joined them, the men shouldered their tools and 
proceeded down the right of way. 

were well out of sight, around a curve 
about a quarter of 


Before they 
ni mile away, some one in the still 
undispersed crowd of strikers shouted: “The bridge 
heaved 
Some yelled curses at 
yelled, but Mulligan 
climbed up on the embankment and cried “Let’s go 
Allen and his bunch off the trestle!’ the 
crowd started as one man in the tracks of the now 


gung is going to work!’ The mass of men 
und swayed with excitement. 
others when 


the scabs, merely 


knock Lou 
distant bridge crew 


They 


to be 


The fight was 
They had no work to do, so why not 
have some fun. Except for a few who planned ways 
to rush the bare skeleton of the bridge, they talked 
of anything and everything but the fight, from the 
breeding of dogs to the poor quality of the last order 


were not in a vengeful mood. 
sport. 


of shovels. The nine-hour day, however, 


was little mentioned. Presently sounds of 
dissension from the crowd made Mulligan 
turn 


Why, you 


a look-in,” he 


men ain’t got 
heard Britton say. “Why, 
There’s me 


wheelbarrow 


look who the shovelers got. 


and Dick Hartley and Weston and Tom 
Franks, Hell, you ain’t got a show!” 
“But where’ve you got a pitcher like 


came Schultz’s voice thick 


“Where’ve you got one, 


McCafferty !” 
with excitement. 
huh?” Automatically 
nud crowded near 
“McCafferty,” 
McCafferty ? 
to pitch? If you want a 
look at Hartley !” 
Mulligan 


= through the press. 


everyone stopped 
the speakers. 

Britton, “who in 
Say, where did he 
pitcher, 


sneered 
hell is 


learn 


shouldered his way 
“What’s up 
here?” he inquired 
“Why, he thinks his 
shovelers can put up a_ better 


) 
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By William Maxwell 


Author of “‘Salesmanship — Rule-of-Thumb Science” f 
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HIS IS THE SECOND of a series of business ar- 

ticles Mr. Maxwell has written for Collier’s. The 
first one, ‘‘ Over-the-Counter Sales, ’’was published inthe 
issue of November 15. The next one, ‘‘ Just Looking,’’ 
willbe printed in the issue of December 27, and the others, 
** Buying,’’ ‘‘ Collections,’’ and ‘‘ Handling Traveling 
Salesmen,’’ will appear at intervals during the winter. 


” 


66 OW that you ask his name, I can’t think 
of it to save my life, although I know the 
hame almost as well as I know my own.” 
1 wonder if you have ever had to make that 

admission to anyone or whether anyone has ever made 

it to you. Point-blank questions that call for an im 

mediate and specific answer sometimes have a queer 

way of defeating their own purpose 

When a tearful little boy is sent back to the gro 
cery store by his indignant mother because he forgot 
to get anything but sugar, although she had ex 
pressly instructed him to fetch both sugar and tea, 
it is my belief that nine times out of ten the grocer 
is to blame. 

It wasn’t the ball game with those boys over on 
the next street, as menacingly charged by his mother, 
that drove the tea out of the little boy’s mind. It 
wasn’t that at all. It was because the grocer, after 
expertly snapping off the wrapping string and giving 
a final affectionate pat to the package of sugar, peered 
over his spectacles and said to the little boy: “Is 
there anything else to-day?” The little boy probably 
scratched his head, scraped his feet on the floor, 
and tried to think very hard. Meanwhile the grocer 
drummed” tue counter with his fingers and acted as 
if he’d like to get rid of the little boy, so he could 
go back behind the flour sacks and hunt for “fresh 
laid eggs” with a candling outfit, or look over the 
eanned goods and pick out the “swells” which the job 
ber’s salesman had authorized him to ship back for 
credit. Finally the little boy’s memory went absolutely 
blank, and he said faintly : “No, sir, I guess that’s all.” 


The Question Doesn’t Suggest Anything 

UPPOSE the grocer had pushed the sugar across 
S the counter and said: “There’s the sugar; now 

I wonder what else your mother wants to-day.’ 
The little boy would probably have said: “Oh, gee, I 
"most forgot. She said some tea, too; the kind she 
always gets.” 

Perhaps you don’t believe it would have made any 
difference. Perhaps you think the little boy would 
have forgotten the tea anyway. I can’t prove my con 
tention and you can’t prove yours, so there is plenty 
of room for argument Most arguments 
start about things that can’t be proved at 
the time and place of the argument 

My argument is that the question, “Is 
there anything else to-day?” 
when addressed to a little boy 


is not a suggestive question, # 
while “I wonder what else ‘i 
your mother wants to-day?" Les \ 
raises a vision of the little © 
boy’s mamma in the little -; ale 
boy’s mind, and causes him \"\ 


to reconstruct in detail just 
What she said to him. He 
remembers that he was going 
out through the back gate 
with his catching glove in his 
hand when his mother called to him from the kitchen 
window. He remembers how regretfully he retraced 
his steps. He remembers that his mother said: 
“Jimmie, I want you to run down to the grocery.” 
Mothers nearly always ask their little boys to run 
When going to the grocery store, but disapprove of 
“old cat” because there is “so much running in it.” 
Now let’s see What else did she say? Oh, yes. 
“The grocer didn’t send up any sugar this morning, 
and there isn’t any tea for luncheon. Run down and 
£et five pounds of sugar and a pound of tea.” That 
Was it. No tea for luncheon and no sugar to put in 
the tea. Careless of mother to run out of tea and 
Sugar and chase a guy down to the store when all 
the other fellows are playing ball, but that’s what 
she wanted—sugar and tea. 

Any good lawyer will agree that it is ordinarily 
easier to cross-examine the witnesses of the other 
Side than to conduct the “examination in chief” of 
your own witnesses. In other words, it is easier to 
question people and confuse them, make them forget, 
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get them to say what they don’t mean, 
and tangle them up generally than it 
is to ask questions that will bring out 
what they really know. When a law 
yer is examining one of his own wit 
nesses, and the lawyer on the other 
side objects to. a certain question on 
the ground that it is “leading and sug 
gestive of the answer sought,” the ob 
jection defines in legal phrase the most 
effective kind of question that can be 
framed; but the makers of the rules 
of evidence, distrusting lawyers and 
witnesses alike, have decided that a 
lawyer must as far as possible be pre 
vented from suggesting to his own wit 
nesses by the form of his questions the 
answers that he seeks This is, no 
doubt, a very wise rule, so far as law 
yers and witnesses are concerned, but 
it is not in force outside of court rooms, 
although one might be led to believe 
that retail merchants are bound by the 
same rule. “Is there anything else to 
day?” or “What else?” are not leading questions, nor 
On the contrary, they 
are questions that conform strictly to the rules of 


are they suggestive questions 


evidence. They are questions that give you no aid 
in framing your answers to them. Spoken, as they 
usualiy are, in the same tempo as a subway guard’s 
“Step lively, please,” they are more likely to make 
you forget than remember whether there is anything 
else and, if there is, what it is 


Questions Scare Us Anyway 
“WS THERE anything else to-day?’ is my idea of a 
| perfectly useless question, and certainly a use 
less question should never be propounded to a 
customer. The human mind is instinctively resentful 
of questions. Even a besotted and shameless drink 
“moocher” would rather have his victim say “Come 
on and take something” than be required to answer 
the specific question: “Will you have a drink?’ Ever 
since there has been a language in which to ask them, 
questions have frequently been the forerunners of 
trouble for mankind. From the somber question 





Will you recall my mind from the consideration 
by briskly asking me ‘‘What else?’’ or will 
you deftly place a safety razor in my hand? 


which the trial judge asks as he adjusts his black cap 
and tells the convicted murderer to stand up—from 
that kind of question down to the icy interrogation 
“What time was it when you came in last night?’ 
there are and always have been thousands of ques 
tions of ominous import We human beings have 
inherited an animal-like question-wary instinct that 
invariably disturbs in some degree the normal opera 
tion of our mental processes when we are asked a 


Finally the little boy’s memory went absolutely blank, 
and he said faintly: ‘‘ No, sir, I guess that’s all’’ 
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question, no matter how innocent the question nor 
how great our readiness to answer it fully and truth 
fully. Of course, I have never looked into a human 
brain as it was summoned to activity by a question, 
but I imagine that the brain thoughts come tumbling 
out to defend the requested information much as the 
soldiers of a beleaguered city turn out of their bar 
racks to repel a night attack. While the more nimble 
brain thoughts are rushing out to reconnoiter the 
question and give battle if it seems unfriendly, mem 
ory is likely enough to become panic-stricken in the 
midst of the confusion and hide the answer where it 
can’t be found by the other brain thoughts if they 
decide to let the question have it. The foregoing is 
rather fantastic and probably rather silly, but it is 
a fact that a point-blank your-money-or-your-life ques 
tion will frequently upset the normal working of the 
questioned person’s mind and render him at least 
temporarily unable to make an adequate reply. Some 
times that is the very thing you want to accomplish, 
and when it is there can be no quarrel with the ques- 
tion that brings about the desired result. Such ques- 
tions correspond in purpose to a lawyer's cross-exam 
ination, and have a very limited field of usefulness 
in retail salesmanship 

“Is there anything else to-day?” can scarcely be 
regarded as an alarming or confusing question, yet 
I must confess that several times when I have stood 
at the counter, ransacking my memory for a mislaid 
mental shopping list, this question, crisply put, has 
obliterated the last vestige of my recolleetion of the un- 
purchased articles, and I have as crisply replied “No, 
that’s all.” 
able to recall the other things I had intended to buy 
with resulting profit to the merchant on that corner. 


The Impulse Is to Defend the Pocketbook 
HERE is another minor objection to the absurd 
question “Is there anything else to-day?” that 
I think we should consider before we pass on to 


the great big un: 
a man whether he wants anything else it is merely 


erhaps at the next corner I would be 


inswerable objectior When you ask 


an unintelligent way of asking him whether he has 


any more money he would like to spend There are 
few stronger human impulses than the impulse to de- 
cline a perfunctory invitation to spend money Just 


the other day I half-unconsciously answered “No, noth- 
ing else,” when a salesman briskly inquired “What 
else?” although it was necessary to correct myself 
immediately, for I actually did have another purchase 
in mind If you restrict this objection to the possi 
bility that a sale may be lost because the customer 
says no when he means yes, the objection isn’t an im 
portant one. But viewed in the broad sense of what 
is and what isn’t good retail salesmanship, I think 
we are going to find that this far-fetched little objec 
tion is closely allied to the big unanswerable objection 
This big objection to “What else?” and “Is there 
anything else to-day?’ in general terms is the same 
as the objection to “What can I do for you to-day?’ 
The use of such questions by a salesman indicates 
either ignorance of or indifference to the possibilities 
of salesmanship. We don’t need to be so much con- 
cerned with the direct harm that these questions 
accomplish. That is relatively unimportant. The im- 
portant thing is that such Contis f on page 20) 
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The World’s New 


Nitrates from Waste Gas 


VERYONE who knows anything about farming 
knows that the most serious part of the ferti 
lizer problem is the nitrate problem. The 
potash and the calcium salts are needed in 
quantity but they are abundant and cheap. The 
phosphates and the rest are needed only in small 
quantities and the supply is fairly sure. The nitrates 
are needed in large quantities, are absolutely indispen 
sable, the supply is limited and the stuff is dear 
thirty-five dollars or thereabouts a ton for Chili salt 
peter 
It is the nitrates which make fertilizing expensive. 
If we could get nitrates at ten dollars per ton probably 
we could quadruple the yield of the fields without add 
ing a quarter to the needful human labor. 
Great sums of money have been spent in trying to 
make nitrates from the nitrogen 


By Carl Snyder 


blast furnace nitrates may be made. How great the 
cheapening will be it is yet too early to determine, 
but if the process merely utilizes the enormous amount 
of perfectly good gas which is now being thrown away 
into the air, it will result in an immense saving. 


Flameless Heat 
oF ccanet you have sometimes noticed the little 


automatic lighters attached to a gas mantle; 
you pull the chain and the jet lights itself. It 
consists very simply of a little platinum black, or 
platinum sponge as it is known, which is merely 
platinum in the form of a very fine powder, This 
powder has a curious faculty 





which forms three-quarters of 
the air we breathe. At Ni- 
agara Falls nearly a quarter 
of a million dollars was spent 
American invention 
alone. So far the only very 
successful device is the Birke- 
land-Eyde 
way, which utilizes the very 
cheap water power there ob 
tainable. <A _ nitrate factory 
utilizing this same invention 
has recently been erected in 
South Carolina. It is only 
possible where power is at a 
minimum of cost, and does not 
at present promise any re- 
duction in the price of the ni 
trates. Other processes of a 
more chemical nature are now 
used in Europe, but none of 
them are revolutionary in 
their results. 

This is why great interest 
attaches to the proposal to 
utilize the waste gas from the 


on one 


process, in Nor 





for absorbing many times its 
own volume of gas—many hun 
dreds of times of some gases 
like hydrogen 

When a mixture of ordinary 


ie 7 a 


lighting gas and air passes 
through this spongy stuff, the 
two gases are brought into 
such intimate contact—they 
seem to condense upon the sur 
face of this fine powder—that 
they take fire of their own ac 
It is quite possible that 
the pressure developed by this 
surface condensation is very 
great. You would get the 
sume result probably if you 
could put the two gases under 
the same pressure in a com 


cord. 


pression chamber. 

It is very well known that 
the “efficiency” of an ordinary 
fire is very low. Coal burned 
in an ordinary grate does not 
give off more than five, or at 
most ten, per cent of the heat 








coke and blast furnaces to this 
same end. A process for this 
purpose has been invented by 
Professor Hiiusser, in Ger- 
many, and is now to be prac- 
tically tried out there. Here also the problem is to 
utilize directly the nitrogen of the air, but the nitrates 
are obtained by exploding the air with a mixture of 
gas and oxygen. 

It has long been known that the explosion of gas 
in gas engines is accompanied by the formation of 
nitrous oxide. But the quantity is extremely small 
Various experiments have shown that in point of fact 
the quantity of nitrous oxide formed is considerable 
but it is almost instantaneously decomposed by the 
heat that is developed. If it were possible to cool the 
gas instantly this decomposition could be prevented 
and the nitrous oxide saved. 

Professor Hiiusser had the ingenious idea of employ 
ing a device a good deal like an ordinary automobile 
engine, with the difference that the engine is employed 
to compress a mixture of gas and air. This mixture 
is led into an explosion bomb at rather high pressure, 
a valve closes, the mixture is exploded, an instant 
after the explosion another valve opens, and the mix- 
ture very rapidly expands and in expanding cools. 
At the same time it is doused with a jet of cold water. 
After the explosion the compressor drives a blast of 
pure air through the bomb and cleans it out and then 
it is ready for another explosion. It is possible to 
have a number of bombs attached to a single engine, 
and in the larger machines the air and gas are 
separately compressed so as to avoid the possibility of 
premature explosion of the mixed gases. 


Immense Saving Likely to Result 


FTER the exploded gas has been cooled by 
A the water jet the whole is carried through a 
series of long tubes in which the nitrous oxide 
is absorbed, taking up the water and forming nitric 
acid. 
This latter may be then treated with sodium or 
potassium compounds for the formation of nitrates 
One advantage of the process is that it will utilize 
practically any kind of gas no matter how low grade 
If a little oxygen is added to the mixture to raise the 
proportion of oxygen, the yield is very much increased ; 
and very recently a new process for making very 
cheap oxygen has been devised. Another advantage of 


the process is that a plant may be located anywhere 
where gas is available, because the materials are 
drawn from the circumambient air This means that 


wherever there is a coke o atural-gas well or a 


Cooling vats and oxidation towers of Pro- 
fessor Hausser’s contrivance for extracting and gas or into the ash bin 
nitrates from the waste gas of coke ovens 


it contains. The rest goes up 
the chimney as unburnt smoke 
as unburnt ashes; even when 
the coal is converted into gas 

and burned as a gas flame the efficiency is still not 
great—not over 30 or 40 per cent. Some of the very 
fine new engine and locomotive boilers in which the 
furnace flames are carried through a long series of 
tubes before they escape out into the air, do very 
much better, but are still very far from getting it all. 
It is curious that an English professor and a Ger 
man engineer almost simultaneously had the idea of 
a flameless heater in which the coal, first converted 
into gas, should be burned under much the same sys 
tem as the ordinary gaslighter. Of course they could 
not use platinum black for this purpose, 


because 


platinum is now one of the 


1913 


Marvels 


of the gas it is possible to reduce this to almost any 
desired temperature, ) 

The theory of the flameless heater is 
same as that of the gaslighters 


exactly the 
that each little mole 
cule of gas and oxygen shall be brought into such 
contact that they must combine. The effect is that 
there is not only no flame but no smoke. The result 
is almost pure carbonic-acid gas, which is colorless, 
odorless, and harmless. Very large quantities may 
be forced into a room without anyone's being aware 
of the fact. The notion that we give off to the air 
poisonous substances from our lungs 


s one of the 
childish superstitions of hygiene. 

Actual measurement has shown that the combustion 
in the flameless heater takes place in a layer not over 
three to seven millimeters thick. A millimeter is a 
twenty-fifth of our antiquated inch 
bustion is so complete, you may have this flameless 


Because the com 


heater in a shut-up room and you will not get a head 
ache from it as from the ordinary gas or oil heater 
The combustion is so concentrated that a very small 
stove suffices to heat a large room and the heat is con 
fined to the glowing porous diaphragm, so that if the 
rest of the stove is made of some substance which 
does not heat up rapidly, you can carry this little 
stove around the room in your hand like a lamp. The 
rest of the stove remains cool. Almost all the energy 
of the flame is converted into radiant energy from the 
glowing diaphragm so that you get not the pale heat 
of a gas flame but the radiant heat of a grate of 
glowing coals. 

For all kinds of metal work ovens are built on the 
same principle. From ordinary producer gas they 
develop tremendous heat—1,800° C., which is about 
$,400° F.; and of still greater utility are the steam 
boilers made after this same process. Here the gas is 
driven through heating tubes containing the porous 
material and the efficiency runs as high as 95 per 
cent. These boilers for a given surface develop twice 
as much heat as a locomotive boiler, and with them it is 
possible to get up steam in a jiffy. There is no long wait. 

If you see an ordinary soft-coal or wood burning 
locomotive belching forth its usual clouds of smoke 
and soot-—-wasting more than three-quarters of the 
heat in the fuel it burns, reflect on what it would be 
to have locomotives, clean as a kitchen in “Spotless 
Town,” with no visible furnace, no shoveling of grimy 
coal and racing along without a trace of smoke, as 
though it were running cold! 
would be carried in cylinders. 


The compressed gas 


But the flameless heater has other and perhaps still 
greater possibilities. It is possible to turn heat di 
rectly into electricity. But an efficient thermoelectric 
generator has never been devised. It may be that one 
will grow out of the Bone-Schnabel invention. 


Wealth from Wasted Smoke 


HAT smoke, especially of the soft-coal variety, 
is an abominable nuisance, unhealthy, unesthetie, 
and making life a burden for the housekeeper 


that matters little. But that smoke means a terrific 
Waste and that there are now 





dearest metals sold in any 
quantity. It now 
than gold and its use is stead 
ily widening without any cor 
discovery of new 


costs more 


responding 
platinum mines. So they re 
another kind = of 
artificially 


sorted to 
porous substance 
heated. 

In the system 
Professor W. Bone, in England, 
a mixture of gas and air is 
forced through a finely porous 
mantle of some substance, like 
magnesium, extremely resistant 
to heat. There is always a 
slight excess of air, but it is 
quite extraordinary how small 
this excess may be, so perfect 
is the combustion. When un 
der a not very high pressure, 
the mixture of gas and air is 
forced through this porous ma 


devised by 





terial and lighted with a match 
about as you would light a gas 


stove. There is at first the or This is a steam boiler designed for the 


dinary gas flame, which, as you 
increase the amount of air, be 
comes thin and blue and finally 


vanishes entirely At the same time the surface of the 


porous diaphragm begins to glow a becomes 
hite hot It i ‘ tain by this me 1 sur 
face of 900° © cl ver 1,600° of our stupid 
and t mited Fahre ik 
By very lightly chi the quantity and mixture 





flameless heating process. 
kilograms of water into steam per hour It 


very profitable means of utiliz 
ing it—that is another story. 
So even Pittsburgh—grimy, dirty 
Pittsburgh—and Cleveland and 
Cincinnati and other smoke cen- 
ters are waking up. <A_ recent 
paper prepared in the Mellon In- 
stitute in Pittsburgh estimates 
the damage and _ extra 
caused by smoke in the Titts- 
burgh district at around ten mil 
lion dollars a year. 


work 


Cleveland 
estimates its smoke damage at 
perhaps six million, Cincinnati at 
eight million, and so on. All told, 
the chief engineer of the United 
States Geological Survey sets the 
damage done by smoke for the 
Whole country at around half a 
billion dollars. This for the thirty 
million people living in the cities 
would be around seventeen dol 





lars a head or about eighty-five 
dollars per family 

But all this takes very little ac 
count of the value of smoke it 
It converts 2,500 self. 
absurd to talk of 
the value of smoke, but in point 


seems 


of fact it is just as valuable as coal or gas or other 
fuel, because it is simply unburnt fuel. For example 
in the Geological Survey estimate the loss from impe! 
fect combustion in the cities is set at only ninety mil 
But this is very low 
United States has now a mine 


} 
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The coal produced in the 
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This map shows how the pro- 
posed Lincoln Highway would 
girdle the United States almost 
parallel with the equator 
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By CARL G. FISHER 


Are 


iutomobile development and from Congress at this date, it is up to 


HEN : ile deve 
the general use of the motor car the people of the country, the good roads 


was considerably less than it is and enthusiasts to demonstrate 
to-day, the first thing that the car what can be done and how to do it. As 


boosters 


owner and his family learned was that good rouds sentiment grows our legis 
our country roads were years’ behind lutors are bound to feel it and then, with 
in development, almost a reminder of one road, we are to have others surely 
the dark ages as compared to city pave and swiftly. That is why all will 
ments. When a few men banded to benefit from the Lincoln Highway, even 
gether and toured they later organized if they live a thousand miles away) ne 


such title as the “Mud from it. 


under some 
larks”’ and have since been hailed as Discussing this project, turning it over 
hardy pioneers in what was then a in my mind, this plan of action was de 


dangerous 
pushed 


cided upon 
There should be a highway 


sport. 
forward 


venturesome and 
The automobile has 







across the 


the improvements on these rural roads North American continent for farmers, 
and has necessitated their improve settlers, tourists, everyone. It must be 
nal - : . : ° 
ment. Under the old conditions the direct as possible, yet lead to points of Adjustable 


scenic and historic interest. 

To pay for this road money should be 
raised by popular subscription. State 
legislatures and the powers at Wash 
it must be understood at the outset that ington would be barred, but local com 
genuine highways in the country do not munities should help. Automobile and 
eater solely to the tourists from the the manufacturers might 


farmer would remain isolated a portion 
of the year, and the motorists of the 
metropolis would be kept to the smooth 
and better pavements of the cities. Yet 





accessory 


cities Good highways are not and raise half, and the people the balance. = 
never will be devoted to speed demons. An organization of a representative £ 

The farmers own the great majority of body of men should be formed—not so "aE ( y ; 

the motor cars in use to-day, as they large as to be unwieldy—to take actual 3 
have a monopoly on everything else charge both of the collection and ex F 
worth while, and under poor roads they penditure of the funds, z 
suffer the greatest Various routes should ey 
handicaps. It is to the be inspected and _ the ¥ 
real interest of the best selected. The char F 

farmers to obtain good acter of the directors For All Beards i. 
roads and to maintain should be such that = 
better roads than they local influence, gifts, po 

have ever had before. litical pull, and other é : 

And they ought to have undesirable traits H] E new adjustable model 4 


the best roads possible, 
because they are sub 
ject to and employ them 
more 

There is 
markable in 


would be eliminated. ° 5 
And the road should | shaves all men equally well be- ; 

be permanent. . . 
Everyone admitted the cause 1t can be regulated to 

first proposition on the ngs — i, ; — 

instant it was promul meet different conditions. The little 


gated. There was a . P F , . 
little stumbling when adjusting lever makes it possible for 
lightly. Ask 


the point of getting the 
to show you how it works. 


nothing re- 

projecting 
an ocean-to-ocean high 
way. It has been 
talked of a dozen times 
aday in a_ thousand 
cities and villages 
across the country. 
There have been a hun 


money was broached, 
but not half so much as 
you might imagine. The 
organization was formed 


you to shave closely or 


your dealer 





dred or more local or by a representative é 
Zanizations formed class of men, the route | : 
Seaee , termed apis eS a i Guarantee of 500 Shaves From ; 
and stretches have been an Ns. SUNOS is now coming in, and 

built but always they Originator of the Napoleonic proj- when the funds are | 12 Blades Unchallenged & 


hax 

have lacked a con 
certed 
ment, a 


ect for a transcontinental highway 
national move the 
: banding together of 
tions, teamwork we might call it. 


complete and we start | 
actual construction | 
organiza we will have the highest type of road 


If the AutoStrop Safety Razor did 


self-c« yntained 


There in the world, and it will be as perma not have the handy, 
have been national movements, I might nent as science can devise. - 
remark, to gain Congressional and After a great deal of informal dis stropping advantage, we could not 


with various manufacturers in 


State aid, but what they do to these cussion 


Plans our lawmakers can best tell you. Indianapolis, my partner, James A. | ouarantee the lite of our blades. It 
Congress will not go ahead with road Allison, and myself called their repre- | 5 ; , 

improvements on a large seale until sentatives together at an informal din- | the other razors had this feature, thev 
there is a plan taking in every com ner party. The proposition was put | : 


munity. plainly to them that if the manu 
facturers would give, say, one per cent 
their year, the 
same to be divided into payments for a 
period of three probably could 
raise five million dollars by this method. 


You can't get all the Congress 
men to favor one particular section ovet 
their own points, and there isn’t of 
money enough on the earth at this writ 
ing to build all the roads at once. 

That is one of the reasons why I 
thought this country should have first a 


could meet us on this point. Do they? 


home gross business for a Certainly not because they cannot. 


years, we 


Why not buy the best? 


Engineers who had gone over the propo 
transcontinental highway, a road leading sition figured that ten million dollars ws p $5. Send 
from some place to some other place, would be necessar to put the road On sale at ali dealer ce pI Send for 


, . . , log owing fi c g els. 
New York to San Francisco for instance, through. That would leave one half of Catalog showin ney and traveling sels 


4 real modern road to act as a model our funds to collect from a_ publi 
for other highways sure to be built in usually generous and responsive 
the future Our pledges that night surprised ‘ postal i Tl ‘ 
Knowing that nothing can be expected Nefore the evening was over $300. AutoStrop Safety Razor Co., Box 17, Station F, New York. Toronto, London 
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DAIRY FARM 


SAUSAGE 








‘The good name 
of the Jones Dairy Farm means 
more to us than great riches. 
is pure. 
pig pork, salt and home-grown spices. 






employ no hurry-up methods. 
of six weeks to bring them to perfection. 
Our lard is stirred in open kettles. 


ness and prompt service. 
~~. . +s ’? 

sage. Give hima ‘standing order. 

we will see that you are supplied 


MILO C. JONES 
Jones Dairy Farm 
Box 612, Fort Atkinson, Wisconsin 


, b 
id farm house f 


If he can’t supply 


We cordially invite you to visit Fort 
Jones Dairy Farm In the « 
Dairy Farm Sausage was made in 
will find us living still. 


and see for 
ctured below) where J 
the kitchen for n 


yours 


any year y 
Just across the pasture to the 
left you will find a building wt ve 













Our sausage 
It contains the choicest parts of young 
We are unac- 
quainted with cheapeners or preservatives of any kind. 

The hams and bacon we make are hickory smoked. 
It requires in the neighborhood 


Our packages are net weight. 
We fill all orders the day they are received, which makes for fresh- 


Ask your grocer for Jones Dairy Farm Sau- 


if necessary, ship to you direct. 


elf the 


The Farm 


in Winter 





We 














you, write us; 



























WESTERN 





Surprise Her with | 


Hy 
1) a Real Vacuum 


EE 


1} Cleaner 

Here’s the idea! Slip in with this 
i on Christmas Eve, after all 
i the other gifts are put in place. 
i You know she will be glad to 
get it, for you have seen her 
many times worn out by end- 
less broom-work and dusting. A 
j 


= Western « Electric 


UnrniGVvaln 
Vacuum Cleaner 


can be used wherever there is 
an electric light socket. 


The best way to understand what it 
will do is to see it in operation. You 
can arrange for a demonstration by 
writing to the nearest of our branch 
houses listed below, and you will be 
given the name of our agent or dealer 
in your locality. 


The price of the cleaner here illus- 
trated is $47.50. Other models up to 
$400. All models are illustrated, de- 
scribed and priced in our beautiful 
new book,‘‘The Clean Way to Clean.” 
You surely should write for a copy. 
It will be mailed at once, free, if you 
ask for book 12-C. Get it now, 
in time for Christmas. 


== 
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was offered. In a few days more this 
had crept to almost half a million dol 
ars. We saw that help was needed, so 
trips were made to Toledo and _ to 
Detroit. Then quite voluntarily a large 
tire manufacturing plant came forward 
with a gift of $300,000. I never met the 
head of this organization until months 
luter at a directors’ meeting in Detroit. 

Just at this time the cement interests 
took notice of this movement. We had 
been studying the material for hard- 
surfacing country roads so as to make 


them equal to or better than the average 
city pavement. A survey of the Wayne 
County (Michigan) roads, was also under- 
taken. It ended in the cement people’s 
agreeing to give us about $2,000,000 
worth of their product. Since then other 
paving interests have also made over- 
tures, with the result that the Lincoln 
Highway will be undoubtedly ‘the finest 
thoroughfare of its kind in the world. 
And these joyful gifts have been arriv- 
ing ever since. The manufacturers that 
are staying out are becoming the excep 
tion. roads will benefit the auto 
mobile industry more than any hundred 
other things, whether a man a 
cheap car or the most expensive car on 
the market. The maker who benefits from 


Cood 


makes 


the progressiveness of others in this 
cause is only cheating himself in the 
end. Development is bound to come. 


So we hope to see all of them with us, 


and probably they will be. We hope 
they can see it our way. 
HOW WE ORGANIZED 


— the pledges began rolling in it 
‘ was found necessary to have an or- 
ganization with permanent 
Detroit for 
the interests involved at 
rooms were taken in the 
Bank Building there. 
head of the Packard 
pany, is president of 
A. R. Pardington of New 
self are vice presidents; 
Clark, president of the 
Bank, Detroit, is treasurer. On the di 
rectorate are: Paul H. Deming of the 
George Worthington Company, Cleve 
land; Russell A. Alger of the Alger, 
Smith & Co., Detroit; Roy D. Chapin, 
president of the Hudson Motor Car Com 
pany, Detroit; F. A. Sieberling, president 
Goodyear Tire and Rubber Company, 
Akron: A. Y. Gowen of the Cleveland 
Builders’ Supply Company, Cleveland; 
John N. Willys, president of the Willys 
Overland Company, Toledo; and ex-Sena- 
tor Albert J. Beveridge of Indianapolis 
All the directors have taken an active 
interest in the association’s affairs, and 
after having incorporated as the Lincoln 
Highway Association, under the laws of 
the State of Michigan, they gave oppor 
tunity to the farmer, the merchant, the 
individual motorist, everybody to help. 
Contributors’ certificates were engraved 
and numbered, membership cards print 


headquarters. 
its nearness to 
this time, and 
Dime Savings 
Henry B. Joy, 
Motor Car Com 
the association: 
York and my 
and Emory W. 
First National 


was chosen 


ed radiator emblems manufactured, 
and finally, after the conferences with 
the Western Governors at Colorado 
Springs, when our route had been set 


tled upon, there was issued a proclama- 
tion establishing the line. 


WHAT BETTER MONUMENT 


LINCOLN HAVE? 


gj ler- name of the Lincoln Highway 
came as an inspiration. We had been 


known the High 


COULD 


“Ocean-to-Ocean 


way,” but when Congress abandoned the 
idea of building a road from Washington 
to Gettysburg in memory of the mar 
tvred President, we saw that no more 
fitting or striking memorial could be 
established 

Since then our certificates have been 
placed on sale in every State in the 
Union Automobile agencies have been 
a great aid, but boards of trade and 
other commercial organizations, not ex 
cepting the banks, have given tre 
mendous help. In fact we are now 
establishing our depositories in banks 
all the way across the country. The 
expenses of the organization are being 
borne by the men who have backed the 
enterprise and by the sale of framed 
proclamations, pennants, and other ad 
vertising devices. We hope to pay all 


the operating expenses from these sales, 


so that every dollar contributed will go 
into the road building. 

THE AMAZING GROWTH OF THE PROJECT 
HE organization is now being per- 
fected in every State. The Lincoln 

Highway goes from New York to San 


Francisco as originally intended, passing 





through New Jersey, Pennsylvania, 
Ohio, Indiana, Illinois, Iowa, Nebraska} 
LYY W 

ve SMM, 











NAAT 04 ne 
Wyoming, Colorado, Utah, Nevada. und 


California. State consuls are being itp 
pointed for State, and these jp 
turn appointing local consuls who 
have charge of the sale of certificates 
and are otherwise looking after our in 


each 
are 


terests. At points off the route automo. 
bile clubs and various organizations are 
also helping We have carried on an 
extensive campaign by mail to secure 
these subscriptions from individuals ag 
well as from corporations. We know 


that every class of business is benefited 


by good roads. Why should not all 
combine to carry on this work? Why 


shouldn’t they help us? 


TAKING THE WORLD INTO OUR 


CONFIDENCE 


W FE are just about to launch a national 
advertising campaign. Inthe motor 
publications, for instance, we have been 
given six pages of space for six months 
in the advertising columns with which to 
secure subscriptions. A number of publi- 
eations of general circulation have done 
likewise. Some of the best writers of 
advertisements in the country 
tributing their efforts. And so it goes, 
On Friday, October 31, a dedicatory 
celebration was held from to 
coast to dedicate the route for all time. 
There were parades, fireworks, speeches, 
every class of patriotic enter- 


are Con- 


coast 


meetings, 
tainment. 

The dedication proved to be more ex- 
tensive in form and enthusiasm than we 


anticipated. At Trenton, N. J., we were 
represented by an automobile float in 
the parade, while many of the leading 
citizens of San Francisco met in the 
Valencia Theatre there. In Nevada, the 


day 
Governor 


was proclaimed a legal 
Oddie, and the 
dressed a great crowd in front of the 
courthouse. Reno was the scene of an 
automobile parade, and the other day we 


holiday 
Governor ad- 


by 


received a check for $20, the proceeds 
of a Lincoln Highway dance in a little 
town in Nevada. 

At Wooster, Ohio, it was declared a 
civie holiday. The stores advertised Lin- 
coln Highway bargains, they closed at 
noon, and the crowds came from miles 
around. There were automobile races 
at the fair grounds and a_torchlight 


procession at night in which four bands 
participated. 


Ds 


rik COUNTRY IS ALIVE TO IT 


Indiana great meetings were held 
South Bend, Elkhart, Fort Wayne, 
and other points. The farmers hauled 
and for miles to light 
the roadway, and there -was a procession 
of automobiles over the route clear 
across the State. A slab bearing the road 
marker was unveiled near South Bend 
fn Omaha there was a bonfire in front 
of the City Hall, 10,000 persons listened 
to the addresses and watched the parade, 
and at Joliet, Ill., Clinton, Iowa, Kearney, 
Neb., and hundreds of other points the 
citizens met, heard speeches. made bon- 
fires and did everything possible, includ- 


corncobs posts 


ing the collection of individual pledges 
and subscriptions, to further the work. 
On Sunday, November 2, many pastors 


took the name of Abraham Lincoln as 
a text. November 19, the anniversary of 
Lincoln's famous Gettysburg Address, 
was the occasion of many other meet- 
ings and many more sermons Next 
February, during the week of Lincoln’s 
birthday, even more sentiment for Lin- 
coln will be created 
HIGHWAY ALREADY A REALITY 


. & DAY the Lincoln Highway Associa- 
tion is firmly intrenched as to 


finances, and it is only a question of a 
short time before our funds will be com- 
plete and actual work on the highway 
can begin. Of the $10,000,000 thought 
necessary to make this start, at least 


one half, probably a little more, is either 
in hand or has been pledged. We believe 
we will have the total amount long before 
January 1, 1915. I would not be surprised 
if the funds were completed earlier. 


The Lineoln Highway is already @ 
transcontinental thoroughfare 

local communities are doing a great 
deal of the necessary improvement 


work to-day. Curves are being straight- 
ened, hills are being graded down, and 


the route is marked with the official 
Lineoln Highway marker across many 
of the States. 


Persons desiring information about 
highways may write to the 
GOOD ROADS EDITOR 
COLLIER’S 
416 West Thirteenth Street 
New York City 


—_— 
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~ A P f y ai Answer the Christmas Call 
; erfectly 
ho : -< 
cs , with a Useful Gilt 
n 
os Sa 1 1 fa ry Thousands of people this year will solve the gift pro! blem by 
re ecting Parker Fountain Pen When you think about it—what is more 
in iseful and appropriate? In giving a Parker Lucky Curve Fountain Pen 
re tf you are usin xcellent judgment, because your gift is useful and enduring , 
Ww | Be pad ele - ey on of ae = se yur ay Geo. 8S. Parker. 
= | 
. Ghe Lucky Curve Be sure you place on your Christ A { 
y By BENJAMIN BROOKS ei ee Rick: me Se Oe chey “Tee 
é | A The big idea that the only fountain pen with the 
| /\ has made foun- Lucky Curve that drains the ink 
i tain pens cleanly down out of the feed tube when 
pen is placed point up in your 
al he ie an 7. pocket after using. The gift of a le ik-proof Parker Fountain 4 
- Pen will be fully appreciated **Just what I wanted—the = 
os > very thing’’, will be the verdict Christmas Day. 3 
bia 
s % rs Parker Jack Knife Safety a 
i. = i a | A handsome, useful present for man or woman, The fy 
. : handiest pen made. Has the Lucky Curve anda special lock 7 
if . that shuts in the ink and prevents leaking in any position A 
“ upside down or right side up—carry it any way you like and Pes 
it’s clean and perfectly safe. Fine forlady’s purse or hand rf 
7 bag. Writes like a fresh dipped pen t is always ready PS 
. e = 
x norman ee omen New Parker Self-Filler 
The Parker Self-Filler is a new and original idea. ; 
. BAR SUFPFRAGETTES Please continuous removal of vitiated air are Nothing like it in the world. Looks just like a ctan- [ 
D overlook my informality in ad- vital necessities for the health of the in dard fountain pen, but fills itself in three seconds by SP 
r. , dressing you without a regular mates; a never-ceasing and bountiful pressing the butto Note design and neat appearance mi 
e introduction and exchange of names I supply of pure and wholesome water.” humps or bumy Has smooth barrel and no z 
‘e wish to talk to you about the new sani So there you are. None of the sani obstructions, Anyone will be delighted with this pen. :* 
n tery fad, because I think you are very tarians can ever get away from the three It's a gift that carries a hf time of practical use j 
g largely interested in it and responsible essentials, and neither can you. ind daily remembrance of the giver. ’ No. 20 
e for it—at any rate, I hope so. It is a Now as to pure air and pure water, No “ bah nate 
e great fad of mine, too; but, after all, such a lot has already been said that ;' fe Sam 
y a fad is only a fad—and that’s what I perhaps I can pass that part over. <A Safe cae i dard or 
4 want to get at. ladies’ paper just the other day printed ring. Ster- . 202 Filli 
e a long story about your inconsistency jacks Baits Price 
THE RUMBLINGS OF REVOLT , : ‘ . . $5. Gol Safety with 
n (think of that!). and described two igno Plate $¢ tg Pen ring for sus 
e OU remember a few months ago Ida rant peasant women trouncing a team Phe Ladi pending by : 
8 Y Tarbell wrote an article about you, = ster for running over and killing one No. 42 nae gp, Viete 2 © Parker Pon Sor every mae. snd "ee ock clip 
e explaining where you came in to the eco single child, while they and their neigh Bieadacd of Solt-Vil ait Whee Gd Saéedaad demane # asa eee popular. 2.75 
nomic scheme of things, and gave the bors were neglecting enough typhoid in g $4.50 th § Dealers Look for a Parker Pen Dealer. If No, 57 
a impression that you-—-er—pardon me, their water supply to kill a whole school Ie é k cl A Cant BNE One, WIKe fOr oUF ment and a Awanyu Aztec Design, hammered silver 
\- dear suffragettes—that you were not full. Then there was Dr. MeLaughlin . aauat ae A ae Shapes M se ae gee feces — Peg eee: Brg  eloadl salts 
t onto your job!—that, for instance, when working on a report of the sanitary con 
s the wicked big business men in Congress — dition of the Missouri River for the Gov ll Wi 
8 revised the tariff up, down, and side ernment He told how frightened we'd Parker i. Company, 98 mil St, Janesvi e, IS. 
t wise you had no real information at all be if a plague such as often occurs in : ; 
s with which to support your side—that Russia broke out here: yet how we com re cordially invited t t our New York Retail S n the big Woolworth Building. <i 
you didn’t even know what it cost or placently drink enough filthy typhoid 
ought to cost to make your own silk water to kill more of us here than the ———w ae 
stockings which you wear every day of plague killed in Russia. Yes, I guess 
1 your lives—and so becomingly ! you’ve had enough about water; and the 
i Now, it’s the same with this sanitary crankiest old maid I know puts at least 
fad of yours. Somebody’ll get you if a spool under her bedroom window at 
you don’t watch out and prepare to know tight for fresh air: but the pure soil end Piven Christeves 
r the real underlying principles of the of it—this leads us to the main feature, Wrimsces tik 
whole subject. On its present super- the main artery of all sanitation, with- | ooh 
ficial basis, believe me, this sanitary fad out which all your sanitary fads don’t | pode 
won't last long. How long do you sup- “umount to twopence in the Bank of Eng | YN 7 5 a tiny 
i pose we men brutes are going to keep land. I mean the sewer. iTS AN OL! Oa J Litthelet . 
: up our enthusiasm for it with no soap ; | On a TINY LITPLE But! know of 
, ; ; A LITTLE LESSON IN THE GERM THEORY Ot fe . 
in the public washrooms, no combs and _ CaRD hen a 
. brushes in the Pullmans, and nothing to AVE you ever thought over with ad It'S SIMPLY ; Ch , ! 
; drink out of but cornucopias made from miration the wonderful system and “i RY CHRISTMAS = TS N'm sending 
i telegraph blanks; with nothing but Japa- organization for bringing to a large city | | Burr Dwise rr | “a i | ye this minite 
‘ nese crépe paper napkins to rub down its daily food and drink—the enormous | } WPROL HARDY 
with after a bath? Some time, when an pumps, the grain elevators, the cattle } | Tara | 
. epidemic of something breaks out some trains and packing houses, the milk ex , he | & 
: where (and be sure it will!), we shall press, the strawberry specials, the ice (3 L ft ah ities 
just up and tell you your fad is all non houses? But you never gave a thought anna 
sense, and that we’re going to get back as to how every bit of this vast quan *Most Christmas-present Time! 
: to the good old days of sociable comfort tity of stuff was to be disposed of! I 
' wherein one may do as he pleases suppose no other essential of our whole Ready for it? Or are you wondering 
3 THE SIMPLE FORMULA FOR HEALTH civilized city life is so neglected as om an how you’re going to get the time or 
‘ sewers. I have examined and reported to the money to buy fitting gifts for all 
ywrrt : would —_— you aoqverat, on sewers directly under the nicest of n the people you ought to remember? 
; in order to provide against such a residences and most splendid buildings ’ =? alt ’ 
disastrous backsliding as this, is the fact that had been so badly built and so long Why not send a Davis Quality Card? 
. that real sanitation is a bigger, broader neglected that the original bottoms of at neers They always delight those wao receive 
) thing than a lot of new-fangled acces them had long since disappeared, leaving / them, because they express just your own 
L — With sanitary names Do vou re only a eavern of indescribable foulness cheery, enthusiastic grecting. 
member that old highbrow—that stupid out of which the sewage was at liberty 
: old Greek physician, Hippocrates? Well, to escape into the surrounding earth and THE A.M.DAVIS CO. 
; I should have plumb forgotten him my saturate it for many vards each side 
ri a for his formula for sanita Then there are the sewers that sink and UALIT Y CARDS 
, ton—the shortest, broadest, best formula sag and hold pools of poisonous water 
, ever written before or since—“pure air, that can’t run uphill, and those that are BOSTON 
’ pure Water, pure soil.” You remember good in themselves but are never cleaned , , he y hopping easy 
Colonel Waring—nice old Colonel Waring, out—feet deep in soft bubbling mud nese 4 
that went to Memphis years ago and And the scampering rats, and the craw] ¥ “ Quality Cards for Quality Folks” 
ought the town out of a slough of ing, choking tree roots, and the clogged containi: 19 4 tinctive Christmas cards. Or our dollar box of 
despond and a raging epidemic? I and festering pestilence Nobody that a “ Quality Cards for Business Men” 
peeked in his book the other day to had ever waded one of these chambers J 12 car sf ra man’s use. If your dealer cannot supply you, send 
— my memory on a certain engi ef horrors with me would be fully con ‘een cnctostnas one deitar tor ance an Gecieed, 
' fering matter, and there, in Chapter I, tent and easy in his mind to live over posicare ¢ eockit Gowns os Cou * 
we as his quotation from Hippocrates it thereafter: and he would be quite THE A. M. DAVIS COMPANY M 
Poe tt, pare water, pure soil.” To-day tated tn his inne aiinee Te ms mind 534 Atlantic Avenue = ap eG : 
terhard  llheary oh sty — = oe way oe Bue theory ge alas by =“ 70 5, tA, anes conspant 
tect. aa | ebrated engineer and are ne incessant small doses. Two dirty small oo I ah ee "~ eee il 
crib uns 0 Say about it. (We engineers boys called at my door the other day and : , ; ; niet ai 
it’a : poste reifully from each other, and asked for a drink “Has the water been -. pea sear . sor Cuan 9 —? ioe 
a good thing, too.) I got as far as hoiled?” asked one. “Yes,” said T, “and . “Os ty Cards for B Me \lso your complete 
silo 10, snd there it was again: “The filtered.” I filled the glass a second time ro ralogu 
SME: Gren leparitee set core, “aig T tate otis Sen’? caked * — on 
ge contaminat on: 7 hi <a if oi litel im a ae os a : , : 
Seo, ake ne ion; an abundance of very politely. I could not uppres " ARES (3 we a oe cd epceghenti aie 
1 air of proper temperature and a smile at their fastidiousness, for tl & o 
(wnmnnnnnnnnnennnanesonneccssernens — 4 > | ? Cc esecesees 
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LZ HCESSNES — 
Only One Thing Ever Starts A Gasoline Motor—Hot Vapor 

Gasoline in Liquid Form Never Started Anything! urchins had been sailing boats on a which was fire baked and glazed just 
neighboring duck pond, and both faces like your porcelain bathtub, so as to stay 
“a and hands were covered with mud sound and sanitary for a thousand years. 
For Use This new Being quick at figures, I estimated that and the other fellow’s that was porous 
On Any invention each had washed down with his drink and crumbly and would soon be de 
Auto fills Your 7,750,023 germs Did the germs kill stroyed; or between my good hard 
. them’? Of course not; because it was burned bricks that would never be scoure, 
Whether Mantiats nl They didn’t al t by flowi 1 and the otl 
: . only one cose, ley dian t always play ou A owlng sand ane ie other fel 
— ° - — in duck-pond mud. On the other hand, iow’s soft, half-baked ones But what 
it E ~ iit if they had always drunk germ-laden would a manufacturer of the real essep- 
Self lectric Vaporizer PR nw water, they would soon have accumu tials of sanitation say to such a course? 
Starter ; Direct to Fir- lated the makings of a case of typhoid. Why!” he’d say, “women aren’t inter- 
or Not Easily and Quickly Attached to any Auto ing Chamber Let us suppose that two consumptive ested in these things. They don’t under 
friends start for California in search of stand’—which shows how very well es 


Sold On Guarantee To Satisfy. Re- health. One picks out permanent head tublished is your reputation for super 


quarters in a delightful climate, sleeps ficiality. You deny it? But wait. You 


turn After 30 Days If You Can Do in the same bed every night, lives just anceps i“ the good old days of the 

° 4 as he did at home, and in due season toman republic, certain political bosses, 
Without It— Money Back. Price is shipped back as suitably clitneahed wishing to peeve a ok sce advocate, 

pine box. The constantly repeated small appointed him chief sewer inspector of 

$8.00 complete. Ready to attach. doses of his own pocete scusentel finally Kome. Did he peeve? He did not “Ty 


When ordering mention make of get him. The other friend buys a stout = yet you, boys,” said he; “I gather from 

. . ° pair of boots and a roll of blankets, and your mirthful attitude that you do not 
car, size of gasoline feed line and becomes a vagabond. He sleeps in a dif wish me great honor by this ap oint- 
ferent place each night: seldom enters ment, but by Here! if there’s no honor 


whether gravity or force feed. a house, has no surroundings to con in the job for me, T'll bestow honor upon 








— : taminate, never breathes the same breath if.” and straightway began such a gen- 
Turn small switch on the dash ; or the same germs twice over, and finally eral clean-up in old Rome as has never 
then crank your motor in the usual comes back well. In the course of his been forgotten to this day But what 
way and an immediate start is - wanderings he may have struck an oc happened when they played the same 
sured regardless of weather condi- easional resting place alive, with germs; trick on you and appointed one of your 
tions or poor gasoline. but not every day. I can wade for blocks  yote-demanding number sewer inspector 
in a sewer, taking flashlight photos of it, of a Colorado town? 
What Sure-Start Electric then bathe, gargle, change clothes, and The fierce vote-demanding member 
Vaporizer Does be as good as new; but if I were to just out with het embroidered pocket } 
spend a month in a room tainted ever so handkerchief burst into tears, threw 
Gasoline from main feed line is ad- slightly with sewer gas I should be a her prettiest teacup on the floor ker 
mitted to vaporizer by an electrical very sick man Now, the atmosphere smash, and resigned! Oh, what an op- 
pe ae Mace ple Bienee yall yd + is a very wonderful Sponge It will soak portunity to push the sanitary fad home 
admitted into the intake manifold in the up half of its bulk in water vapor from and elinch it! 
form of a hot vapor. Sure-Start fills a newly plowed field. Then how about : a ag i 
=e manete ~~ areas Vapor all the other things in the soil of that WILY NOT LEARN usar N’ ABOUT 
field? Will it not also absorb them en 
° good and bad? How far inland can you UT. dear suffragettes, there isn’t any 
A Wonderful Invention sniff the salt blowing from the seacoast? reason Why you shouldn't fully under 
The Sure-Start Electric Vaporizer How far can a sailor smell the dried stand and appreciate the main fentures 
wo Mp a been te cee grass on the hills in the offshore breeze? of sanitation as well as the superficial 
equipment for 10 years. It eliminates On account of this and on the theory of upstairs end of it In fact, if you'll 
all starting troubles ~all liquid priming death by incessant small doses, I am pardon my saying so, you've just got to 
mention sited be eal Foudtes arte prepared to maintain with old) man understand it. The next time the woman's 
Sure-Start Electric Vaporizer—Exact Size, Weight 10 ounces grade gasoline Hippocrates that pure soil is as essential club meets. invite the instruetor = of 
as the other two main features of sani civil engineering to come over from 
NOTE THESE POINTS: tation, which depend largely upon it. the nearest college with a map of the 
Yet, strange to say, all those zealous city and explain all about the sewerage 
. . gentlemen who recognize you as the head = system. You will be surprised and in 
Sure-Start Electric Vaporizer needs ak tian lceniiedd aul Gites Yan Gand ‘unented-to leeen a tet a2 Gow thieel 
no attention after being once attached tary cooking utensils, ice boxes, brushes,  ,bout your own town. So will the pro 
combs, towels—sanitary everything im fessor. Incidentally it will presently ap 
to your car. _ Can be used or not, at aginable right down to the bathroom pear that, on account of A ocr to had - 
your discretion. Does not interfere floor don't say a woes about what is new city engineer every two years, great 
e ° to continue your essential sanitary equip discrepancies and disconnectedness exist 
with the regular workings of the car. ment under that very floor, under cane im all the sanitary structures of the 
Sure-Start gives the vital impulse—creates real engine energy, to house, and under the ground upon which town Sewers will he built here and 
start your motor. Che Sure-Start Electric Vaporizer is a NEW, you 80 conscientiously open your bed there with no logical connections Natu 
proven-practical fuel vaporizer which effectively overcomes the defi- — windows every night and — ral water courses will be occupied by 
ciency of all carburetors—it insures instantaneous vaporizing of fuel. which your chubby youngsters tumble sewers only hig enough for the imme 
. about by day diate neighborhood, not big enough to 


ys ‘ommon practice of priming with ether or ga ne throug . > , 
The co yo s ie Fs 7 ether or gasoline through form the main artery for all the area 


spark plugs or pet cocks is eliminated. A simple turn of the switch BE NOBLE ROMANS, 0 MY SISTERS! sae A Ne nas ; one 
: draining toward them, and some time to 
is all that is necessary Sure-Start Vaporizer does the rest. 7” I were a manufacturer of anything be covered thickly with houses,  Rail- 
vere mens Sui 0 Cogeome that makes a sanitary sewer IT should — way tracks and street bridges will cross 
ranean CONTROLLER ee one maintain an advertising department like at the wrong levels so as to interfere 
: <> an actress, a society leader, or a Presi with future enlargements Much money 
dential candidate, and would shout my) will have been spent for duplications 
head off telling you the difference be und rebuilding Anybody can see the 
BATTERY CURRENT ri tween my cast-iron pipe that was gas stupidity of it-—the unsanitary result of 
ow \ sf Jf , tight and strong enough to be properly it. Now the thing to do is to take the 


: \ : f leaded and calked and the other fe matter up with the Citizens’ Club or the 
i. % y S low’s that was thin and weak and had Merchants’ Association, and get them to 

4 to have tar coatings to keep it tight subscribe a fee for a consulting engineer 
or the difference between my clay pipe of known ability to map out a whole 














The urchins had been sailing 





6 vot , ap ey 
| BATTERY \ ~~, : 
- \ boats on a neighboring duck 
—- —_. , f \ ew oe) ’ 

CASOLINE SUPPLY PIPE — SQLOERLESS | ELECTRO pond, and both faces and 
T P a INNE ees ; 
siemens Warr een r hands were covered with mud 

REGULAR GASOLINE 
R £ PIPE 
Sket llustrating applicatior f Sure-Start | t Va 
This is not drawn to scale—the Vaporizer b xa ated in wiz 


Sure-Start Used in Connection With 
Electric Self Starters 


Sure-Start saves your batteries still bother you, particularly in cold 
because it eliminates the prolonged weather [hat's because your gaso- 
strain. Order it now and end your line is not vaporizing. Sure-Start, 
starting troubles. Your Self Starter used in connection witha Self Starter, 

no matter what style it is—is really makes a start absolutely certain. Sure- 
a self cranker. It relieves you merely Start really saves your batteries when 
of the engine-turning burden. So far so used and isabigeconomy. Its con- 

all right! But Starting Troubles sumption of current is insignificant 
Sure-Start is economical in its operation. A very small amount of electric 


current from any ordinary 6 volt battery supplies vaporizer 


Sure-Start Electric Vaporizer in conjunction with electric, air or mechanical 
starters makes the operation ideal and gives results that make it indispensable. 


Get a sure dependable start with a SURE-START and avoid broken 
arms. Money Back After 30 Days’ Trial if you wish it. Order direct. 
Address 


W. E. & J. H. DODSON, Sales Agents 


UNITED MOTOR EQUIPMENT CO. 


Dept. B—Suite 1201, Association Bldg., Chicago, IIl. 
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logical connected system for the entire 
city, present and future. It will not be 
necessary to build it all at once, but it 
will be part of your business to see that 
each succeeding administration builds a 
part of it. so that all the parts will go 
together in the end. 

Sanitation is so much a matter of 
plain common sense that, as far as main 
objects and main features go, you should 
be just as able to appreciate the down 
stairs sewer end of it as the upstairs 
bathroom end of it. In the first place, 
since you wouldn’t bathe in a crumbly 
prick bathtub with moss growing on it 
and soap sticking to it, and since you 
wouldn’t eat from a porous unglazed 
plate with the taste of last Friday’s fish 
still about it, neither would you know 
ingly pay taxes on a sewer whose pipes 
were not made of the same fire-glazed 
slick sanitary stuff as all your other 
lavatory and culinary equipment—or, at 
any rate, lined with it. And for the 
same reason that you wouldn’t tolerate 
leaky plumbing in your basement, you 
would see the necessity of calking all 
the joints in the pipes with oakum, like 
the seams of a ship, and sealing them 
with a substance that would never rot 
away or be disintegrated by the very de 
structive sewer gus For if the sewage 
leaks out of the pipe, there’s the end or 
your pure soil—yes, and your pure water, 
too, sometimes Have you ever read 
what happened in Lexington, Va., in 
Mankato, Mini or in Lincoln, Neb., 
where the sewage leaked out and _ got 
into the water pipes? Not very cheerful 
reading. It doesn’t seem possible that 
sewage should actually get into the 
water mains; but it has, and it does, 
and it will. On the other hand, if the 
eround is already full of spring rains, 
ond these leak into the pipes all along 
the line, there will be a_ tremendous 
quantity to take care of at the outlets; 
and if you ever put in a sewage-treating 
plant, it will be a very large and costly 
one to handle all of it No material is 
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More C abba 


y 


‘Seen hoe reason why 

Whole’”’ John Masetield’s 

verse, dealing with 

sordid things in 

vulgar language, is always vital, is sug 
gested by Vrofessor Gilbert Murray 


tristotle lays down flatly the lau 
fhat a poem or tragedy should be 


vovvorror ‘capable of being seen as 


a whol 


Too much English poetry is made up 
of beautiful bits of literary bravery, 
but in the work of the young English 
man named there is a fine unity of spirit 
and movement that is as unexpected as 
it is unacademic. Masefield is regarded 
as a rebel against the conventions: yet 
he persistently reminds us of our scraps 
of classical scholarship. However much 
he may tell us of prize fighters, bar 
rooms, profane sailors, and women of 
evil life, the fields which lie without the 
city gates are for him ever acres of that 
“earth the life bringer” who figures in 
the poetry of the Golden Age 


Leave ( NIX art there is 
It that sounds 
Out easy enough for 


any of us to learn 
Yet it is like the rest in proving less 
easy than it seems. The art in point 
is the art of omission. As Robert Louis 
Stevenson once wrote in a letter to his 
cousin the painter: 


Hi | Balzac | was a man iho neves 
found his method tn inarticulate 
Shakespeare, smothered under fore 
thle-feehle detail lt is astonishing 
to the riper mind (on a rereading) 
hou had he is, how feeble, how un 


true, how tedious .. He would not 
consent to be dull. and thus became 
80, He would leave nothing unde 


veloped, and thus drowned out oO} 
sight of land amid the multitude of 
crying and LNROCONGTUOUS details 
There is but on art—to omit! 

This is unjust to Balzae, vet truth 
lies \at the base of the exaggeration. The 
criticism just quoted applies equally toone 
or cut promising young realistic novelists, 
Theodore Dreiser, and to Romain Rol 
lagi ithor of that great novel, “Jean 


B. 
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too good, and no method too careful, for 
constructing sewers. Remember that. 
Next comes the business of franchises. 
liemember that gas companies, water 
companies, phone companies, are all 
eager to occupy streets where the great 
main sewers must ultimately go, for 
they can’t run uphill. And as long as 
you are able to do such good work in 
providing for hospital sites and play- 
grounds and so on, couldn’t you agitate 
the proposition to acquire a certain part 
of the river bank or harbor line for the 
disposal plant before some factory or 
railroad acquires the only low, flat, 
sundy spot available for the purpose? For 
ufter the chance is gone, and the United 
States Government comes along and says, 
“You've gotter quit dumping your sewage 
around,” then you aill be in a fix.” 


rAKE THE SANITARY ENGINEER UNDER 
YOUR WING. q E. D.! 


5 | heye see, all these large basic matters 
of sanitation are matters of plain 
common sense. Engineers have known 
just what to do, and have specified how it 
should be done for years and years; and 
yet the whole subject has gone begging 
in a state of atrocious and barbarous 
neglect for want of somebody in every 
household in town to understand what 
should be done, to desire it, and to regis- 
ter a mighty protest at the city hall if 
it isn’t done. In time of war, pestilence, or 
famine great reforms can be accomplished 
by generals and sanitary engineers; but 
in time of peace they are powerless un- 
less an enthusiastic advocate exists in 
every household to back them up. 

So you, being the head of the house- 
hold, have got to continue to champion 
this essential household matter of sani- 
tation. But get it out of the fad class. 
Grasp it from top to bottom; for, as I 
said before, if you leave it in its present 
status, clinging toa sanitary Japanese nap- 
kin ona sanitary hook ina sanitary wall, 
it will just shrivel up and die of ridicule, 
and your great bigopportunity will be lost. 
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es and Kings 


BLAKE 


Christophe.” Stevenson asserts that a 
man who knows how to omit would 
make an “Tlind” of the daily newspaper. 


Drivel a KAKING of 
about WJRalzac, some 
Balzac Frenchman has writ- | 


ten a new study of 
him, and the London “Times” reviews 
the book something like this: 


So it was then that his huge 
felicity, to reemphasize our term, 
was in his state of circulating where 
recognition and identification didwt 
so much await as rejoicingly as 
sault him, having never yet in all the 
world, grudged or at the best sus 
pected feeders as they were at the 
hoard where sentiment occupied the 
head, felt themselves so finely im 
portant or subject to such a worried 
intention. They hung over a scene 
as to which it was one of the forces 
Of his inspiration that history had 
lately been there at work, with in 
comparable energy and inimitable 
art, to pile one upon another, not to 
say squeeze and dovetail violently 
into cach other, after such a fashion 
as might defy competition anywhere, 
her successive deposits and layers of 
form and order, her restless determi 
nation Of appearance 80 like those 





of the different “states” of an en 
graver’s impressions; all to an effect 
which should have constituted, as by 
amiractle of coincidence it did, the par- 
adise of an extraordinary observer. 


This is not literary futurism. It 
seems to be the later style of Henry 
James. Mr. James once knew how to 


write; but it is some time since he 
lamentably (so his friends must think) 
let slip quite utterly the control of his 
fine penmanship; losing his way, if one 
may assume for him somewhat imper- 
tinently the réle of a really distinguished 
pedestrian, in the thick woods of wild 
adverbs, willful adjectives, and tangled 
parenthetical clauses; imprudently 
vorcing the subject and predicate wh 
in more vulgar dictions live in a harm: 
banally bourgeois, doubtless, yet e 
fortingly understandable But, shuc 
It’s not worth while parodying Mr. Jar 

he turps the trick too well himsel 
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Demountable Rims Extra Rim Eisemann Magneto 
Mohair Top Stewart Speedometer Side and Tail Lamps 
Top Envelope Prest-O-Lite Tank Double Tire Irons 
Rain Vision Windshield Gas Head Lights Oil Sight Feed 

rool and Tire Kits Turkish Upholstery Dash Air Adjustment 


[empire axles are over si e. & are attempted The book is the last word 
also the steering knuckle, brakes, in transcontinental travel and has an 
springs and other vital parts. Thes¢ added value to all who are interested 
are made of the same materials em in touring 


ployed in cars twice the weight and . 
8.4 What Dealers Think 


And this, with the light weight and 


a capacity and serviceability that give 


the EMPIR } m6 , 

he EMPIRE the efficiency of cat taken up quickly 

many timesMis price. Dealers are quick to see in the 
Che light weight also means econ EMPIRE the very car that meets 


omy of fuel, minimized strain on parts 
and tires—a/most all-'round efficiency 
at least cost of operation and upkeep 





With five years of splendid achievement the EMPIRE 
stands as a car of remarkable worth. 

And with its score of new refinements and improve- 
ments, which make it better than ever, the new series 
model 31 sells for just $900. 

$50 less than last year’s car. 

Four-fold increase makes this new low price possible. 
Here you have a light, strong, five-passenger touring 
car of surp/us energy andstrength. A car that offers you 
all the service and beauty of heavy touring cars, without 
the extra price, or the heavy cost of operation, or the 
added care. It is well called, “The Little Aristocrat.” 


Wide Safety Margin traversed bythe EMPIRE on this great 


ce] 


The ‘““EMPIRE”’ Idea iles plan, and rare opportunity for 


the 


man. He wanted a light car, a strong 


car, a car that would hold five people, 

i car that would go anywhere—a cas Capitol Ave. & Michigan St. 
with all the beauty, distinction and Indianapolis, U.S. A. 
serviceability of larger cars a car 

that would be assoc ated with low 


priced cars only in point of price and 
minimum upkeep. 


That was five yearsago. Now the 
yearly output of the EMPIRE is 
many thousands. Although our facil 
ities are increased four-fold, every 


evidence points to a demand for the 
the supply. 


financial resources. All of their business 
ventures have always been successful. 


transcontinental EMPIRE 


3766 spe edometer miles, with the ‘‘b 


the first and only car of its class to 
accomplish the feat. The book is 
full pictures of transcontinental 
motoring in the Rockies, the desert 
the Si Its] sthe1 


1914 


Be 


Le 





Now $900 


New Series Model 31, Completely Equipped 


Read the Complete Equipment of the 


EMP TRIE 


“The Little Aristocrat’ 
110-Inch Wheel Base—Unit Power Plant 


trip—roads that no other tour even 


ht 


1U P Plant afford Dealers everywhere are enthusiastic 
OW t wer ¢ attor: " > r 

vertu nit rowel! ant al : er the EMPIRE. The little open 
territory that still remains is being 


very requirement for a light, service 
able, beautiful /ourving car, and at this 
unusual price of $900 

Dealers, write for our broad, liberal 


permanent connection where territory 


ie first EMPIRE car was built to jg crip] open 


order of a wealthy Indianapoli 


Empire Automobile Company 


EMPIRE that will far exceed 


thind the EMPIRE are men of great 


3,766 Miles 


t us send you the story of the 





ws’ in the Indiana-Pacific Tour: 
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Your Branch Offices 


—-should employ the same method and equipment as your Home Office 
for hling letters, records and references. ‘This will tend toward closer 
| co-operation and you and every member of your force will never be at a 
disadvantage in any of your offices. If you standardize with 


Globe=Wernicke 


. ss - 
Filing Equipment 
—you will have the added advantage of filing equipment that has a fine ap 
pearance and meets your every filing requirement economtcal/y, efficiently, 
and permanently. Being built on the ‘‘unit’’ principle, Globe-Wernicke 
Equipment will grow apace with the business of your various offices. 












Secure a copy of our Filing Equipment Ca ge N Either 
wrile us or obtain tt from your local G é-Werntch lealer. 
The Slobe"Wernieke Co., Cincinnati 
Mfrs, Of S« sl Bookcases—Filing ( —Statior Goods 
Bra Stores Ne y ‘ I ale t t ( Ww g I. ¢ 









m= Can your teeth stand 
» this comparison? 








autiful, strong teeth can meet 
this test—teeth to admire and 
possessed by those who give 
em prudent care by practising 


OD TEETHKEEPING 


Good teeth are the bringers of 
fg00d health—the sponsors of 
Pgood looks through advancing 
years. Therefore, visit your 
dentist regularly — observe the 
daily night and morning use of 


~ Dr.lyon's 


PERFECT 


Tooth Powder 


The standard dentifrice prepared for nearly half 
a century by a Doctor of Dental Surgery 










ee 





. 


a 


A velvety powder, pleasant and safe to use because 
it cleanses the natural. way — thorough polishing. 


Prevents the formation of tartar and the begin- 
ning of decay. 


Teach your children to use DR. LYON’S night and morn- 
ing —but above all at night. Of all daily habits to form in 
your children, Good Teethkeeping is the most valuable. 


What Dr. Lyon's does not do only your dentist is competent to do 


Sold Everywhere 
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Their Story’s End 


Concluded 


petal for a fluttering sail. Light child 
fingers launched the frail boats on their 
perilous journey, and behind the child's 
mirrored reflection was a woman's face 
hending over it, and in the eyes shone 
a light kindled since the Eastertide that 


was past. Something almost akin to 
happiness had come to Alison. 
NE evening Alison and the child 


sat on the steps. watching the May 


|} moon slipping a silver sickle down the 
ky. 
“It's like Jason’s reap hook in the 
barn. What do you think the Lady 
Moon reaps, Aunt Ali?” 





I was a 


“Our dreams, Sonalé.” 

The child laughed. “Does she tie them 
up in sheaves?” 

“I think so, and keeps them for us.” 

“Where, I wonder?’ 

“In Heaven, maybe.” 

The child rested her little pointed chin 
between her fingers. 
“Are you dreaming 
our eyes look like it.” 
“No, I was wondering who named you 
and why.” 

“Some one who loved me,” Sonalé said 
happily. “Kitty said once long ago that 
‘love child.’ ” 

Alison shivered suddenly from head to 
foot. She caught Sonalé to her with a 
passionate gesture and turned the child's 
up to hers That warm, loving 
upon her knee, those and 
brows of darkness, the arched, lovely 
lips, that wayward dimple—all, all 
promise of a wonderful beauty: And 


now, Aunt Ali? 


‘ 


fuce 


hand eyes 


over it the bar sinister, the heritage of 
weakness and passion! 
“Oh, my God, be merciful to her!” she 


breathed as her lips touched the dusky 
head. 


Perhaps God heard the prayer and 
answered it—in his own way. Alison, 
awake all night and staring into the 
darkness, heard the child tossing and 
muttering on her little white bed near 
\lison’s own. In the morning’s gray 
light the child looked at her with beau 
tiful, fevered eyes 

The mist of the valley, the rain, the 
|} chill had receded but left behind the 
plague of wasting fever. 

HE struggle was swift, sharp, and 
soon ended. The child Sonalé, too 


| lay 


} sind 


| in t 





ine and frail a flower for even Paradise 
Valley, smiled into Alison’s anguished 
eyes and at a May dawn slept her last 
sleep. Alison herself sewed the shroud, 
sitting the bed where the child 
in her white, ineffable beauty. In 
the little hands she put Belle of Balti 
and then sewed them in a 
round the Then, the 
sad mother task ended, wearied 
worn with watching, Alison fell 
asleep in her chair. 
She dreamed that 
stood beside 
is the 
his finger at his chin. 
Alison.” 
and thought 
strange dream. 
took the 
back the 


beside 


more 


roses, 
border all 


last 


sheets. 


her husband 
little bed. 

said 

“Tlow 


came 
“The 
siniling 
strange you 


the 


dimple same,” he 
never noticed, 


She awoke numbly that 
Obeying some 


bayberry 


it was a 
impulse she 
and, turning 


Sonalé, 


candle 
sheet, looked at 
The dull pain rose again in her throat 


The dimple iras the same 


Again she fell asleep. And = she 
dreamed the door opened and her hus 
band came in. His face wore its in 
scrutable smile. “I have brought you 


ome passion flowers,” he said, and cast 
them at her feet 
Again she awoke, 
there the hearth her husband 
stood looking at her. But the flower in 
buttonhole was a white carnation. 
The candles made faint auras of light 
he He did not the 
white couch, nor the flower-strewn sheet. 
Hle Alison sitting there in her 
white gown with her pale, pale face. 


shivering. And 


UCTOSS 
his 
room, 


long, 


see 


saw only 


“Kitty said you were with the child 
I knew when you came to Paradise 
Valley you would learn the truth.” 

“The—the truth?” she said heavily. 
Then something leaped—and died—in 


her heart. 


ER husband came nearer. “I always 


meant you should Know, and yet I 
put it off from day to day. It would have 
been awkward to have Ket the child. 
\ it > one ever knew.” 
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from page 8 


“We knew,” said Alison in a strange, 


weary voice. 
“The world did not. I meant it for 
your good, Alison, to save your hame 


from reproach.” 


“My name?” she laughed, “was it not 
your name?” 

“We are proud—we Howes,” he said, 
“I suppose Kitty told you—or else the 


child’s name.” 
“Kitty !” 

name !” 
He made a little gesture of impatience, 
“The name Sonalé, your hame trans- 

posed—Sonalé—Alison,” 
“Hunter!” she cried, 


she repeated, “the child's 


“Sonalé!”’ 


YHE rose slowly. Her voice was sud- 
S denly calm. “Kitty did not tell me, J 
think I knew some way.” She looked 
at him so sfeadily that his glance way- 
ered and fell. 


“Hunter,” she said, “would you like 
to see the child?” 

She caught up the candle and held 
it above her head. Again he met the 


He could 


message of her burning eyes. 


find no word to answer it. 

“She is here,” she said softly and 
clearly, beckoning to him, She leaned 
over the couch and turned back the 
sheet. 


“Hunter, the child is here, quite safe, 
thank God.” 

The silent, silent And between 
them the dead child in her serene beauty, 
flesh born of their flesh that had 
lately harbored a spirit of flame. 

The candle guttered and leaped again. 


' 
room. 


so 


Howe stood, his chin sunken on his 
breast, looking down at the child. It 
was as if, in a magic mirror, he gazed 
upon his own image made purer and 
ethereally fair and holy. 

LISON’S cold fingers touched his 
4 hand. 

“Come away,” she said. Stooping 
down, she replaced the sheet over the 


tranquil face. 


“Oh, Sonalé,” she whispered, “if once, 
my darling, you might have called me 
mother !” 

“My God!” her husband said in a 
broken whisper. He stumbled and put 
out his hand to meet hers. 

“Alison, Alison !”’ 

She looked at him wonderingly. “Are 
you tired, Hunter? You are very white.” 

“Tired?’ he said and looked at her; 
her soft voice went on: 


“Kitty will show you to your old room, 
and give you something warm.” 


“Alison,” he took the candle gently 
from her hands; “I am not tired nor 
hungry, it is no physical ill. Do you 
think—my God, do you think I am made 
of ice? Do you forget that the child 
was mine, too?” 

She shook her head. “I forget noth- 
ing. But you have no place here, now. 
God gave her to me a little while in 
spite of you who have kept her from 
me all the years Then, having mercy 
on her, he took her again. There are 
but a few hours to watch with her and 
those hours are mine and hers together. 


Will you leave us now, Hunter?” 

Their eyes met and after a long mo- 
ment, Howe, with white lips, bowed his 
head and went slowly from the room. 
At the threshold he looked back. Alison 


stood, her fingers interlocked, staring 
into space Something never before 
roused in his heart leaped into vivid 
life. 

Doubt, scorn, misjudgment, melted 


away before that vision of Alison 
with the tragic glory and sorrow of 
motherhood in her face. He _ began 


a 


to tremble and an overwhelming longing 
him to surround her with his 


wossessed 


empty arms, to feel the beat of her 
broken heart against his own; with pen- 
itent and remorseful lips to kiss away 


the tears from her eyes. 
UT in the room beyond the death 
chamber he took up his vigil with a 
vague fluttering hope of the dawn. For 





he did not know that his splendid hour 
had passed and that something had 
perished in Alison’s soul past all hope 
of resurrection. 

All through the hours he sat chere, 
waiting the dawn And in the room 
beyond Alison sat, her hands folded on 
her bosom: and beside her Sonalé, child 
of their love and passion, lay in her 
dead, ineffable beaut 
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Perfect 


Balance 


isa matter of first import- 
ance in eyeglasses, for if 
a fixed position is not 
maintained, the lenses 
not only defeat their 
own ends but are capa- 
ble of injury that may 
be permanent. 


Fits-U 
Eyeglasses 


give the precise angle of vision 
intended, under all conditions. 
You are unconscious of the 
gentle pressure that is firm 
enough to be always effective. 

Ask your optician to put your 
lenses in these effective, 
fortable, becoming mountings. 











com- 


Write for Booklet," Eyes Right” 


American Optical Co. 
Dept. L Southbridge, Mass. 


Largest makers of spectacles, eye- 

glasses and lenses in the world, 
New York Chicago 

London 


San Francisco 


for this mark on the bridge 
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GARTERS 


No metal 


For “His” Gift 
APPROPRIATE—USEFUL SB. 


INEXPENSIVE 





25 or 50 Cents 





A. STEIN & COMPANY 
Makers 
CHICAGO NEW YORK 








If you have ever Mislaid an Important Document 


buy a Barler New Document Fil 
Mortgages, Ins. Policies and 


and keep y« tes 
Valuable Papers SAFE 


A Splendid Gift te Any Man or Woman. 
any where y st Mad 





5 pockets, 444 x t ‘ w 


A.C. BARLER MFG. co., $8. -60 W. Lake St., "CHICAGO 
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Cione'uded from page ®) 
mouth value of between six and seven 
hundred millions. It probably costs 


more to distribute it. 
than a third of this 
heating, outside 


nearly a_ billion 
Possibly not 
is used in mere 
of the big heating plants. Most of it is 
used in the ovens, the blast fur 
naces, and the big power and heating 
plants. Of two-thirds of the total it is 
safe to say that at least one-half is sim 
ply thrown away. Tut this with the 
estimated damage done and there is a 
matter of a billion wasted. 

What smoke costs in ill health, in 
victims, pneumonia, and 
other throat, and lung diseases, no 
one could even guess. VPreventable dis 
eases certainly cost the United States at 
least a billion, if not twice this, and if 
you think of how much of this loss falls 
the wretched mine workers, 
workers in the coke and blast fur- 
the workers in the bleak, sunless, 
smoke-ridden towns and cities, it is easy 
to see that responsible for at 
least a fifth. That is a quarter of a billion 
or so more. All told it is a pretty penny. 

But figures and antismoke societies 
and so on all count for little with the 
kind of people who make the smoke! It 
seems to get into their brains. 
them that their coal bill is 
or more pure waste—good 
up the chimney—and they 
up. Three or four recent 
pressing this home. 

There is first of all the perfecting of 
the gas engine and its steady increase in 
use at an efficiency of twice o 
muny steam engines save the 
and even 
twice as great. 


more 
house 


coke 


cool 


hose, 


nuces, 


smoke is 


5O per 
money going 
begin to sit 


cent 


powerful 
here the 
Along 


quadruple-expansion ; 
is nearly 


efficiency 
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Enough 
the air to make nitrates sufficient to 
cover the fields of the United States 


smoke poured annually into 


with this is the rapidly extending use of 


coal tar for dyes, drugs, and the like, 
so that in large quantities it is now pos 
sible to turn coal into gas and at a profit 


on by-products alone. Then when this gas 
is burned in the new type of 
it develops between two and three times 
asmuch power per pound ofcoal. Then for 


gas engine 


every kind of heating and boiler work 
| there is the new Bone process of flame 
less heating: and the new process for 


making nitrates from the waste gas of the 
furnaces, described on page 20. Probably 
there is enough coke and blast gas poured 
into the air every year within a radius 
of two hundred miles around Pittsburgh 
to make nitrates sufficient to cover the 
fields of the whole United States, while 
in the Bone system of firing the efficiency 
and concentration perhaps double the 
average effect obtained from the old 
wasteful methods of burning coal. 


rHeE SOLUTION PASS 
ty other words, it seems quite proba 

ble that simply utilizing present-day 
inventive genius the 
well over a bil 


ANTISMOKE LAWS 


knowledge and 
United States could save 


lion, and possibly a good deal more, just 
in smoke! That is half again as much 
as the entire cost of the National Gov 


ernment. The effect of this saving would 
be clean, sunny towns and cities, with 
green lawns, cheeked children and 
clear-skinned men and women, instead 
of haggard and pallid faces that walk 
grimy holes which are the 
average coal-using factory towns. * to- 
day—sodden wastes that seem me a 
flare out of some abysmal, barbare" 
than a reality of the century 
tricity and smokeless powder. 

Simple against the smol 
sance would virtually compel the 
tion of modern engines and thes 
inventions with all the immense ec« 
they would achieve. And there 
only one serious objection—that is 
mill owner and the furnace owner 
old to learn and too rich to care. 
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Winner of the Glidden Tour | 


Quality 


known cars, 





wins. Competing with many of America’s expensive and best- 
an extremely difficult course embracing all conditions of 


hills, the METZ 
periect 


over 


testing roads and team of three cars was the 


that 


endurance 
ONLY 


contest. 


entire eight days of the 


score for the 


team held a 










1914 
IMPROVE- 


A Practical car for 
Town or Country 








EQUIPPED COMPLETE 


METZ “22”-9475 


THE GEARLESS CAR 
**No clutch to slip — No gears to strip 


i 


\ remarkable example of low price and minimum cost of upkeep combined with the 
essential features of the up-to-date car—a car that affords luxury without extravagance. 
The METZ “22” is a high class, fully guaran- | transmission entirely does away with gear 


troubles 
Will make 


teed roadster 
left-hand drive 


of the torpedo 
and center control 


semi-enclosed type, 


from 5 to 50 miles per hour on the 





nary road conditions it travels 28 to 32 high speed, and is a wonderful hill climber. Built 
of gasoline, 100 miles on a pint of lu » carry either single or double rumble seat, if 
oil, and 10,000 to 12,000 miles on a single desired 
‘ “or 
Equipped with 4-cylinder 22% H. P. water Write for our New Illustrated Catalog “C 

cooled motor, Bosch magneto, wind shield, exten When equipped with best electric starter, elec- 
sion top and cover slip, full elliptic springs all tric head lights, electric side lights, electric dash 
around, standard artillery wheels, best quality and tail lights and electric horn, price is $600.00. 
Goodrich clincher tires, 5 lamps and gas gener We want a representative in every city 


and town. Write for terms. 


WALTHAM, MASS. 


pump and tool outfit. 


METZ COMPANY, 


ator, horn Its gearless 




















‘* The Colt fires the 
first shot first.’’ 





















PALISADES BANDITS} 
HOLD UP TWO AUTOS 


Lined Up 


**Youcan’t forget to 
make a Colt safe.’ 





awver and Family 
and Robbed of Money 





and Jewels, 


SHOTS FIRED AT MACHIN Don’t Be Held Up— 
eas ome te “Carey a Coltin Your Car 


Watch 6ut--itmay be your ar turd 
andjwomen automiobilists all over the couhtry 
are being held fp, robbed and often beaten. 
The reason why a large number of owners are 
making a Colt/an essential part of their car 
equipment is, because 
The Colt Automatic 
Fires the First Shot First 
And Is Also Automatically Safe. 
No matter how rough the road may be, you can al- 
ways have your Colt cocked ready for use, because 
when so cocked it is positively, automatically, locked. 
It can't fire until you ay ay pull the trigger, for 
then you automatically press in the Grip Safety. 
When you dowant to shoot, you just goto it instantly 
—no bothering or thinking about throwing off safety 
devices. 
Don't be stalled off a COLT if you want 
the best gun—it costs you no more. 
Write for catalog (4. 


COLT’S PATENT FIRE ARMS MFG. CO., Hartford, Conn. 


AUTOMATIC 


PISTOL 
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Did Your Parents Leave You 
Any Heirloom Furniture? | > 
F THEY did, that |/\ 
furniture has the || }} 
quality, grace, beau- J 


























oe ty of wood and perfec-  K > 
tion of workmanship \ iq 
which characterize 





Berkey&Gay furniture. | \/| 
Berkey & Gay furniture is f ‘5 























selection from our entire line as pieces. We will send it to you for fif 


neither “novel” nor “cheap.” , e e 
| It has never followed a fad; |/ | rying to keel at Home in a 
it has always expressed the 
| 7 best known in furniture de- dD y z C By 
N\A sign and execution. \ A | ining ar HOMER CROY 
| A x 
Our Period pieces are ac- /\ WISH that I could wear a look of and vegetables—my appetite has gath- 
} cepted as the standard for | ease when I am ™ a dining car on a ered up its skirts and fled. * 
taleitedl coating tenes thachalc. ; railroad. It will be a great day fox All I want of my order is the iced tea. 
X | . , me when I can go into a dining car, Ah, that looks good, but oh, the cruelty 
NK A est work of the old masters drop into a seat with a bored air, and of life! The glass is so tall and thick 
y, in furniture making—Adam, : raise a row because the ice is too finely through the waist that I rejoice as my 
| / Chippendale, Heppel white, Sheraton, and the other great cracked. When I come in and speak to eyes take in its outlines, but when I 
| | artists who wrought their dreams in wood the head waiter for a seat, anybody can turn it up I find that it contains only 
\ py , : | see my knees beating cracked ice with a lemon peel left to its 
° ‘ fate on one of the floes. 
/ \ 
<1 Berkey & Gay Furniture = (>ff pye sivas totes, me op to tan 
a = | x | where ‘some one else is sitting. It LWAYS, just as I go to bring the 
For Your Children's Heirlooms makes no difference how many tables coffee up to the place in my face 
| are pining for company, he always takes for it, the train takes a curve. A colored 
\ HERE isan exclusive Berkey E DO not have a catalog, be i\ J] me to a table that is already in society. stain spreads on the table cover and I 
\ & Gay dealer near you. With sent oy ~ ar a hee AX | He draws back the chair and the train glance guiltily behind to see if the waiter 
the displays on his floors and booklet “Chemnater i Susniuea.” iba N > throws me into it, while I try to look as is watching. He is. He always is. 
\ our beautitul portfolio of direct very interesting history of Period fur 1X] though that was my favorite way of sit He knows where every curve on the 
photogravures you may make your niture, instructive and informative. It ( ting down. road is. 
4 ‘ ’ will help you to know true Period t |] The person looks at me as though He looks at me as if he had known 
| ‘ * . s 
alti oil eealllinn ae aly teen two-cent U. S. stamps. she had made arrangements with the all along that this was my first time 
satisfactorily as thong <P hed it \ny of these publications will be | / | president of the road himself for the away from home, and I can see reflected 
all in reality before you. You have sent to you free on request: K iin wae tn 0 ale % ae otiems, te tie tien teat © te Gane ae ee 
his promise,and ours,that whatyou. The Story of Berkey & Gay h — — _ eg Mi teagy ~8 a" ; aH om VV 
choose must satisfy and please you; ng bit of history the keeper was. So I see that I must awful. 
the Berkey & Gay shop-mark in- Entertaining Your Guests ane order about everything on the bill of At last pity lights his face and he 
sures this to you. The salesman Things to Remember fare to impress her. I begin with soup, comes and puts a napkin over the 
will show it to you. It is nota Masterpieces in Miniature writing it down on the sheet, while she spot as if his heart had been touched 
te dal ats > Travelogues in _urattere eyes me closely as if surprised that I and as if he was willing to help me 
label. It is inlaid and a part of the ’ l 








can write. So I make a_ flourish to hide my crime. He bends low over the 
show her that I am used to handling a napkin as if assuring me that the rules 
pencil and put down the most expensive require him to report me, but that he 
meat on the bill of fare. I order three will not do so. He does not say this— 
kinds of vegetables and still she seems he does not say anything—but I can 
unconvinced that I am a gentleman, so read it in his action. All this, I know, 
down go two kinds of dessert and a means an extra tip—that also is to be 


piece. It is our final expression of Eugene 
approval of each individual piece Field's Fa- 
we make—and we make and sell — > 
nothing without our shop-mark. Poem 


Berkey & Gay Furniture Co. 

















large cup of coffee. A large cup is ten read the same way. 
. a cents more than a small one, and I hate 
190 Monroe Ave., Grand Rapids, Michigan Wate taledd earBal tener tdeati coffee, but what is ten cents when a PICK lightly over the meats and the 
fles to you each Berkey & Gay ) person's reputation is at stake? Just as material before me, a bite out of this, 
Fe ee en — és I have topped off with nuts and a cigar, a corner off that, to show that I have 
Mi pe i and am wondering where I can cut down a widely traveled appetite and finally 
= - /___________, - for a week to save all this money, and push back and put my napkin on the 








just as I think I have her impressed, she — table. 





a ~ gets up and leaves. Then I see that The waiter is watching me; just as 
your wife or mot ra ristmas ‘ 2 Sune ¢ - . ‘ tn ar 4 ‘ ‘ j 7 ‘ 

2 ga stranger on a dining car is I get my napkin out of my way he 
lue Ridge” Cedar Chest? impressing a ' ; L : 
Why & Gift o ofa "8 ~s a thankless task. comes up with the finger bowl. He 


| The colored waiter picks up the card knows that this mistake will bring an- 
and looks at it as though I had hardly other tip. But I will foil him! I push 
ordered enough to make it worth while’ it away to show that I don’t believe in 
for him to go back to the kitchen. It them. He bends over, pushing the bowl 
is plain to be seen that he is wasting his closer to my plate to show me that it is 








a Learn i a Paying Profession 4 time with such a person as I. I must to dip my fingers into. I will show him 
$ at as a go me and position for 1 impress him. So all of a sudden, as if it that I know more about social usage 
fvo Yes 16" sib egetnclhatetn sn had just occurred to me, I tell him to than he thinks, and push the bowl dis- 
Return At our expen ax represented PHO T or *RAPHY bring me a cantaloupe, too, writing it dainfully back so that he can read os 
The ous 1 are made of genuine Nort down on his order sheet The head my actions that I do not believe in the 
b = aed aon wae he ain the nat a shen; band bed Photo-Engraving and Three-Color Work A Saat eee . . on P 
pocees. Sen Sloane, Emenee <a - ‘ waiter comes up to see what has gone  artificialities of society. That is the 
and highly polished. The on - wn here is copper bound, Our graduates earn large salaries We assist : toner - 
size 40 x 19% x 15, and is shipped t 1 at the factory price ot them to secure these positions. Learn how you can wrong. He looks at the order and is reason I am not using it I don't be 
5 as lifetime a a ould make an elegant gift become successful Terms eas living vex pensive y . P . » . 
Special pelene oe tans oe <n ip Giaie ou women caynent Ata horrified and shocked to find that I lieve in them—lI don’t believe they are 
Write for Catalog and prices on other styles. Free om request ILLINOIS COLLEGE OF PHOTOGRAPHY would come into his dining car and = moral. 
BLUE RIDGE RED CEDAR CO., Dept. S, Reidsville, N. C. | 969 Watech Avenve, EBugham, tlinels take up the time of one of his men for I motion for my bill with a languid 
And 1654-56 Long Beach Avenue, Los Angeles, Cal. 











such a small order as that—-I can tell air as if eating on a dining car was be 
all that from his manner—so I order a coming more and more of a bore to me 
glass of tea extra every day. The waiter adds it up and 
places it before me. Languidly I reach 

Hii waiter disappears. After a while for my pocketbook, then I suddenly re- 









































he returns with a bowl of water. This member how thin and flat it is. It will 
N ADJUSTED, ILLINOIS, ELC _HAMP i reminds him of something else and he never do to show it in public, so I try 
accurate. sa peated og are : ‘a apes back and ree wate a glass a to get it down under the edge of the 
plain polished oF onogram en. E = 4 ad F eracked ice. He disappears and after I table, but the waiter stands directly be- 
; 3 27 have given up all hope of meeting him hind me taking in every movement. I 
le price $18.96, 7 2 ¥ i ult again he returns with a pat of butter. bend forward until I touch the table 
=o rik that . me. “t And. still t have had nothing to eat. He and until the pocketbook is hidden. then 
F ‘ } leaves again and later in the afternoon in my lap I get the bills out and pile 
Faces « wom ge } 1? pe he xets back with a plate of bread. Tt them on the plate. Then I nod to the 
rong 14k solid gold mountings. : " : \}3 seems like old times to see him again, waiter pleasantly as if to thank him for 
CREDIT PERMS"One fifth down, bal- + 4 but my rejoicing is too early, for again the use of his roadbed and to keep the 
he gets the wanderlust After a time change, and rush back to the parlor car. 
he comes back with a couple of rad I know that I can’t go into the diner 
a | ishe s, the rest of that trip for the bill and my 
Again he leaves, and while I am won money had just come out even. 
id ng when this colored Halley will 
FOR s ng around the orbit again, I employ WOULD wear a much better fitting 
BELMONT SCHOO BOYS | . time in eating the bread, butter, and look of ease if the dining car on a rail- 
BELMONT, CALIFORNIA 1adishes. Just as I have eaten the last road were fitted up with stools where a 
25 Miles South of San Francisco veel crumb and my appetite feels so subdued person could go in, straddle a seat, put 
Prepares boys for the best colle ges and ph oo Seieeanalh and W hea en Raw Mater ios tie Sbooks hat ] don't agp another yee the a a ” — the sheen per! — - 
schools of Engineering. Miniature Electric Ratbwags a and par aT 8 a vaitet comes wit 1 my order. am too s - 3 s oe. Adam an sve OI 
Write to Secretary of Dept. A for Catalogue giving t worth dollars. (N og hia full to take any interest in the meat a raft and wreck them. 
detailed information. VOLTAMP. ELECTRIC ‘MFG co. ILILIAIDLADIDILL mete mii, 
W.T. Reid, Headmaster Gilbert N. Brink, Ass’t Headmaster | L®ock Building Baltimore, Me} | snow mmr NY SEM Ad NSS Yee 
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Anything Else To- day? 


Conti 
which 

just 
out” 


are useless verbal weeds, 
growth of 
in a farmer's 


questions 
choke the 
weeds 


salesmanship 
on field “kill 
his corn. 

The retail salesman who first asked a 
customer “Is there anything else to-day?’ 
probably intended to indicate an absorb- 
ing desire to be of further service to the 
customer. Sir Johnston Forbes-Robert 
son could probably speak these words in 
a way to express that meaning without 
suggestion of smirking servility in 
his manner, but the average salesman 
cannot. Many salesmen, no doubt, realiz 
ing this and being too self-respecting to 
have abbreviated the question to 

and imperative “What 


APES SERVILITY 


any 


smirk, 
a short else? 


A PHRASE THAT 


HERE 
salesmen 
household of 


time when retail 
as servants in the 
master tradesman. 


was once a 
ranked 
the 


That time has passed, but many of the 
selling methods of that period have 
survived, although the servility of the 


tradesman’s apprentice is somewhat lack 


ing in their modern application “Is 
there anything else to-day?’ is a sur 
vivor of those times—a sort of para- 
phrased survivor of “How else may I 
serve you, sir?” 

No modern retail salesman considers 
himself a servant, As a matter of fact, 
he is not, and there is no reason why 
he should speak or try to adapt to his 
present condition the patter used by 
servants several centuries ago. While 
we are on the subject of servants, we 
might take note that even the well 
trained servant has abandoned that 
hackneyed phrase: “Is there anything 
else?” Since not all of us have sery 
ants nicely trained in the minute sub 
tleties of speech and deportment that 
mark the perfect modern servant, let us 
on this point have recourse to Sir Johns 
ton Forbes-Robertson’s world, the stage, 
which, however false and fanciful in its 


preceptor to some of us 
in matters of which we have no adequate 
experience in our daily The time 
was when the well-trained stage servant, 
after delivering to his master the brandy 


teachings, is a 


lives. 


and soda or the fatal message, or what 
ever it was, would click his heels to 
gether and ask in a_ significant way: 
“Is there anything else, my lord?” His 
lordship, between gulps of the brandy 
and soda, oO! between sentences of 
the message, would look up and = say 
wearily: “No, James, that is all. You 
may go.” 

Nowadays, if I am not misled by my 
observations, the stage servant does what 
he has to do and then, to use the lan 


“silently registers 
looking up 
brandy and 
“That 


of pantomime, 
until his lordship, 
the 
and says: 


guage 
attention” 
from the 
soda glass, discovers him 
is all, James.’ 
Forgive me for my 
I confess was unduly great, as I merely 
intended to inquire why a retail 
man should cling to a and ser 
vile question that well-trained servants 


message or over 


digression, which 


sales 


senseless 


no longer use, and which, when unsea 
soned with servility quite often has the 
flavor of impertinence. 

No good salesman is either servile or 


impertinent: nor is he merely an unthink 
ing automaton that mechanically exhibits 


merchandise, records a customer’s pur 
chases, and perfunctorily asks what next. 
HELP YOUR CUSTOMER TO RBUY 


\ HEN I come into your store and buy 
a toothbrush from you, it is rea 
able to suppose that Tam not going to 


try 


to conceal my intention to purchase a 
tube of tooth paste if such intent is in 
my mind. It is also a reasonable, or at 
least a courteous, assumption that T am 
in just as much of a hurry as you are, 
and that I will not unduly withhold a 
disclosure of the next article on my list. 
If I have other premeditated purchases 


of your 


goods in mind, I am pretty cer 
tain to indicate it by some word or act 
Suppose my eyes stray over to and rest 
upon the contents of the safety-razor 
case, For the moment perhaps I seem 
to have hecome unconscious of your pres 
ence. Will you recall my mind from its 


consideration of safety razors by briskly 
asking me: “What else?” Will you test the 
Zenuineness of my interestinsafety razors 

by asking me whether I want to look at 
one? Or will you quickly and deftly plac 
a safety razor in my hand and make an 
appropriate commendatory remark about 


it? If you are a good salesman I am 
sure you will do the last named. 
As aus a retail customer evinces 


long 





nued fi 


m p 


the sl inclination 
duty 

him ; 
If he 
au given article 


ightest 
retail sulesman’s 
Don’t question 
just help him. 
of 


it is 


to buy, it is the 
to help him buy. 
don’t confuse him; 
doesn’t buy as much 
as you think he should, 
your privilege and your duty to 
endeavor to get him to buy a larger 
quantity, but I don’t think it’s good 
salesmanship to suggest such a_ thing 
unless you can offer a plausible reason 
for your suggestion, 

An acquaintance of mine, 
of playing poker and fonder still of tell 


ing poker stories, was relating one the 
other day. It seems he thought he was 


playing with a group of sclid business 
men, a delusion that most poker players 
appear to have when they enter a game 
with strangers. The business men turned 
out to be “shillabers,” if you know what 


DECEMBER 


who is fond | 


“shillabers” are. I can’t recall much 
of the story, but I remember that the 
“shillabers” tried to “boost” this gentle 
man, and that he flew into a terrible 
rage and “dropped out of the pot and 
quit the game.” 

Iam not a poker player, and accord 
ingly do not know how great an in 
iquity it is to “boost” anyone in‘a poker 
game, but I do know that the average 
shopper doesn’t like to feel that he is 
being “boosted” by a salesman, and, 
when boosted, is sometimes inclined to | 


and quit the game” 
all of his 


“drop out of the pot 
before he has completed 
templated purchases. 


IS HE SHOULDN’! 


Hike 


sale 


ANSWER 


salesman of merchandise at whole 
usually has certain more or 
convincing arguments for the buyer 
to order than the 
man’s estimate of his 
retail salesman should equally well 
equipped before he attempts to influence 
a customer to purchase more than the 
customer intended. 

If I select a toothbrush 
man “How many?” or “Don’t you 
want more than one?” “Better let me 
wrap you up a couple,” I think I should 


less 
who 
sales 


proposes less 


be 


and the sales 
Says 


requirements. <A | 





eall that boosting. But if he says “You 
probably don’t let your toothbrushes get 
very old before you discard them. We |} 
have exact duplicates of the brush you | 
have selected in case you care to take 
several with you now, so that you will | 
have fresh brushes handy whenever you 
want them”’—if the salesman said that, 
IT don’t think I should feel that I was 


if the salesman called 
style of brush that 
in conjune 
selected, I 

Or, 
dozen 


being boosted. Or 
attention to another 
could be used to advantage 
tion with the one I had 
shouldn’t call that boosting either. 
again, if the purchase of half a 


toothbrushes at one time involved a sav- 
ing of ten cents over their purchase 
singly, I should feel grateful to the 


salesman who pointed out that fact, al- 


though my improvidence might prevent 
me from taking advantage of the sav- 
ing. Effective or at least inoffensive 
boosting is the kind that suggests a 


benefit or advantage to the customer 


from an increased purchase. If it does 
not contain that suggestion, boosting is 
erude salesmanship. 

My disorderly mind has carried us 
away from the question: “Is there any- 
thing else?’ Boosting—if the license of 
brevity permits that term—naturally 
comes hefore “What else?’ and should 
have been discussed in the previous in 


stallment of this series. No salesman, 
good, bad, or indifferent, will say “What 
else?” until he has exhausted all of the 
selling possibilities of the first article 
the customer inquires about. Instinct 
teaches every salesman to make a sale 
weet a final and positive “You haven't got 
what IT want.” or “T won't take it to-day.” 
before he asks “Is there anything else?’ 

But why should any salesman ever 
ask any customer whether there is “any- 
thing else to-day”? Now we are back 
on the track again, and we are run 
ning into a head-on collision with the 
question: “What else?” Why should a 
retail salesman ever ask any such ques 
tion? The answer is he should:’t Ww 
we have had our collision, a1 us 
get the wreckage off the track 

\ STORE MUST MAKE CUSTOM 
LIKE I1 

— one remarks that a reta é 
J man’s timeis valuable and that > 
are lots of customers who would waste 
it if the salesman didn’t hurry u 
along. A retail salesman’s time is va 
able. I admit that But its chief 4 
rests on his ability to send each 


“EY! 
Ta 4 
Wis? 
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24 page peri- ~ 
Poultry Paper ica!" | 3 Money Saved firm cos 
date; tells all - ye ad ~~ 
a wa Circulars, Book, Newspaper s $5. Larg- 
you want to know about care and manage- —. / er $18. Rotary $60, Saves money Print for oth 
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Wouldn’ t You Like | to Own 
a Store Like This? 





























Wouldn’t you like to be proprietor of a money mak- 
ing business? Once I was just a struggling candy 
maker. The profits from Crispettes, the new, deli- 
cious popcorn confection lt this big business for 
me. The very same proposition that made me, should 
do the same for you. Long winter months are ahead. 
Don't slave them away for meone else. Start in the 
Crispette Business for yourself. Build a business of 
your own as I did. Get a window a small store—a 
cozy nook where the rent is low Keep all the profits. 
I'll teach you the ¢ ette t s tell you how to 
icceed —show you to " Crispettes by my 
il secret fort a. I'll do right here in Spring- 
field — personally or by mail. But the thing fe 1 to doi 


Take advantage of my » lien to come and see me. 


Don’t say you’re coming Just drop in quietly. Call on any banker or merchant. 
Long about my store my crispette isiness Ask them if what |] iy isn't the 
the shoulde Look into my reputation. See if folks think I'll give you a square 
and see my store~—see that it’s just like the picture. See the machine See crispe 
batch yourself. Learn the business. Get my pointers on how to succee Up to 
miles I'll pay all your traveling expenses, if you buy a machine You'll se kno 

— t's simple — easy Won’t take you a day mut z it you 
This is the lad to show you the store and tk . 1 talk with y You'll 
Money Mak- home ready to mak nore money than ¢ 


ing Machine. 


Ask them about 
truth — right from 


leal. Then come 
tes made—make a 
stance of 300 


~le arn everything, 





f tl fort ade 
pie I Is a 
h i bk y risy 
‘ i—pa t ! n" ay 
Ways means tw two means f Boy 
it goes It's ‘ creat I 1 | 
it s so should you Ser d for my big | - 8 is @ recent 
free book “How to make money lecture of the 
the C rispette Business 48 paces men who 
lust rated—=< plete information and s made a big 
of how I t my s. Read 1 7 7 
then com s f ad » Long 
‘ pett 
ach ne 
W. Z. LONG, 809 High St., Springfield, O. e window. 
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“Another Month Gone : 
And No Reading Done” — 


How often 
said it? How long will 
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have you 











you continue to say it? 
The months speed into 


the you 





years ; reading 


want to do, the reading that means broader | 
culture, larger knowledge of life, bigger success, 
will never be done unless you begin ow. 

Begin today by sending for this free guide book to books. 
It contains the most expert advice obtainable on what 
and how to read. It tells how Dr. Eliot of Harvard has 


selected a bed-rock library tor the modern man, how he 
has sifted out all the waste and left just 


The Famous Eliot 
Five-Foot Shelf of Books 


—the library that will “give any man the essentials of a liberal 
education even if he can devote to it but fifteen minutes a dav.” 

A new popular priced edition of the Five-Foot Shelf is now 
ready; everybody can now own it at only a few cents a day. 


You Can Become Well Read 
In Just a Few Minutes a Day 


if you know what to read. Here are the few really worth whtle 
books of.the world— 

You can begin now—today—to read them with Dr. Eliot, using 
the reading courses which he has laid out. 





You can hear the great speeches, see the great dramas, read the 
great histories and meet the great characters of history with Dr. Eliot. 


This free booklet tells everything; merely clip the coupon. 


This Booklet Is 
For You—FREE 











*«‘Your free booklet was won- 
derfully valuable to me. It 
cw taught me to read with- 
124-13 - ° 
out waste of time or 
P. F. 
money’’, writes one 
COLLIER eee 
& SON successful man. 


416 West 13th St. _ , 
New York City [There is a 


Please send me / copy of this booklet 
mail and with no ob 
ligation a copy of the free 

booklet de cribing Dr. Eliot's 


Five-Foot Shelf of Books. 






for you, ready to be 
sent free 4y mai/ without 

obligation. 
copy, merely « 
coupon. 


P. F. COLLIER & SON 


Publishers of Good Books 


To get your 


the 





| own dignity and importance. 














ECEMBER 6, 1913 
tomer away not only with a lessened I contemplate purchasing If you think 


bank roll, but also with an added appre- 
ciation of courteous and attentive service. 


Just because a man doesn’t hit you 
on the nose and make it necessary for 
both of you to go down to the police 
station is no sign that you won an argu 
ment from him without any hard feel 
ings on his part. Just run for an office 


at the club or have a bond company ask 
him whether you use stimulants or nar 
coties, gamble or live bevond your means, 
have ever failed made a 
composition with creditors, ete., and you 
will leorn how he feels toward you 

provided vou can find out how he voted 


in business or 


at the club election or whet he said to 
the bond company. It’s the same way 
with your customer. He doesn’t have 
to say “Damn your impertinence,” or 


even develop a well-defined consciousness 
of wherein your manner and method 
failed to please him—he doesn’t have to 
do either of these things to enable him 
to away with the impression that 
your store is run on the same principle 
as a subway station, viz.: “How many? 
Drop ’em in! Step lively!” In the long 
run a store needs to make its customers 
like it. It may have the best corner lo 
cation in town, the best the 
lowest prices. It may have everything 
the real-estate man could want to 
about it in the “Business for Sale” col- 
umn, and more than the advertising man 
can conveniently tell within the limits 
of his appropriation. A store may have 
all that. but if some neighboring store 
excels it in courteous and _ intelligent 
salesmanship there are mighty likely to 
be some months when the treasurer hesi- 
tates at taking the cash discounts. 


T 


or 
go 


goods and 


sny 


1 AM IMPORTANT AS THE BEST 


HE man who has money to spend has 
a pretty well-developed idea of his 
He may not 
show it, but he feels it. If I have the 
price of a forty-cent collar and am will 
ing to spend it that way, I am just 
important—in a forty-cent-collar sense 
as any belted earl who ever drew a belt 
around his lordly waist, and I want to 
be treated that way while I am buying 
the collar at least. The most acutely 
sensitive man in the world the man 
who has money to spend. If he ignores 
impertinence, indifference, and unintelli 
gence on the part of a salesman, it is 
because of his feeling of superiority, and 
what salesman wants to get by on that 
ground? 

tut let us get back to your drug store. 


as 


is 


I have bought a toothbrush—or tooth 
brushes. Perhaps I have also bought 
a safety razor. How are you going to 


know whether I want anything else un 
you ask me? An old lady is fum- 
bling in her purse in a way to indicate 
the probable sale of a postage stamp. 
There is a man at the cigar counter who 
is looking with interest at the cigars in 
the five-cent end of the case. A boy with 


less 


a dirty face and excited manner has 
come in with a paper that looks like a 
doctor’s prescription. A nervous and 


emaciated negro, ostentatiously holding 
a paper dollar in his hand, looks at you 
furtively He has the appearance of a 
but maybe wants something that 
him without violating the 
who tends the soda bar 
The prescription 


“coke.” 
you can 
law. The man 
is down in the cellar. 
clerk out getting shaved. You have 
the toothbrushes in hand and the 
safety razor in the other. I stand oppo- 
site you and don’t suy a word, If there 
a case that justified the ques 
this is it. 


sell 


is 


one 


was ever 
tion “Is there anything else?’ 


ro “1S THER 


WHEN ASK ANYTHING ?” 


_ should you say do? If I 


stand silently as described, I think 
you should wrap up the toothbrushes and 
therazor. You know itisn’timperativethat 


or 


all of my purchases be wrapped in one 
package. As a matter of fact, if each 
| purchase is wrapped separately I am 


likely to have less difficulty in stowing 
them away in my pockets, and if I should 
finally decide to have everything “sent,” 
you are out nothing but the extra twine 
and paper and the time spent in wrap 
ping up the packages separately and 
waiting for me to make up my mind 
whether I want anything else. I don’t 
know of any better investment in retail 


mercuandising than this. When you have 
tied up the toothbrushes and razor, and 
pus ed them across the counter without 
get ing a further rise from me, you have 


the right to assume that I have no in 
teation of making other purchases or 
}ave forgotten what else I intended to 
uy. or am maliciously withholding the 
nnouncement of such other articles as 
sameennenssoenentennenmnnnnnennnumenan OMIM ry 2, 








ed 


the question “Is there anything else ty 
day?’ will recall to my mind some cop 
templated purchase that I have forgot 
ten, or influence me to buy something 
I have had no previous thought of buy 


ing, or force the disclosure of something 
1 wish to conceal from you, then by all 


means ask the question. 
by such a question likely to refresh my 
memory, let alone stimulate my, 
spending propensities? Lawyers, who 
are presumably the most expert question 
ers to be found, dearly love to propound 
leading questions when they are trying 
to extract the facts from their own wit- 
nesses and are not endeavoring to con 
fuse and confound an opposing witness 
As I have said before, “Is there any- 
thing else to-day?” is not a leading ques 
tion, and it suggests nothing to me. If 
I have forgotten any articles that I had 
intended to purchase, this questien wil] 
not refresh my recollection. I am sure 
of that. On‘the contrary, such a ques- 
tion is more likely to have exactly the 
opposite effect. You will have to frame 
a different sort of question to recall my 
vagrant memory. But need you ask me 


rHAT IS, NEVER 


any questions at this point? A random 
question is a rather foolish thing in 
salesmanship. Questions that do not 


have a well-conceived purpose and fairly 
well-anticipated consequence would bet- 
ter be left unasked by salesmen. 


If I stand silently at your counter 
after you have wrapped up my tooth- 
brushes and razor, it is fairly safe for 
you to assume that I have bought all 
I intended to buy when I entered the 
store, It is safe for you to assume that 


you have received all of the voluntary 
offerings that I propose te give you, and 
it is up to you to commence to sell goods 
to me if you want any more of my money. 

My purchase of a toothbrush suggests 
tooth paste powder. Tossibly you 
have a new brand that you are pushing. 


or 


If you have, it will do no harm to tell 
me about it. If I assert my fidelity to 
some other brand, there is no harm in 


commending that brand, too, for I might 
decide to ask you to wrap up a package 


of it to go with my new toothbrushes. 
INNUMERABLE BETTER SUBSTITUTES 


AZORS shaving and 
brushes, You might ask me whether 
I have plenty of shaving soap at home. 
I think that would be a fair question. 
As to brushes, I think it would be better 
to show me one without first asking me 


suggest soap 


whether I am interested in brushes. 
You might say something like this: “If 
you need a new shaving brush, here is 
one that I can recommend because,” ete. 

If there is anything else that your 
store or your department is trying to 
push, and which you believe I might 
he interested in, I think you would be 
justified in showing it to me or telling 
me about it, even though the old lady, 
the nickel cigar smoker, the little boy, 


and the negro are still waiting and your 


associates have not yet returned from 


the cellar and the barber shop. Of 
course you should be guided somewhat 
by your estimate of your store—that is 
to say, Whether you regard it as an 
emergency supply station or as a mer- 
chandising establishment. Ordinarily a 
bird in the hand is worth two in the 


bush, and if you signify to each waiting 
customer by a properly emphasized salu 
tation that you his (or 
her) presence, gratified at it, and intend 
reward it with your undivided atten 
tion in a minute or so, no one is likely 
to become impatient the sole ground 


are conscious of 


to 


on 


that you are showing proper and sales 
manlike attention to the customer you 
have in hand. I am not so sure about 
the old lady who wants the postage 
stamp, but she is probably a pretty rea- 
sonable old lady, and after you have 


sold her the stamp with proper courtesy 


and consideration she is likely to go 
away in tolerable content. 
DRUG CLERKS AND OTHERS 

W TE have been talking mostly about 

; drug stores. I have purposely kept 
close to the corner drug store. for the 
conditions that exist in a busy drug store 
are about as unfavorable to the appli- 


cation of my theories of retail salesman- 
ship as any conditions that could be im- 
agined. I believe, that retail 
drug salesmen could with profit to them- 
selves and their employers do more of 


how ever, 





selling and less of perfunctory order 
taking. If this is true of drug clerks, 
it is more true of most other kinds of 
retail salesmen. 
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Come and 


Make Money | 


in the 


Salt River 
Valley, 


Arizona 


Here Uncle Sam has built 
the great Roosevelt Dam and 
is watering a farm for you. It 
isdurable, fertile, easily worked 
soil, rich enough to enrich you. 
Twenty acres is enough, and rightly han- 
dled will put money in the bank rapidly. 

Alfalfa pays surely and easily. It 
ripens quickly, cuts five or six crops a 
year, and sells for good prices. All con- 
ditions are favorable to it, and there’s a 
demand right at home. 


When you get to producing fruit, then you 
will be making the big money. The fruit here 


! 


|} to town to 
| while 





is of high quality, and you can put it onto the 


market early when prices are highest. Salt 
River Valley cantaloupes and strawberries 
reach the market in early March and bring 


$400 to $800 an acre. Oranges, 
olives take longer to come into bearing, but 
the results are worth the waiting, especially 
when you have other crops to market 
meanwhile. 


peaches and 


these 


Sugar beets are money getters. “They pro 
duce a heavy with high sugar 
content, and the premiums paid increase the 


tonnage here, 





pront. 
Chicken ra ga Jairying pay we a y v 
understand why when you see the prices Ariz an 
pay for butte 74 poultry | 
t only gives y 
but the deve 
light a power, 3 
f 1intenance 
with schools and churches. 
st about $100 an acre, but you will 
( e about the ‘Salt River Val 
t a folder I be glad to an 
We vecific quest a ly ibout the Homeseeke 
Excursions, the first and third Tuesday of each mo 
Cc. L. SEAGRAWVES, General Colentzation Agent, 


Atchison, Topeka & Santa Fe Railway, 
2343 Ratlway Exchange, Chicago 





A Merry Christmas 


lor that Boy of Yours! 
THE BOYS MAGAZINE “*sy"°? WALTER CAMP 


is the finest boys’ public . in the world. 


Get This Splendid Magazine For YOUR Boy ! 


It will cive him no end of pl leasure 
Each issue is fil 
to every live boy. 





‘ nte rtainment and instruction. 

dw th clean, faseina ng pie ber itense interest 

Departments devote to! ctricity, Mechanics, 
uts T 
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Satisfaction 
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refunded, 













At 
Cc 
ti J 
sor ) rs. 

Offer: Send only $1.00 for @ FULL 
x AR’'S subscription. We will send 
ne of these 
» wi ves 


n llustra 
portatic n charges prepaid. 
THE SCOTT F REDFIELD Co., 602 Main St., Smethport, Pa. 

THE BOYS’ MAGAZINE at all news 


stands cents a copy 
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next cravat ask for 


PANAMA 
REPP 


Sold at all good 
furnishing stores 


WO.HORN & BRO, 


846 Broadway New York 














Gillette Users! 


Blades Sharpened, 10 for 1 cent 


ney Yes, even less than that. Old 
= blades made bette 

\ seconds Quick. velve 
life — with the wonderful new 


© ROTASTROP 

Seated ¢ comfort eve 
GREAT CHRISTMAS GIFT. 

10 Days’ FREE Trial 
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, Dept. 2369, Dayton, 0. 
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Game and Strike 


Concluded from page 18 


of ball than us wheelbarrow 
Schultz. 

“Well, can’t they? Can’t they?’ 
frothed Britton. “You get your 
team of mud-cart pushers and we'll 


cume men!” 


shouted 


show you! Here, Dick, Tom, you, Wil 
son! This Dutchman thinks his gang 
can play ball! Let ’em come over to 


Bailey’s pasture and play, damn ’em, if 


they want to talk to us!” 
“Now you’re talking, Britt!’ roared 
Mulligan. “Put up or shut up, Dutch!” 


“Shut up! Me? Not hardly! Oh, 
you wheelbarrow men, come over here 
and get up a team!” 


Intense 
vaded the 
gled over 
Heaven 


activity immediately per- 
entire crowd. They wran- 
positions, over side bets, over 
knows what. A dozen started 
get bats, and balls, 
most of the rest went slowly to 
ailey’s pasture. A few, a very few, 
regretfully wended their way homeward, 
some sadly giving as excuse for the de 
fection that they had “promised the old 
woman that if we struck I would do a 
little work” in the garden or around the 


gloves, 


house, as the case might be. 
RAHAM’S difficulty, after he left 
J Walton, was to find the men. He | 


searched fruitlessly along the 
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right of 


way clear down to where Allen—un 
molested and forgotten—was pushing | 
the work on the long trestle. Pres 
ently he came upon a small boy run 


ning across lots in a 
citement. Apprehensive of trouble, he 
collared the youngster and inquired of 
him what was the matter, 

“The shovelers are playing the wheel 
barrow men down at Bailey’s pasture! 
Leggo!” yelled the boy. 

“Hold on,” said Graham, “show me 
the way. I’m going, too.” He followed 
his small guide to a fenced field where 
were disporting themselves not only his 
late laborers but almost all the male 
population, adult and juvenile, of sev 
eral square miles of surrounding coun 
try. He made his way to where Mulli 


state of great ex 





gan, raving with excitement, was impar 
tially guying Britton at the bat and | 
McCafferty in the box. 

“Hold the other end of the bat in | 
your hands, Britt! That ain’t no way 
to hold it!” “Hey, Mac, don’t wave your 
toes so much! You ain’t throwing the 
ball with your leg! It’s the graceful 
| motion of the arm that does it! Wow!” 
Britton had hit what seemed a clean 








single to right field. “Run, you wooden 
legged, toed-in shovel pusher! Run, you 
mutt! Hey, don’t sit down! ,You ain't 
got time!” Britton had stumbled on an 
inequality of the improvised diamond 
and was ignominiously thrown out at 
first. The field resounded with the 
merriment of the wheelbarrow men. 

“Say, Mulligan,” said Graham in a 
lull, “about that ten-hour day—” 

“Up in the air, Mac? Throw one up 
to the angels! Yeh?’ said the teamster. 

“Would the men go back to work to 
morrow on a nine-and-a-half-hour day? 


“Make ’em be good, Tommy! Mac’s 
afraid of you! Now you got ’em going, 
Mae, old boy! Yeh, I reckon they 


would.” 
‘Get a meeting of them to-day 
let me know to-night if you can.” 
“Ye-e-e-e-ow! Take another, Tommy! 


and 


Slide! Sli-i-i-i-de! Safe as hell! All 
right, I’ll get ’em together after the 
game. <Ain’t this some game? Can't 
that Tommy run? That’s making ’em 
stick to the bag, Mae, old hoss!” 


all the strikers but 
work. It 


HE next morning 
McCafferty returned to 


was three days before he dared to 
show his face on the job. He had been 
knocked out of the box. 
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Do You Know— 


Why it is impossible to acci- 
dentally discharge an Iver 
Johnson Revolver? 

Why coil springs in a revolver 
or gun are better than flat, heat 
tempered springs? 

Why the Iver Johnson Re- 
volver shoots more accurately? 


Our 82-page book tells. 





And do you know — 


Why a bicycle that runs easiest 
will last longest ? 

Why seamless tubing is better 
than welded tubing? 

Why most of the big racing 
events are won on Iver Johnson 
bicycles ? 

Our 82-page book tells. 


Finally, 
do you know— 


About the fifty-five me- 
chanical superiorities of the 
Iver Johnson Motorcycle? 
The crank that can’t spread, 
two crank pins, valves opera- 
ted by one large cam, won- 
derful clutch, protected valve 
stems, glass hard shafts of 
automobile strength, exquisite 
machine work—great 
designing? 

Our 82-page book 
tells. 

This book, . bound in 
board covers, is a veri- 
table encyclopaedia 
on revolvers, shot 
guns, bicycles and 
motorcycles. It 
is free. ‘. 


Iver Johnson’s 
Arms & Cycle 
orks 
146 River St. 
Fitchburg, Mass. 
99 Chambers St. 
New York 
717 Market St. 
San Francisco 
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| Learn to Stuff Birds *"¢.4¢", 


Red Bald Wig 
Character ate Slugger Whisk | 
om, © reas » Ww se, $1.00. Send thre pate ence learned at home. Big Profits. Save your 
for mplete catalog of Wigs, Plays an a 28. Decorate your home. We teach men, women, 
Mak. U1 Material; a Art of Maki \ s bymail. WriteforFreeBooktoday. N.W.8chool 
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Service 


YER ICE is the one key to success in 

life. 

The only really free man is he who is 
free to give and is ever giving tircless 
personal service to his fellow men 

To give of your wealth is not enough; 
to give of your possessions is not enough ; 
for these are not you. 

Only then do you satisfy your debt 
to the race that has borne you like a 
mighty current from eternity to now, 
to the Power that fashioned you, to the 
love that nourished, when you give your 
volf abundantly and unreservedly. 
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a splendid time to buy a x Watch. We i 





Now—during this Special Sale—is 
wi HH 
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ts ve Bun would like to send you this 17-Jewel ELGIN in 
ahi the Wash putlnee hand engraved 2-year gold case for your in- i 
home an road 
olen 4. Big Free Watch spection, It sells regularly at $20.00. We save | 
ang amend Pataied, you nearly one-half. If you answer this adver 
tephen Harris, Pres.| tisement you can buy it for $12 





us your name and address that we may send you this handsome watch on 
eop it, then we ask you to 


approval If after you r it and want t« | 
jon’t want tokeep it, Hy 


txer SVS MONTH. cen fl 


You assume no risk whatever, in dealing with us. You do not buy or pay 

one cent until we have placed the watch right in your hands for your 

decision. We ask no security and no interest. No red tape — just 
on honesty among men. If this offer appe to you write t 





lay for | 
ur Big Free Watch and Diamond Book. | 


r ARRIS-GOAR CO., Dept. 1119, Kansas City, Mo. 


The House that Sells More Elgin Watches than Any ¢ n in the 
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The Telephone Doors 
of the Nation 


HEN you lift the Bell Tele- 
phone receiver from the hook, 


the doors of the nation open for you. 


Wherever you may be, a multitude 
As 


easily as you talk across the room, 


is within reach of your voice. 


you can send your thoughts and 
words, through the open doors of Bell 
Service, intonear-by and far-off states 


and communities. 


At any hour of the day or night 
you can talk instantly, directly 
with whom you choose, one mile, 
or a hundred, or two thousand 


miles away. 


This is possible because 7,500,000 
telephones, in every part of our 
country, are connected and work to- 
gether in the Bell System to promote 
the interests of the people within 
the community and beyond its limits. 


It is the duty of the Bell System to 
make its service universal, giving to 
everyone the same privilege of talking 


anywhere at any time. 


Because as the facilities for direct 
communication are extended, the 
people of our country are drawn 
closer together, and national welfare 


and contentment are promoted. 


AMERICAN TELEPHONE AND TELEGRAPH COMPANY 
AND ASSOCIATED COMPANIES 


One Policy 


One System 


Universal Service 





The Key To Success 


eo. 5 Stop Forgetting 
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NncreaseYour Efficiency 
The great secret of business and social 
success is the ability to remember. I 
can make your aied on infallible class- 
ified index from which you can instant- 
ly select thoughts, facts, figures, 
names, faces, arguments. I will enable 
you to concentrate, develop self-con- 
trol, overcome self-consciousness, 
bashfulness, think on your feet and 
intelligently address an audience with- 
out notes. My method is easy, clear, simple 
infallible 








pre endorsed by ‘such notables as 
ibert Hubber. Prof. Swing, ete. It is the 
result « D ye are ¢ xperience in developing 








Prof. memories---over 60,000 students. I want to 
wl prove all ‘i ‘claim, 80 write today fo + copy of 
Henry ook “‘How to Remember’ FREE--- 
Dickson else 4 parn ho od to obtain FREE ex a of my 
° 7. How to Speak in Public.’ 
Principal 
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Improve Your Eyes 


For 10c. stamps or coin 






\ high-grade exercise 
and massage method that 


H quickly strengthens the 
\ eyes, 
: Also a most beneficial sys 
x tem of exercises that will im- 
prove the muscles of the tem- 
ples and sides of face, thereby 
facilitating mastication and 
vocal pronunciation. Com- 
pletely illustrated Entirely 
without apparatu 


Prof. ANTHONY BARKER 
4020 Barker Bldg., 110W. 42dSt., , NewYork, LY 


Established 28 years ‘ 











$4 Per Month Buys This Visible 
Oliver Typewriter 


Nothing Down — Free Tria Less th 
Agents’ Prices Shipped on approva it 
you want to keer seod us #4 a 

Our booklet is worth seniing for be 

tells b t eu It's "FR Et 


Seeiinets: Dist. Syndicate 
166-L-49 N. Michigan Blvd , Chicago 
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Here’s a gift any man 
will appreciate — for the * 
home or the office. if 


Grab’s Automatic 
—— and Ash Tray 
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SEXUAL 
KNOWLEDGE 


(Illustrated; 320 pages; only $1.00) 
Is wee From All Other Sex Books; 
— All About Sex Matters; what 
So mean aed eases and GE ethane 
need to know; what parent and teach- 

tell ch ildren ; tells hu bands 
pex facts they tunel . knew; tell r 


for mothert young 
New Book All Plain Truths Of Bex Life according to 
} aa Read 1), rches of Medical Science, 


0 Eugenics ond Happiness in spentege. Laws « Df Sex 
I 








By a Scott Hall, Ph. siology 

. Pediecean "Cuivers t 

turer, Scientist, Med 1 Mar 
Authosityon* Sen Bivaiens 

“SEXUAL KNOWLEDGE” and * “guENi08” in ‘ons ‘Votume. 

Only $1.00; postage 10c extra; mailed + 

THE INTERNATIONAL BIBLE HOUSE 
16th and Chestnut Streets, Dept. W 105, Philadelphia, Pa., 0.8.4. 


Sexual Truths in Plain. Language — aret Thoroughly Beteatite. 
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clear Havana Filler Smokes \ 
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| MONEY BACK IF NO! 


Reference any Wheelir bank, 
Bradstreet’s or Dun's 7 
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| the proper age for her marriage: at 
eighteen she had deferred it to twenty; 
now at twenty she gave herself the lee 
way of five years more of celibacy. And 
if not wedded by that time—the deluge. 
It seemed so dreadful a contingency that 
she would not even consider it in her 
thought, but brushed it away with an 
“of course.” 

It never occurred to her to look for 
her mate among those whom she already 





| knew. <A lot of good-looking, long-legged 
| first and second and third cousins, scat- 
tered about among her native moun- 
tains, meant only “those boys” to her. 
She had seen but little of the world. 
Some weeks every year spent with a 


cousin at the University of Virginia, two 
visits to Baltimore, a fortnight in New 
York last winter with her Aunt Frances, 
who had a little flat and who gave her 
an afternoon tea and two theatre parties 

this summed up her experience in the 
world. 


“What a pity,” said Phebe to herself, 


stealing another narrow blue glance; 
“what a pity that he is forty-seven!" 
HEY found Pheebe’s father in a 
pretty room, all paneled with dim 
green, and furnished with chairs and 
sofas covered in the cross-stitch of 
Queen Caroline’s day, now much worn 
and faded. He was seated in one of 


those old “halfway-house” chairs, with 


n shepherd’s plaid over his knees, and 
his bony feet, in carpet slippers, resting 
on a hot brick covered also with a car 


pet. His collar was high and old-fash 


ioned, reaching to his waxen gills. He 





wore a broad tie of black satin and a 
brownish-black frock coat. On an array 
of small tables with twisted legs were 
scattered sheets of manuscripts, docu- 
ments old and new, and many books. 
Phoebe said: 
“Father, here is Mr. 
to see you,” 


Randolph, come 
and the old scholar smiled 
politely, disclosing a row of more than 
usually monotonous false teeth, which 
at once, in some odd way, gave his 
mouth the look of an old lady’s feature 
astray in the countenance of masculinity. 

“IT am very glad to see you, sir,” said 
he. “Pardon my not rising. I have just 
succeeded in getting my feet warm.” 

Owen drew up a chair and asked how 
the genealogical researches were pro 
gressing. 

Mr. Nelson replied to the effect that 
when one’s bark foundered on the deep 
of genealogy it was always to another 


sea, and proceeded to read at some 


| length a statement which went to prove 


| are probably identical, 





| YAAAAIPAEAAI RELL TLEL ED 


that the families of Chevall and Cabell 
not wholly differ 
ent, as he had always thought 


H(GBE sat rather dejectedly during 

this address, twirling a curtain tassel 
for one of the cats to play with, and 
when the extract drew to a close, Owen, 
moved by the disconsolate look on the 
young face, resolutely changed the sub 
ject for the time being. 

“By the way, sir,” said he, “I’m sorry 
you’ve had to close the road from Holly 
brook Wood through this estate. I hope 
neighbors haven’t been behaving un 
pleasantly.” 

Mr. Nelson’s waxen face took on the 
look of one who from a_ pleasant 
dream is wakened by falling upon the 
floor. 

“Tf it were only neighbors, sir,” 
claimed with deep feeling: then, break 
ing off abruptly, said: “Phabe, my dear, 
some Madeira and a few of Patty’s thin 
biscuits would not be amiss.” 

As Phoebe left the room on this errand 
he turned again to Owen: “I do not 
wish to aggravate the sense of injury 
which my daughter suffers already very 
strongly. She is a creature of impulse, 
wholly unlike either her dear mother or 
myself.” 

“A spirited girl is a delightful thing,” 
said Owen, smiling. “May I hear what 
has roused my Cousin Pheebe’s spirit?’ 

“Why, sir.” replied the old man, much 
gratified by this pleasant reminder that 
he was talking to a kinsman, “it is this 
unfortunate, Imay say abominable, ques 
tion of roads.” 

“Of roads?” 


he ex 


said Owen, raising his eve 


brows. “Is more than one road in 
volved?” 
“Two—two roads have been closed 


against us, Mr. Randolph—and not by 
strangers, but by one of our own blood.” 


‘That seems an incredible thing to 
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(Continued from page 17 


happen in this neighborhood,” said Owen 


with genuine sympathy. “Courtesy and 
generosity about private roads is a tra. 
dition with us. ven toward new. 


comers.” 

“It is not so with these,” 
the old man. A flash had 
his waxy cheeks; his small black eyes 
gleamed angrily. “It is the son of my 
own brother’s son who has done me this 
injury,” he announced. “I can place it 
only to the account of two things: first, 
the infusion of Northern blood in his 
veins; his grandfather, my brother. mar- 
ried a New Yorker, and his father a Phila- 
delphian. My nephew himself, though a 
cold man, I cannot think would have 
acted thus. The second cause lies in the 
influence exerted upon him by the Scot- 
tish agent whom he employs to manage 
his estate—a curmudgeon, sir, a cur- 
mudgeon.” 

“But,” said Owen, puzzled, “how can 
he own an estate so near? Your land 
joins mine at the Green-Flower.” 

“Ah,” replied Mr. N his face look- 
ing worn and very aged all at onee, 
“there you have touched the really tragie 
element in the matter. As you doubtless 
know, sir, the war completely impover- 
ished my father—Nelson’s Gift is heavily 
mortgaged. My chief ambition, by say- 
ing here and there, and by the royalties 
that I may derive from this work”’—he 
laid a rheumatic hand on the mass of 
manuscript near by—‘my fondest ambi- 
tion—an old man’s ambition—is to leave 
Nelson's Gift unencumbered to my daugh- 
ter. I, therefore, compromised by allow- 
ing the young man to purchase the eight 
hundred known as ‘Crossroad 
Farm,’ I acted hastily: too hastily. I 
neglected to reserve the right of way to 
the only road which leads from Nelson's 
Gift to the station at Crewe. It is im- 
perative that I should have a new road. 
Therefore, I shall have to part with 
Hollybrook Wood.” 

“Mr. Nelson,” said Owen, impulsively, 
“T should be very glad to buy it and 
leave it standing with perpetual right of 
way through it for Nelson’s Gift.” 

“My dear sir,” stammered the old 
man, “my dear sir.” 

He had a disconcerting habit of pulling 
the short hairs from his nostrils in lit- 
tle snatches while talking gravely, and 
now it seemed as though he would de 
nude his austere completely. “I 
cannot express to you,” said he 


interrupted 
come into 


elson, 


acres 


nose 


YUDDENLY his face worked violently 
w he snatched off his spectacles and 
buried his face in his handkerchief with 
a dislocating sneeze. 

“Pardon me,” he murmured, looking 
up rather shamefaced, “it is a strange 
weakness, but I always sneeze in mo- 
ments of strong emotion.” 

And there were tears in his little black 
eyes. 

They had talked the matter thoroughly 
over by the time that Phoebe came back 
with the thin biscuits and Madeira. She 
had delayed on purpose, knowing very 
well that her father would prefer to ex- 
plain matters to his guest in private. As 
she entered, Gwen was saying that he 
would begin fencing the Hollybrook 
Woods from the Crossroad Farm at once, 
and Phebe, catching only the last words, 
poured the full blueness of her eyes, usU- 
ally half veiled, into a wide look of 
anger, exclaiming: 

“Twas I who got father to shut them 
out from our road to the mountain. Now 
they'll have to go around three miles to 
haul wood!” 

The old man 
new-found relief 
permit: 

“We must not nurse rancor, 
ter. I have some very 
you.” 

“Even the Lord didn’t say we must let 
people jump up and down on us,” but 
she hurried on in another voice: “Father: 
You look tired—take your wine and bis- 
euit right away.” 

“Serve your Cousin 
dear.” e 

“Here’s to the health of the new road, 


sternly as his 
would 


said as 
and happiness 


my daugh- 


good news for 


Owen first, my 


Owen said, smiling, and Mr. Nelson 

7 . ‘ ‘Qe 
bowed grandly from the waist up, above 
the shepherd’s plaid, and said: “Your 


health, sir.” 


HEN he explained to Phebe. She 
stood stock-still under the first shock 
of delight, then spun round and round, 
glowing, sparkling. She had taken off 
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What is safe for the 
baby is wholesome for 
the whole family 





Carnation 
Milk 


From Contented Cows 


Always ready, always uni- 
form,with every quality of purity, 
freshness, sweetness and cleanli- 
ness it has when milked from 
the finest cows. 


Use it in your cooking and on 
the table, adding only what we take 
out—the water. 


Ask your grocer 
for our free recipe 
- book or write us. 


Pacific Coast 
Condensed Milk Co. 


SEATTLE, U.S. A. 
























CAKE OR CUSTARD,— 


the daintiest dainties are made with 


MAPLEINE 


the flavor that is delicious and different. 


It’s fine for flavoring Sugar syrup. 


Grocers sell it. If not, send us 20c for l-oz 
or 35c for 2-0z. bottle 50c in Canada 


WE WILL PAY $1.00 


for every Mapleine recipe accepted before 
April ist, 1914, for our new recipe book. 
Send 2c for ‘ *Maplei ine Dainties.”’ 


CRESCENT MFG. CO., Dept. E9, Seattle, Wn. 














For Dec. ONLY, $17.50 


Cash with order. Regular price = 
Fre 


CLOCI 


Hall o 


TEED of 


ACA HAL 


his « 


r 


e200 j 
Uehace Clock Co. Dp. HM, Ithaea, N. Y. 





COLLIER’S FOR 


DECEMBER 6, 


1913 33 





her fur cap 
full forehead, 
which the 
peak.” 


and Owen saw a beautiful, 
neither 


sorrel hair grew in a “widow's 


This forehead of Phaebe'’s spiritualized | 


her whole face. 
“Oh!” she eried. “Oh! IT think—I 


think—" She ran to Owen and seized 
beth his hands. “I think you're just 
splendid, Cousin Owen!” 
| 

WEN did not guess al) that this 





“Cousin Owen” meant of loyal devo 


tion and enthusiasm. 
It was Pheebe’s unconditional surren 
der to a hero worship that was one 


of the strongest emotions her nature had 
yet known. 

He flushed up like a boy, and she cried 
out between tears and laughing: “Oh, 


father, look! He's blushing because he’s 


done such a lovely thing!” 


remonstrated the 
“you embar- 


“My dear, my dear,” 
old gentleman, much moved, 
rass our kind friend.” 

Wizzy, who had stolen in with Pheebe, 
here inadvertently came to the rescue by 
“saving his prayers” to the plate of bis 


| cuit. 


“Look at the darling!” exclaimed 
Pheebe, rushing to him. “You couldn't 
object to such a duck of a dog as that, 


| father!” 


|for dogs 


| anywhere,” 


| her waist. 


little creature is Mr. Ran- 
is certainly welcome,” re 
natural aversion 
swallowed up in 


“If the 
dolph’s pet, he 
plied her father, his 
completely 
warm gratitude. 


again and 
form of 


TIZZY 


again, 


said his prayers 
and deity, in the 


Phoebe, answered them all with crisp 
morsels of his favorite biscuit. 
“Do you find Phebe much changed 


asked Mr. 
conversa 


since when she was a child?” 
Nelson, seeking to divert the 
tion from what promised to be too emo- 
tional a topie for this daughter who re 
sembled “neither her dear mother nor 
himself.” 

“T should have known her by her hair 
said Randolph, smiling. 
am told that she has an unusu 
suit,” admitted her parent. “To 
I believe.” 
laughed Phoebe 
continued the old gentle 
man as impersonally as though the girl 
had been a family portrait, ing 
lish. I took much pains with her when 
she was little more than an infant. I 
presume that, like myself, you do not ob- 
ject to a Virginian accent?” 

“T love it.” said Owen. 

“And the liquid pronunciation in such 
words as ‘cyarpet,’ ‘cyar, ‘gyvyarden’—do 
you find that pleasant to the ear?” 

“Most distinctly pleasant,” said Owen. 

Phoebe was telling Wizzy in dumb show 
that she found it embarrassing to be dis- 
cussed openly in this way. 

Her father continued with impersonal 


“Yes, I 
ally fine 


“Below.” 
“She speaks,” 


“ood 


calm: 

“T am glad to hear you say so. It 
is a favorite pronunciation with me. 
If you will kindly hand me that little 


from the 
next the 
something 
question. 
grand 


pronunciation 
shelves, sixth row, 
chimney—I will show you 
of interest in regard to the 
The volume was compiled by my 
father.” 


lexicon of 
right-hand 


WEN handed him the volume, and re 
placing his spectacles, discarded for 
the sneeze of emotion, the old gentleman 
turned the yellowed, wrinkled pages until 
he found the desired word. “ ‘Garden. ” 
he read aloud, “usually pronounced ‘gat 


den’; but the elegant insert a ‘y.’” 
(To be Continued in the Issue of 


December 13 
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The Dark Continent 
By WALT MASON 


*D HOWE, humorist and novelist. re 
cently returned from Africa, where 

he spent several months observing things 
no other traveler ever noticed. Having 
lost no warthogs or lions, he wasted no 
time hunting them. 

At Chicago, on his way home, 
young reporter tackled him. 

“What was the most remarkable thing 
you saw in Afmea?’ inquired the f 
porter, with pencil poised over his vy 
notebook. 

“Roastin’ ears in 
Howe, with emphasis 


an eagel 


January,” re 
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The Kodak 
Gift Case 


A quality and 
richness that will 
appeal to the 
most fastidious. 


KODA, 





ConTAINING: 
Vest Pocket Kodak, with Kodak Anastig- 
mat lens. Hand Carrying Case, of imported 
satin finish leather in a shade of soft brown 
deep 


that is in perfect harmony with the 


blue of the silk-lined container. 


lt solves that Chnstmas Problem. 
Fifteen Dollars at your Kodak Dealers. 


EASTMAN KODAK COMPANY, RocuesTer, N. Y. 


























A SIMPLE WAY TO GET 


CLARK HEATERS 


for WINTER DRIVING 


F or Bathroom, —In Auto, Sleigh or Carriage— 


, Kitchen or Office r 


Clean, Fresh Hot Water 
2.) 






During coldest weather a Clark Heater will 
always keep you warm and cozy. It supplies the 
heat without flame, smoke or smell. \\ ec make twenty 
temperature and always styles of these heaters—from 90c to $10. Most 
| of them have attractive carpet covers with as- 

bestos lining. They fit in at the feet in any ve- 

hicle, occupy little space and are just the thing 
for real comfort. ou cannot bend or break 


Ohio 
them—they last forever. We guarantee that 
Water Heater you will be well satisfied or your money will be 


\ flowing stream of clean, 


freshly heated water of any 
ready 


is given by the 








efunded. Ask your dealer for a CLARK HEATER. 
Safe no dangerous 
flue or condensa 
Z n Vater 
J and ras «= attach 
ments only are ne« 
VA wv essary Can be set 
eee ] 
THE OHIO ‘ n any place. Light 
M ‘ artif — heat«r water 
stura’ flows instant Saves time, heat 
RAR coe ves $29 and expen "Always ready for all \ 
“A <.... $32 requirements Used alone or auxil- 
poe iary to storage tank Write for complete tree catalog—a pos/al 


THE DAYTON 
“eC ' 


willbring tt. WhynotWRITE NOW? 


CHICAGO FLEXIBLE SHAFT CO. 
254 Ontario St. Chicago, Illinois 


Write for Catalog A and full particulars 
“$38 McCormick Manufacturing Co. 


All 
f. o. b. Dayton 444E Ist Street, McCormick Bldg. Dayton,Ohio | 



































—for the — 


-3Yearsto Pay sne:imi Meister Piano 
30 Days’ Free Trial Peerant 


You are not asked to deposit, or pay or advance a cent in any way 
until you write us and say that the MEISTER is entirely satisfac 
tory and you wish to keep it. Then these are the terms of sale: 


$1 a Week or *5 a Month 


No Interest On Payments 


No cash payment down. No extras of any kind. Piano stool and 
scarf free. Sold direct from the maker to you. 
lo dealer's profit for you to pay. 





Send now for our beautiful Free Catalog which shows eight styles 
of Meister Pianos. Our resources exceed $4,000,000. 


Rothschild & Company 


Dept. C-10 Chicago, Hlinois 


“2 | COPY THIS SKETCH 
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* The University of Chicago , 

in addition to resident 

HOME work, offers also instruc- 

tion by correspondence. 
‘ STUDY For detailed in- 
formation address 


2 _ 22nd Year _-U. of C. (Div. A) Chicago, Ill. 
rr — 
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The Landon Schoo! °f Tlustrating 





| th Send it to me with € . 
I will send a tert lesson plate, als 
t f drawingr st 


Mitchell Tower and Cartooning 


1435 Schotield Bidg., Cleveland, VU. 
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“‘com- 
just 


You can have 
fort-satisfaction’’ 


as soon as you wear 
Florsheim ‘‘Natural Shape” 
Shoes—built to fit your feet. 


There is a Florsheim dealer 
ready to serve you—if 


un- 
able to locate him—write us. 


$5.0 PER PAIR 


and up to $7.00 
Style Book FREE upon request 


The Florsheim Shoe Co, 


Chicago, U.S. A. 





Look for 
Name 
in Strap 


Reliance 











Read by 500,000 boys 


“Say, fellows, it’s a corker!” 


“A real magazine, all for us, full of 
fascinating reading we boys like!’’ 


Get this month’s copy NOW, 


and read ‘‘The Gaunt Gray Wolf,” a thrill- 
ing Labrador adventure story, by Dillon 
Wallace, who knows all about Labrador and 
tells a bully tale. 

All Boy for all boys, not a child’s paper. Clean asa 
whistle, full of pictures. 36 to 52 pages every month. 
Manly, inspiring stories of travel, adventure, athletics 
history, school life, written by most popular boys’ 
authors. Instructive special articles. Fine articles 
on football and other sports. Departments of Me- 
chanics, Electricity, Photography, Popular Science. 
How to Make Things, Stamp Collecting, Chickens, 
Pets, Gardening, Inventions, and Natural Wonders. 


Send 10c for the November Issue. 
$1 fora whole year. Sold by all newsdealers. 


THE SPRAGUE PUBLISHING CO. 


235 American Building, Detroit, Mich. 


Creative Salesmanship 





A book that defines the necessary qualification fa real 
salesman. Written in a clear ad prac tical manner 
one of the brainiest advertis I la —t St 
Elmo Lewis. Business and adv “ n ca t failt 
be influenced and helped by reading thi« valua 

We send it free, with a 3 months’ trial sul tion to th 


CAXTON 


A Magazine for Business Men 


for only 25c. The magazine alone will more than repa u 
Contains stories of big business successes, the principles of « hic 
you can apply to your business, your problems, your mer 

the same degree of effectiveness and _ fi You st ' be 
without this monthly “*business stimulation Slip a quarter ir 
an envelope NOW, while thiv valuable « fer i is fresh ir ir mind 








KEY PUBLISHING CO., 19 Astor Place, New York 





Wonders | Never Cease 
The Newly Perfected 
















“BENJAMIN Rifle, Model “E” 
PUMP. AIR GUN at P 
Nos OM St REVAL, "Ho MORE RUBBER VALVES 
GET O ORDER. Sim ple of conptwectian mn. 


a using pm og force of shot. 
ae comteal. Shoots sts strong or wea! ‘ieeneh < one- half inch pine. 
gection or Almost silent whe n die- 





small game 
8 Air Rifle Shot. One thousand shots for fiftec . 
an is finely y fnished. Circular and information sent upon “a — 
Air Rifle 


& Mfg. Co. 603 N. Broadway, St. Louie, Mo. 
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The High Cost of Matrimony|% 


By LABERT 








T IS difficult these days for a young 
fellow to decide when he is finan 
cially able to marry. 


The Doctors of Matrimony, whom al- 
most all live newspapers now employ to 
advise the lovelorn, and the high cost of 
living contribute largely to the perplex- 
ity of the question, it strikes me. 


The cost of living sets new altitude 
records every day, and, regardless of 


whether a bride has an appetite like a 
humming bird or a hay baler, it is bound 
to cost a deal to feed her. And 
this item of expense cannot be computed 
in advance with any degree of accuracy. 

One might be able to forget this fact, 
however, if the doctors would be silenced. 


Lot rd 


But they will not be. Neither can any 
| two of them agree on how much money 





a fellow should have before attempting 
matrimony. Some say $500 in a bank 
and a salary of $25 a week, while others 
insist it is almost criminal to wed on 
than a $1,000 account and a $50 
salary, and on. If a poor bachelor 
would marry, he had best stick to one 
adviser. To change is almost fatal. 


less 


sO 


AFRIEND of mine peepee to a girl on 
the advice of a $500-and-$25-a-week 
expert, and was accepted. When he had 
saved $490 his landlady subscribed for a 
newspaper with a $1,000-and-$50-a-week 
doctor. Hestarted reading her advice, lost 
his nerve, and ran out of the engagement. 


In the dear, dead days when I was 
sparking the girls there was no high 
cost-of-living problem in our town, and 
the only expert we ever consulted was 


She had been married 
almost sixty and she and 
“Pappy” Peck, her husband, always were 
on speaking terms, her advice was con- 
sidered golden. 

“Find out if your sweetheart throws 
more out the kitchen door with a spoon 
than you could bring in the front door 
with a shovel,” was her main guidepost 
to marital success. 

“But how is a fellow going to get that 
information in advance?” most everyone 
of us asked her at some time or another. 

“Simplest thing in the world,” she 
would goon. “Get her to bake you a batch 
of cookies. If there is one little round, 


“Grandma” Peck. 


years, as 


| fat cookie that’s made from the trimmin’s, 


girl. Marry her. If there 


cookie, 


she’s a savin’ 
ain't no such look out! She's 
throwed that extra dough away.” 

That advice was valuable in our town, 
where no woman could feed her husband 
store cookies and retain her membershipin 


pea od 


| the Fortnightly Club, butit would not work 





in the cities now. Delicatessen stores and 
social engagements are too numerous. 

Inasmuch as there was no high-cost-of- 
living question, a lovesick youth seldom 
let the lack ofa paying job ora bank ac 
count keep him single. All married folks 
got along some way or another, though, 
as I look back now, I wonder how some 
ot the newlyweds bridged over from Sat 
urday to Monday, especially when com- 
pany came. Maybe if I had been a 
grocery man instead of a buggy painter 
1 could explain it: but, as I reeall it, 
everybody ate much and worried little, 
anyhow. If a boy and a girl fell in love, 
they just up and married and took a 
chance on eating regularly. 


HF old folks used to help out a lot. It 

was surprising how much a girl’s ma 
could do for her without spending a cent 
and without making the old home look 
worse. Almost any mother could find 
an extra bedstead, a few comforters, and 
a hanging lamp to spare her daughter 
at marrying time. Many a first-rate fam 
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has started housekeeping on second- 
furniture. Some did not have 
as a hanging lamp, I recall, but 
they got on. There was Greg Hamm, for 
instance. He was a tall, flail-armed boy 
who worked down at the handle factory. 


ily 
hand 
much 


as 


Not much for looks, but honest; and it 
was unfair to cod him about being a 


model for garden-rake handles. 
H® fell in love with the middle Chilton 
girl, and one Saturday night, while 
they were uptown hearing the band play a 
mellifluous tune, he proposed and she 
accepted on the spot, which happened to 
be in front of Hancock’s dry-goods store. 
Just as soon as they could pry the county 
clerk loose from his trombone horn with 
the thirty-one-inch stroke, they got a 
license, and Judge Hoover married them 
the same evening 

Greg had only $38 left from his week’s 
Stlary, for he had paid $4 board over 
home, and the license cost $2. Thus he 
faced the Judge’s hitching stand travel- 
ing rather light. The Judge, realizing 
this, told Greg to give him anything he 
felt like. Greg felt like a 50-cent briar 
pipe, he bought one for the Judge. 
This left the couple only $2.50. 

Where they would obtain more money 
did not worry Greg. He wondered how 
they ought to spend the $2.50. The solu- 
tion came suddenly when he recalled that 
they had no boarding place and his new 
mother-in-law had no clock. She often 
had complained about this condition of 
affairs, but her husband, who carried a 
watch, maintained that no house needed 


sO 


two timepieces. Mealtime, he argued, 
was the only time which concerned a 
woman, and the sun and her stomach 


ought to fix that for her. 

“Honey,” Greg said, “we'll buy a clock 
as a start to housekeeping and lend it 
to your ma.” 

S° they invested the $2.50 in a bird’s- 

eye maple timepiece with a varnished 
frontand a screwed back. Ma Chilton went 
into eestasies over the clock, and wel- 
comed both it and Greg into her home. 
Pa Chilton saw naught but that he had 
acquired a new boarder, but he was no 
man to discourage marrying, so he acqui 
esced quietly and went into the kitchen. 

Everything went well for a few days, 
and then Greg’s wife began to grumble 
about wanting a change of scenery, and 
he had to strike out and look for a new 
boarding place. His only haven seemed 
to be his folks’ home, across the creek. 
But they had a good clock, and he cogi- 
tated for some time on how he could use 
diplomacy in inducing them to add two 
plates to their table. Finally he paid 
them a visit, and, unbeknown to them, 
stuck some fresh chewing gum in the 
works of their clock. It stopped, and 
two days later, when his ma jawed about 
the timepiece’s getting out of kilter, he 
generously volunteered to loan her his 
She accepted. He moved in both 
and his wife. 


clock. 
his clock 


i times that summer I met Greg 
and his wife moving back and forth 
across the creek between the Hamm and 
Chilton homes. Always he carried the 
under his arm, and always there 
been family squabbles. Then, 
day late in the fall, I met him down at 
the furniture store. He was buying a 
housekeeping outfit on credit. 

“Well, Greg.” I said, “you’ve decided 
housekeeping will be best after all, have 
you?” 

“IT may never die, no!” 
“My blamed clock’s busted.” 


clock 


had 


one 
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ONE that will 

be a source 
of daily comfort and 
9 lasting satisfaction is offered in— 


BISSELL’S 


“Cyco”’ BALL BEARING 


Carpet Sweeper 


It is elegant in design and finish, light, easy to run, effi- 
cient and confines the dust, making it a most pleasing, 
practicable, appropriate gift for Mother, Wife, Sister 

P or Friend. She would like to have two sweepers— 
one of them to be kept upstairs. The Bissell needs no 

i adjusting —it is entirely automatic. Sold by dealers 
everywhere at $2 75 to $5.75. Booklet on request. 
Bissell Carpet Sweeper Co., Grand Rapids, Mich. 

“We Sweep the World” 


Beauty = 


and Economy wat. 


hand in hand with that one soap— 
Pears—which has continued its 
successful course in the service of 
beauty for over one hundred and 
twenty years. The special properties 
which soften and beautify the skin 


You'll Find Always in 


the famous Pears’ Soap—and only in 
Pears. It enables women to have lovely 
complexions andkeep the skin in aconstant 
condition of perfect health. Its cost is low 
enough for anybody. So while beauty is 
increased and complexions helped it is 
best for beauty and economy to use 


ears’ 


SOAP 


15c. a Cake for the Unscented—_ 
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ABLAC 


Face Powper 
WHEN NORTH WINDS BLOW 





users of LABLACHE fear not for the complex 
ion. This dainty, invisible powder safeguards 
the most tender skin and induces 
1 velvety smoothness. 
Delicately fragrant, it 
makes a lasting ap- 
pealtotherefined. & 
Refuse Substitutes / 
They may be dan- # 
gerous. Flesh, White. 
Pink or Cream, 50c. 
a box of druggists or 













by mail, Over two 
million boxes sold 
annually, Send 10c. 


Sor a sample box. 


BEN. LEVY CO. 


French Perfumers, Dept. 24 





125 Kingston St., Boston, Mass. : 
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own Factories, Trademarked 
d for one 
Remingtons $25 to $65 Smiths $238 to #604 
Underwoods $35 to 860 =Royals $30 to $40 
L. €, Smiths $30 to 50 Olivers $30 to 840 
We have all makes Send for Catalo 

address of nearest branch office 


AMERICAN WRITING MACHINE CO., -Inc., = BROADWAY, N. Y. 
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Write today for the big 250- Page Rand € catalog. 
Thousands of instruments only a few cen 
Trial. Allowaace for old Tak 


WUuRLIIZER 


200 years of instrument making 


th Dateed gates Government. Special offers now 
wale a 7 ODAY —send at once for the big free band catalog. 


t., Cinc'nnati, Ohio 
ih Wurfjzer Co. Dept2369 8 Ss Si iven Chicago 


PANAMA AND WEST INDIES 





l-day vésifing ft 
$100 uy New & 8S. “St “An a} uy f sm f tropi 
Orchestra Electr — Be ge ; i Cuisine Only 15 0 carri od. 
N rowding t 
RED CROSS LINE, 17 Battery Place, NEW YORK. 
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because they make 
the ideal refreshment 
and stimulant, which 
quickens the circula- || 
tionandfillsyouwith | 
new life and energy. 

The delicious flavor of 


[> beef, vegetables and ! 
seasoning, all held in one 
cube. Made in an instant 
by dropping, a cube into 
a cup of hot water. Beef | 

| and Chicken flavor. 
| Grocers and Druggists Everywhere 
i For Free Samples, Address 
| Dept. 508 
Armour and Company, Chicago | 
7 
| [Alrmonrs |B ouillon{Gibes | 
i 
i 











President 
Suspenders 


O [g| “A pair for every suit” 


makes a man’s whole year 


merry —saves time _ and 
temper every day. Try it 
and see! hoice of 12 


beautifully designed gift 
xes. At stores or post- 
paid, 50c. 
“Satisfaction or money back" 
Be sure ‘‘Shirley President’’ is on buckles | 
| A. Edgarton Mfg. oe 
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FURS - HIDES 


10 to 50% more mony for you to ship Raw Furs, 
Horse and Cattle Hides to us than to sell at home. 
Write for Price List, co 


coven Hunters’ and Trappers’ Guide 


Best th ne on the subject ever written. 

ii ng se Fur aim 
bound, 450 p Price $2.00. To Hideo 
and Fur Shippers, #1. 3. Write today. 
Minneapolis, Minn. 


BROS., Dept. 13, 








EARN TELEGRAPH 


Morse or Wireless. 









Also Superior Station Agency 
vurte. upload id opp ortunities. Demand quater 
than supply. (Graduates assisted. We 
sively occupy two large m odern bull 
R. R. and Western . 
Marconi Wireless Station. 0) Adeat and leaned school— 
eet. 39 years. Investment $2¢ Endorsed by Rail- 
road, Wireless and areana Union OMeials. Ex- 
, practical teachers. Living expenses may be earned. 
ition low. Easy payments. Catalogs FREE 
DODGE’S* Telegraph, Railway 
Wireless Institute 
bth Street, yb wees Ind. 


























If you are thinking of buyin: 
an incubator or Brooder you 
should send for our 


catalog at once. me ibe FREE 


many new,ezclusive im peassmentetnliegene! this year’s 
PRAIRIE STATE - 
Incubators and Brooders 
Iso contains about 60 0 pages of of valuable poul- 


try in A. 
pevltry 2 Pulldines home feed, rear treat diseases, 
















4. rings it PRE + yg LOT, ete ge 
rie State Incubator Co., 127 Main St, Homer City, Pa. 
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Running a Cooperative Store 


(Continued from page 6 


There is just one thing in which a man 
of this sort has confidence—the Govern 
ment. Even that is tottering at times, 
he thinks. Still, as a general rule, the 
mails run; paper money is worth its face 
value, we build powerful battleships, 
and so on. All things considered, even 
the skeptic has more or less .faith in the 
Government. 

Because this is generally true, perhaps 
the Government could make a success of 
cooperation where private sectional con- 
trol has proved inadequate. 


BOTTOM PRICES TO BASKET 


NOTHER class of men fail to become 
shareholders in cooperative stores 
because they never get to the point of 
breaking away from the convenience of 
charge accounts, unlimited free delivery, 
and “service.” The women folk do not 
like the bother of marketing, and the 
men folk do not like to carry bundles. 
Which is all very well for incomes in 
proportion. 

The reference here, 
comes that are 
thousand-dollar 
of proportion. 

“The president of our bank trades at 

” said one recently, naming a 
store noted for its “service” and its 60,- 
000 charge accounts. “Why shouldn't 
I trade there?’ he demanded. “I’m just 
as good as he is!” 

The truth is that men having good 
incomes often make the best cooperators. 
They are not above small economies. 
Whoever twisted “High Cost of Living” 


BUYERS 


however, is to in- 
not in proportion, to 
clerks who lack a sense 


to read “Cost of High Living” may not 
have run a cooperative grocery, but he 
had the right idea. 

A small cooperative store cannot buy 


in quantities as large as the chain-store 
combines. Therefore it pays higher 
prices for the same And until 
cooperative stores overcome this handi 
by united buying, they must make 
up for it so far as possible by greater 
economy in management. 


. ; 
goods. 


Two big holes in the profit bag of 
a store run for gain are free delivery 
of small parcels and the credit sys 


tem. 
can 
pose. 

The loss from bad bills plus the cost 
of free delivery will run from 8 per cent 
of sales in a large store to 8 or 10 per 
cent in a small store. 

Cooperators should have it impressed 
upon them that these conveniences do 
not go with bottom prices. 


Here is where cooperative stores 
educate shareholders to some pur 


ENCOURAGE 


HINGS that must be delivered, such 

as flour, cooperators should be en- 
couraged to purchase in quantities. And 
the best way to encourage them is to 
make it worth while. The Devonshire 
Market recently distributed a carload of 
flour direct from the warehouse. The 
store made 30 cents a barrel, and share- 
holders saved #1 a barrel, less the cost of 
delivery, 25 cents. 

Unless a cooperative store is 
ning its patrons to become shareholders, 
and then to buy in quantities and pay 
has very little excuse for ex 
isting. A cooperative store that accepts 
prevailing trade customs and makes 
effort to better them fails in its 
mission. 

The aim of cooperative storekeeping 
is, or should be, to establish a more di 
rect connection between producer and 
consumer. It is possible, even now, for 
the cooperative associations of this coun 
try to inaugurate a better system of 
distribution, a system whereby the 
food producers of the rural districts 
through their cooperative associations 
shall sell direct to the food consumers 
of the cities through their cooperative 
associations. 

The one thing needful seems to be some 
sort of a clearing house to adjust supply 
and demand. At first this might be a 
bureau of distribution, where consumers 
would pool their orders, and to which 
producers would look for advice regard- 
ing favorable markets. 


BUYING IN QUANTITIES 


win- 


BRING TOGETHER PRODUCER 


CONSU MER 


| apetel yc conducted, such a bureau 
ought speedily to eliminate the causes 


for newspaper headlines like the follow 


AND 


ing, which are seen all too frequently : 
“No Market for Minnesota Crops—Con 


VALALLAALAAAAAIIUASLE SELLE I De 
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Being Fed to Pigs 
Gets Cent a Dozen 


New Hampshire Apples Rotting 


necticut Peaches 
Truck Gardener 
Lettuce 


on Trees Florida Grapefruit Nets 
Shipper Less Than Cost of Picking 
Kansas Needs Farm Hands—Vacant 


Land Would Graze Millions of Cattle,” ete. 
As cooperation prospered, the bureau 
of distribution might grow into a nation 
wide middleman, maintaining 
depots in each section, to which 
producer associations would ship 
butter, poultry, eggs, potatoes, apples, 
beef, mutton, ete., and from which the 
consumer associations would purchase 
these necessities at uniform prices. 

As an inducement to attract share 
holders before opening its own food 
store, the Cooperative Society of Bank 
Men arranged for special discounts on 
members’ patronage at established re- 
tail stores in other lines of trade. Shop- 
keepers seemed to desire our trade and 
they offered generous discounts. An 
identification card was given to each 
shareholder together with an “official 
list of tradesmen.” 


the 
their 


OTHER STORES HAVE MADE 


TO OUR MEMBERS 


CONCESSIONS 


HE society aimed to confine its pa- 

tronage to one or two of the leading 
stores in each line. The result was that 
the got enough new business to 
make the arrangement worth while. The 
discounts granted amounted to no more 
than they would have paid for advertis 
ing. This plan worked out well and it 
is still in force. 

Besides the 5 per cent discount on 
foodstuffs at their own store, share- 
holders receive immediate rebates on 
other purchases follows: Coal, 35 
cents per ton; clothing, 10 per cent; 
millinery, dressmaking, furs, 10 per cent; 


stores 


as 


shoes, 15 per cent; rubber goods, 10 per 

cent; sporting and athletic goods, 20 per 

cent; hardware, cutlery, tools, and 

paints, 10 per cent; furniture, 25 per | 
cent; china, crockery, and glassware, 20 | 
per cent; cut flowers, 20 per cent; 

laundry work, 10 per cent; wall paper, 

50 per cent; jewelry, 30 per cent; spec- 

tacles and eyeglasses, 25 per cent; ocu- 

lists’ prescriptions, 70 per cent, ete. 


This plan is to be commended only as 
a means to an end. The discounts that 


may be granted and still leave a profit 
show that there is room for cooperative | 


storekeeping in the sale of other things 
besides food products on which the mar- 
gin is really very small. 

The net profits of almost any coopera- 


tive scheme will not equal the value of | 


its sponsors’ time and labor for a long 
while. 
Very frequently it never becomes a 


paying venture. Once in a _ while it 
flourishes for a time and then suddenly 
expires. In such a case probably some- 
body was dishonest. 

Where a cooperative store 
ceed, however, the distribution of profits 
should be in about the following pro 
portion: One-fourth to reserve fund, 
one-half to store patrons of which mem- 
bers should receive more than nonmem 
bers, and one-fourth to employees of the 
store. In this apportionment it 
tomary to regard employees’ 
equivalent to members’ purchases. Thus, 
an employee who had been paid $270 
during a dividend period would be 
entitled to a bonus of $13.50 on a 5 
per cent This is not only in ae 
cord with the principles of true coopera 
tion, but it is a business policy 
as well. 

AN OPPORTUNITY 


T very often happens that would-be 
I cooperators have much enthusiasm 
and very little cash. Here is an op 
portunity for the country’s rich men 
to endow a_ practical, self-sustaining 
charity. 


does sue 


Is Cus 


wages as 


basis. 
good 
FOR 


RICH MEN 


The time may come when coopera 
tive associations will be endowed as 
colleges and hospitals are at present. 
This would not seem fanciful if every 
body regarded cooperation in the light 
of the secretary of a thriving English 
society, with whom the writer recently 
passed a pleasant and _ instructive 


evening. 
“We Henglish,” said he, “look at this 
usiness of cooperation a little more 
rio isly then you Hamericans. We live 
ind talk it and work for it—every 
n the year. ZJt’s our religion. An’ 
better religion could we ‘ave, I 


ere 
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for | 


storage | 


ask 


Play Billiards 


at Home. The Cost is Trifling ! 


\ few cents a day will soon make 
owner of a handsome 


you the 
Burrowes Table. You 
can play on the Table while paying for it. 
NO SPECIAL ROOM IS NEEDED— 
Burrowes Tables can be mounted on dining 
or library table or on their own legs or fold- 
ing stand. Put up or taken down in a minute. 


Sizes range up to 4}4x9 ft. (standard). 





1% DOWN 







Terms are very easy $1 or 
more down fone upon 
size and style selected), and 


a small amount each month. 
Prices from $15 up. 


CUES, BALLS, ETC. FREE 


BURROWES 
Billiard and Pool Tables 


are splendidly made and correct in every 
detail. The most expert shots, calling for 
skill of the highest order, can be executed 
with the utmost precision. Some of the 
leading professionals use Burrowes Tables 
for home practice. 


FREE TRIAL—NO RED TAPE 


On receipt of first installment we will ship Table. Play on 
it one week. If unsatisfactory return it, aud on its receipt we 
will refund your deposit. This ensures you a free trial. Write 
today or mail this coupon: 








« 

t E. T. BURROWES CO., 408 Center St., Portland, Me. § 
' ' 
1 Please send catalog of Billiard Table offers. ' 
' ' 
SE oad dp aleaee coe ee eenstbeteantl 1 
' ' 
EO Se Fe a ee 1 
' ' 
BCT atte eee eens sees ese seeerercens 5 
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The extra piece set in 
back makes this comfortably 
closed crotch elastic. 





The new den -qume 
length insures a covering for 
the knee, with no doubling 
up under the sock. Made 
in all styles. 

Send for Booklet 

Chalmers Kanitt' ‘o. 

3 Washington Street 
a N.Y. 








A Star Razor purchased today will 
be just as efficient 20 years from now 
-with ordinary care a Star blade will 

give 8,000 shaves—there is no expense 
for extra blades. 


satisfied with the real 
Best for tenderest face 


You'll be everlasting /y 
razor blade made safe 
or toughest beard. 
Ask your friends—ask your dealer or ask us. 
Kampfe Brothers 

Since 1875 


10 Reade St., N.Y. City 











“Soft Spots’ Worn in All Your Shoes 
Rest You and Dispel the Blues 


“Soft Spots” Heel Cushi wr feet 


relieve the 


ns rest yor 
nervous system when walking or 
standing Instantly adjusted to any shoe. 
25e. a pair. State size shoe, “Soft Spots” 
Combined Heel and Arch Cushions for flat 
feet and faller rice, $1.00. 






arches— 





If your dealer hasn't ‘+Soft Spots’ writ 


ESSEX RUBBER COMPANY 


ADWAY, N. Y. ¢ 
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THE SHOP WINDOW 


LI FINI EVERYTHING 


INFORMATION ABOUT 


FROM 4 MEMORANDUM BOOK ro 
MANY INTERESTING 


ARTICI 


APPLE 


ES BY READING THES! 


ORCHARD yot CAN 


GET VALI 


ADVERTISEMENTS 





Business Opportuntties 


Your Opportunity Lies Where The Competition 


is not so keen and where ling 1 v sul 
port you There are ma siness op us a the 
Union Pacific System Lines Alfalfa Mil s Rake rs, "Ra ik 
ers, Barber Shops, Blacksmith S s, Brickyvards, Canning 


Factories, Cement Block Fa ries, Creameries, Drug 
Stores, Elevators, Flour Mills, Foundries, Furniture Stores, 
Garages, Hardware Sto s, Implement Stores, 
Laundries, Lumber Yards, Meat Markets, Physicians, 
Restaurants, Stores (general and a great variety of 
others. We will give you Free complete information 
about the towns and surrounding country where oppor- 
tu itiesare numerous. Write » day. R. A. Smith, Coloni 
zation and Industrial Agent. Union Pacific Railroad Co., 
Room 1519, Union Pacific Bh - Omaha, Neb 








 WeH Have Profitable Openings For Samael | More 
liv aggressive men with experience in selling correspon- 
dence courses. We refer inquiries to you and back you up 
with our national! reputation as to character of instruction 
and service Walton Scl f Accountancy, 124 So 
Mich. Ave., Chicago 








Come To Corsicana, Texas. The City Of Roses. 
We are growing fas Come and grow prosperous with us. 
Natural gas and oi! mean cheap power and heating. Low 
insurance and tax rates. Good schools, good roads, splen 
did railroad facilities. Perfect climate. Write for free 
booklet. Corsicana Booster Club, Corsicana, Texas 





Build A Business Of Your Own, And Escape 
salaried drudgery for life. Learn the Collection Business 
Limitless field; little competition. Few opportunities so 
profitable. Send for ‘‘Pointers” today American Col 
lection Service 51 State St., Detroit Mic h 


Start | Mail Order Basinses. Responsible Guess 
tion supplies best mail seliers Factory prices Quick re 
turn proposition. Copyrighted P. ho ena tus free 
Valley Co., Inc., 67 E. 5th St., Pittsburg, Kansas 


Mississippi 


_Adwertisers, Mail Dealers! Our Adverti ising Guide 


circulation of 2000 different pu 





ives rates, in 
clades 30 mail order plans. Ser mmplete “ De arborn 
Advertising Agency, 34 Franklin Bldg., Chica 


Typewriters, Offi 4 Suppl s 


Largest Stock Of Typewriters In America. All 


makes. Underwoods C. Smiths. Kemingtons, ete 
‘4 to 44 mfrs. prices many less)—rented anywhere 
applying rent on price First class machines—rent one 


Write for cata- 
34-36 W 


and judge on these most liberal terms 
log 121, Typewriter Emporium, (Estab. 1892 
Lake St. , Chicago Tih 

Typewriters Rebuilt By The Maker Are As 
good as new and cost very much less A year's time for 
payment. We have a money making Agency offer on 
‘Factory Rebuilt” Typewriters Write for it today 
United States Typewriter Exchange, Dept. 5 Federal 
Life Insurance Building, Chicag: 


Trade School 


~ Wanted: Men To Leora ihe Pesber, Trade. Big 





wages. Always sure cheaply 
thoroughly Tools furnishe 4% have 3 Oy ewes it 
principal cities. There is e near 4 For parti ars 
write—A. B. Moler, Pres., 21 Moler ¢ ege, Chicago, I 





PA TS OT he mT 
Auto Instruction 


Earn Big Money. Be A Chauffeur Or Repair 


man. We teach you at home and assist you to position 
Best system, lowest prices Free models Write for frees 
Book. Practical Auto Scho 4 Pearl St.. New York 


ii aa ‘i aE 


HIGH-GRADE SALESMEN AND AGENTS 


ARE IN BIG 


Real Estate 


You Make No Mistale In Locating ln The North. 
western ited Stat nesota 
tana, Idaho, Washingtor pee te Northern Pacif 
Railway traverses the most productive sectiong of : 
fertile land The celeb di fruit valleys of the Northwest 
are practically all on vw Northern Pacifik Much good 
land still may be obtained at low prices and easy terms 





Quick transporiation to nearby markets, good neighbors 
excellent schools Write for free illustrated literature 
mentioning the state or section in which you are most inter 
ested. L. J. Bricker, Gen’! Immigration Agent, Northern 


Pacific Ry., 332 N. P. Bidg., St. Paul, Minn 


Nature's Treasure Garden Calls You—Southern 
land $15 an acre up. cheapest in America, 2 and 3 crops 
grown yearly. ample markets. Living costs low. Climate 
very healthful Fine business and factory penings 
every where Farm lists 





“Southern Field" magazine 
and state booklets free. M. V. Richards, Land & Indust 
Agent, Southern Ry., Room 16, Washington, D. ¢ 





Virginia Fertile Farms $15 An Acre Up. Easy 
payments. Send names of two friends interested in Vir 
ginia and receive our beautiful magazine one year free. |} 
H. LaBaume, Agricultural Agent Norfolk & Western Ry., 
Room 245, N. W. Building, Roanoke, Va 


Money-Making Farms: 13 States, $10 To $50 An 
acre; live stock, and tools often included to settle quickly 
Big illustrated ( alogue No. 36 free EF. A. Strout Farm 
Agency, Station 67, 45 West Mth Stree New York 











COLORADO 
oA Big Milk Condensing Plant At L. amar, Colorado, 


ffer to double their capacity if they ca product 


from 40 additional cows If vw know dl ng about 
dairying write me for particulars “ae ut what the country 
has to offer You C. L. Seagraves, General Colonization 
Agent, A T&S F Ry., 1933 Railway Exchange, Chicago 


Muni eel Development 


Your City’s Civic Spirit And Industrial Develop- 
ment can be greatly aided by the right man as secretary of 
vour business men's association The r ght man is avail 
able now. He isa builder; not a “boomer.” His experi 
ence with your co-operation would mean a bigger, better 


city If your city means business why not have the Presi 
dent of your Chamber of Commerce write him for Secre 
tary of your city The City Puilder S. Dearborn St., 
Chicagi l 

Pe he Tale 


Cycle Cars 


Cyclecar And Motorette, Monthly Journal De- 
voted to the low priced motor car. Learn how to motor 
economically Subscription price ne dollar a year 
Emigrant’s Savings Bank Bu lding, New York City 





UNI 4 


For Men n and Women 16 to 70 


$2,500 Death Bonet; $12.50 Weebly Fos Sick- 
5.10) per year efit 
“ beral commissions L. B. So 


N. jth St., St. Louis, M 





Investments 


Are Your Investments Safe, And How Do You 
know? Buy Wentern Farm Mortg s tested for 30 ye ars 





without the loss of a dollar. Se nd for list f offerings an 
pamphlet Mw" E. J. Lander & ( Grand Forks, N D 
es 





DEMAND rO THOSE WHO CAN Ql 


Pianos, 


Musical Instruments 


Guaranteed Used Pianos. A Large Number OF 
fine instruments at except il bargai 
new, exchanged for 


verhauled and guar 
every way 


right, 8&): Emerson t 


$135; Schaefer Upright, 8140 


Upright, 8165; Whit 


Examples 


Kimball Player Pia Vee be. 


ant 





‘ be in splendid condition in 


Brigx 


pright 





ney Upright, 8185; Chickering Up 


right, $175; Hallet & Davis, 81%); Kimball Upright, @220 
Steinway Upright, $275; Kimball Upright 275; Knabe 
Upright, 81:5. We ship anywhere to reliable people on 


easy payment terms 
Prices, and Terms 
Herald Free, and ca 
W. Kimball Compan 


Write Todey For Complete List 
and Beautiful Illustrated Musical 
talogue N Kimball Pianos \ 
y, 2309 Kimball Hall, Chicago, I 


Used Pianos Offer Biggest Values; We Sell Many 


good makes from 8 


@10% i 


elivery fre unywhere; easy 


terms; the “Pease” re« nM for 69 years guarantees satis 


faction. Write for | 
Leggett Ave., Bronx 


Dull 


We More Than 
Redge Process—und 
Your own blades qu 
money back guaranty 
let. It's free. Parker 





argain list Pease Mane Factory 
New York 


Res Or Blades 


Re-Sharpen— We Re-Edge 
r supervision of graduate engineer 
ickly returned, sterilized, Lronclad 
I prices and mailing Box 
1433M Broadway, N. Y 


et us send 


Warren Co 


Health Resorts 


The Biggs Sanitarium, Asheville, NN C., Offers 


special advantages 


winter Select chr mic ¢ 


equipment, all ration 
fort moderate hare 


to invalids from the during th 
ases no tuberculosi Up-to-date 
al method No drugs Home con 

‘ Write for pamphlet 


Short Stortes 


Write Short Stories. 


Vv succe 


Expert instruction 





Great Demand, Good Pay 
sful Authors te 





you by mai Free Booklet tells how Addre ( — of 


Authorship, Dept. ¢ 


Free—To Any Short Story Writer. 
ook by big author, Ke 


tional t 
Studio 49DC “i if 
“Complete Story Mar 





W.., San Francis Cal 


Little Inspira- 
lition limited Phillips 
th Ave., New York. Send 1c for 


ket 


Window Trimming 


Let Us Send You Full Information On Window 


Trimming, Advertisir 
and Monthly Paper 
of its kind. The Koest 


U. S. And Foreign Patents 


pinion as to patente 


Lawyer, 8 Dearborn St Chica 


phia. 805 G4 St., V 


For 


1 and ¢ ard Writing Courses, Books 
The 


er School, 32 Jackson Blvd., Chicago 





est and most successful school 


Patents 


ree Book, And 
H 


ab 





) Chaetees i Phila 


Vashingtor 


~ 9m Home 


Domestic Science, Home Study Courses. For 
TI. 106 





me-makers achers and well paid postions l , 
reagre bo et Profession f Home Making free 
Am. S f me } ymics 2 WwW. 69th St.. Chicag 

hi wi 


ALIFY, THE FOI 





LOWING ADVERTISEMENTS PRE 


Motion Picture Plays 


Motion Picture Plave Wanted. You Can Write 
then e teach you ' experience needed 
Rig a. vn und good pay. Details free. Ass'd M. P 


Schools, 671 P Sheridan Road, Chicag 


Ten Lesson Course Complete $2.00 Teaches You 
how to write and sell photoplays. Free Illustrated book 
let Mfrs. pay 810 to 8100 a single idea Penn Ass'n, 
Heed Bidg., Philadelphia, Pa Dept. \ 


Write Moving Picture Plays. Big Prices Paid. 
Constant deman« Devote all or spare time Experience 
literary ability or cor ondence course unnecessary, De 


tails free Atlas Pub. Co M6 Atlas Bidg., Cincinnati, 0. 





Learn To Write Photoplays. Easy And Fas. 
cinating way to earn money in spare time tig demand 
Producers pay 825 to $100each. Tlustrat ei urue free 
Authors’ Motion Picture School, Box 150T, Chicag 





cA RMN 


Collections 


“Red Streaks Of Honesty Exist In Everybody,” 
and thereby I collect over $200,000 yearly from honest debits 
all over the world Write for my Red Streak Book, free 
Francis G. Luke, @i Com. Nat. Bank Bldg., Great Salt 
Lake City, Utah, U.S.A Some People Don't Like Us." 


TM 


Pinkerton & Co. United States Detective Agency, 
Royee Building, Chicago, Illinois, force the payment of 
bad accounts everywhere Salesmen wanted to sell 


mtracts Send for particular 


Stamps, Coins, Curtos 


$25.00 For Dime 1894 S. Mint. $50.00 for \:$, 
+a 





1 no arrow &i%) for certain dates 8 ld no motte 
Cash premiums for all rare money. Many valuable coins 
circulating Get posted Send Ye for large Illus. Coin 
Circular. Numismatic Bank, Dept. C, Fort Worth, Texas, 


myn 


kor Christmas Gifts 


Elgin Watches $9.90; Ladies 0 Size, Men Or 
boys S size ab olutely Ni year guaranteed cases 
Plain or engraved Monogram Free Sent postpaid on 
receipt of price Ww. ¢ Johnson, Je ler, California, Pa 


Duplicating Devices 


You Can Make 50 Duplicate Copies From Every 


letter u write with pen or typewriter by using our 
Modert Duplicator 3.00 complet Booklet Free 
W. FE. Durkin, Reeves & ¢ Fifth Ave. Pittsburgh, Pa 


For the Photographer 


Have You A Camera? ,, Write For Samples Of 
my magazines American vtography and Po 4 eed 
Photography, which t y af ay better pic 
dhs peat ed Fela, R. Fraprie, 248 Pope Bldg., Bos 








How to Entertain 
Plays, Vaudeville Sketches, 


, Monologues, Dia- 


yrues, Speakers instrel In vkes, Recitations 
Tableaux, Drills, Musical Piece Sah Up Good Large 
Catalog Fre \r. S. Denison & Co Dept. 44, Chieag 


SENT MONEY-MAKING OPPORTUNITIES 





A gents VW ‘anted 


Agents Make Big Money Selling The LaPlexio 
r (Costs less 





Massager. Every man and womar 

than others. Costs n thing to operate No 

parts. A child car se it Creates envied 
Guaranteed satisfactory r mone refunded 

special Agents proposition and free booklet 

The Mirror Told The Aquavac Company, Dept. ‘ 


120 Liberty St., New York 

Make A Big Clean- Up Selling Our Imported 
Japanese Work Basket f ith our high grade Toile 
Preparations. Th s is the hit of the Season and will be a 
hot Christmas seller. Everybody buys on sight Large 
profit. Only one of our 27 varieties. Make haste and get 
your share of this easy money. E. M. Davis, President, 
Department R 41, Davis Building, Chicago, [lin is 








Hand Power Vacuum Cleaner, Carpet Sweeper 
style, straight from carpet sweeper manufacturers © 





years’ standing and world-wide reputatior Sells ot ) 
minute demonstration to any housewife. Runs easy as 
a carpet sweeper and like ne Write for agents’ terms. 


National Sweeper Co., 410 Laurel St., Torrington, Conn 





Liberal Salary With Cash Commission And Share 
in our profits. 50 valuable advertising premiums fo 
tomers bring quick sales Your own 
nished. Experience unnecessary 
Credit given. Write immediately for particulars 
Manufacturing Co., Division 5, Providence, 


$2500 Accident And Health hay For 96.00 
yearly. No dues or assessments s $2500 death, $1 
weekly for injury or sickness Sells ry men and women 
Ages 16 to 70. $5000 Policy for $10 yearly Deposit with 
State. Write to Underwriters, Ne wark, N. J 

Agents— Every Merchant And Professional Man 
&@ prospect. Sell our complete line of high quality, low 
priced Window Letters, Name-Plates, Glass Signs, et 
Write Now for New 48 page catalog and sample letter 
Free. Attracto Sign Co., 2645 N. Clark St., Chicago, Il 


Here It Is; Absolutely 











Vacuum Cleaner Agents 
new design in wheel-operated ywwerful bellows vacuum 
cleaner; new visible nozzle; exclusive appearance; sells 
quick at $7.50. WV for particulars about money-back 
Guarantes now. now i y Company, Box 400, Dayton, Ohi 


Theodore R Roosevelt Is Again Writing For Serib- 
ner’s. Magazine subscription solicit« rs can eart big 
missions. Inquire Desk Scribner’s Magazine i 
Fifth Ave., New York 


The Fuller Dustlecs Floor And Walt Mop, With 
adjustable handle, and hand duster, are indispensa 
housekeepers—sells at sight—very large to agents 


Write today. Fuller Brush Co., 52 Hoadley PP. Hartford.(t 


Grab’s Automatic Keyless Bank — Greatest 
agent’s proposition splendid Christmas gift popular 
price—big profits. Write for sample and particulars 
Victor M. Grab & Company, 6510 Ashland Block, Chicag« 











State Managers, Jobbers. , Dealers, Agente, Write 
for literature on 

on the market. Cre dit bera 
McVey Mfg. ‘ Dayton, Ol 


cessories 


G rae ween 


Agents Wanted 


A Novelty Comes Along Sometimes That Raises 





a big sensation e have that novelty t sells in every 
home for 25 cents as fast as you can install it. Our Gen 
men, women, boys, and girls t sell the 
‘ rthem. Our proposition is different fr 
anything ever offered agents Big and quick money 
Address Technology Sales Co., 1734 Broadway, N. Y. ¢ 





Agent For New Two-In-One Pne umatic Sweeper 


a powerful vacuum cleaner and carpe sweeper ne 4 
child can operate it. Thousands in daily use. Good profits 
Every demonstration a sale. Exclusive territory. Keitz & 


Sorensen, Dept. H, 139 N. Clark St., Chicago, I 
Agents Amazing Invention. New Business. No 
competition Big profit. World's best Home ¥ 
Machine. Works by waterpower Delights both sexes 
Write for full particulars and free book on “Beauty & 
Health.” Blackstone Co., 830 Meredith Bldg., Toledo, O 


Big Money Daily To Agents Whe Are © Hustlers 


lassage 








selling our new and “snappy ne 
plan. Our reputation and big al backs you Pr 
tected territory Wm. J. Dick, Mgr., Dept. D8, Chicag 


Agents— Sales Companies— Send For Booklet On 
“Suds.” Greatest washing compound guaranteed harmless 
with free trial box; easy seller, sure repeater, splendid 
_anone The Franklin Co., Desk N, 305 Fifth Ave., New York 

” Geowlag Fast! Subscription Workers Pick Up 
orders more easily than ever Bi r 
special money prizes fe rr all Write for generous flex 
Technical World Magazine, 5861 Drexel Ave., Ch zo, I 


mmissi 


Agents To Take Orders For Visiting And, Busi- 
ness Cards of Distinction, Se si Larg 
Complete Outfit Free. The Formar Pri ntery, Ba k 
Street, Waterbury, Conr 





Photo citiow. Togs. Portraits, Frames, Sheet 
ictures, . Reject redited *rompt 
rae pt ar 4 catalog free to agents wy) o dame 
redit Jas Bailes ‘ Desk Ri, Chicago, Ill 


You Can Make : $333 As Our General Or 


flavors, perfumes, et Save 
msumer SU Permanent business Big profits Free 
Sample Pitkin & Redd St., Newark, N. Y 


Coenves Portraits, Frames And Glass. 
better your present salary by selling our new 
traits. Catal nd particulars free abl 
14 years. ©. Cu r Art & Frame ( Westerville, Ohi 


Yeu Can 





Extra Large Profis Te Agents Selling Our Guar- 
anteed U Pao. 
Orders repeat t e territ to ¢ ar District 


Managers I nited Miz ( effer Toledo. O 


Wanted Live Agents To Sell Eureka Steel 


I 
r 
Eureka Steel Range O'Fa n, 1 


A Re 


We Pay 50c As 
this new proposition a tr 
ory “ 





is making me 
yuick for te 


Miller, Presid 


Big Profit. Sli 





Agents Wide Awake 


Lamps an Aghting 


ine ever. Make a 
you how Internati« 
Department 57, Chi 


Agents— You Ca 
proposition while age 
ing Utensils is open 
American Aluminum 





nts Wanted 


Hour Te Agents Who Will Give 

i re isa brand new idea that 
am oe Send name and address 
nd full particulars Address 8S. K 
oyal Bldg., Detroit, Mich 


ding Casters, Necessity Every 
ch. Saves floors, carpets niture 
buy gross ts Cost 2h a < 
money every week 

DD State St., New York City 


Sampies free 


To Sell _International 
Systems Sell " Best 





teach 
mal Light Company, 311 River St., 


ozo, Ill 


n't Afford To Accept Ordinary 

ney for Guaranteed Aluminum Cook 
Answer quick. Protected territory 
Mfg. Co., Div. X, Lemont. Il 


business man’s income 





Soap Agents Our Sanitary Seap Has Everything 
pr y ! 


beat for profits; we 
premium list free 
partment 12, St. Loui 


tory; sample and 
Daley Manufa calien Company, De 
s, M 


Agents x * L. Lines.’ Best, Cleanest, Easiest 
va ang cl es i ise or outdoors very home 
eeds and will buy from 1 t Large profits. Write 
now X L Products Co., 117 wi rth St., New York, N. Y. 


Something New. Sanitary Appliance For Tele- 
phone r ith piece illions will be so tig profit. One 
Company boug er 1200, k AL... selling contract 


t ov 
Phondate ¢ 522 Na 


Agents Wanted 


Write for particulars 


N. Peoria St., Cl 


ry and duste 


sby Bldg., Toledo, Ohio 


For Our Sanitary Brushes, Dust- 
ommissions. 
Brush Co., 


rs. Large sales, big 
Do it now Bradley 


Cost 3c, Sell 1 Se To25c Homes Buy 12To 40 Sets; 


hotels hundred ee 
cag, ede 
earn big money week 


samp! Anyone can attach. Gliding 
vere, ted Carrie lin pocket gents 
y. Evergrip¢ 20B. Warren St.,N.¥ 


We Are The Largest Manufacturers Of Twisted 


es in Amer 





to win Fuller Br rush ¢ 


- Make Big Money 


Wheels operate cylir 


metal. No pumy Re bellows 


Writs rich k te 





perr t demand 
Addr | enix ¢ 

Agents Wanted. 
write a 


itiery ( i 


fit Write for 


a ighest grade goods, best service 
ir new catalog You are sure 
‘ Hoadley Place Hartford,( nn 





Selling‘ ay Suction Sweeper 
l 





der creating powerful suction All 
w price Guaranteed 
Sweeper Co., Box 2095, Dayt n, Ohio. 


Manager Wanted In Every City And County 


t ness legitimate, new. 
r insurance or book canvassing 


{5 West 34th St., New York, 


Best Paying Agency Proposi- 
than 82) monthly 
make more Novelty 

Canton. Ohi 


Agents Wanted 
Kwik Flesh Cleaner, Big Profits, Easy Sales, 
mnderful invention Removes dirt, grease or stains 
Every housewife, motorist, actor 
Kwik Mfg 
"s Gas Bidg., Chicag 





vithout soap or water 
or machinist buys when shown W rite to-day 
& Distributing Co., Dept. 169, People 


Agents Wanted To Sell Our Celebrated H. & R. 
Medicated Skin and Scalp Soap Perfumes and Toilet 
Articles Cash Commission 1 premiums Hopfinger & 
Roth, 208 N. Second St., St. Louis, Mo 





Agents Wanted Latest High Grade Sanitary 
opt lalty Every home, hotel, factory and of b 

ght. Soon pays for itself. Big profits. Writ today The 
W. atrous Co., 1655 Fisher Bldg., Chicago 





Salesmen: — Working For Us Means Cash In Your 
pocket every day Household Device; duplicate orders; 
profits big, experience unnecessary Write immediately 
Specialties Supply Co., 31 Willoughby St., Brooklyn, N.Y 


Better Light For vs Cost Of Electricity. Suit- 
ible for Home or Sto Easily installed, no experience 
necessary, big de er Write for Free 
Doud Lighting Co., 175-L, N. Sangamon, Chicago 


Agents Make Big Money Selling Our Gold And 
silver letters for Stores and Office windows, easily applied 
Big demand everywhere Postal brings free sample 
Metallic Sign Letter Co., 432 N. Clark St., Chicago 


catalogue. 





Agents- Double Your Income Selling Guaranteed 
knit goods for largest manufacturer in America ab 
lished 30 years Complete outfit free Madison Mills, 
Dept. 4A, 484 Broadway, New York City 


Agents: For ‘‘Everbrite” Gold Glass Letters 
for window signs and house numbers. These letters and 
numbers can be sold in every city in the country Chicago 
Giass Novelty Co., Marion, Iad 


Rates and Information 


Every Advertiser On This Page Receives 100,000 
excess circulation besides reading matter position and « mnily 
legitimate compe titior No unfair, fakish, exaggerated 






or sensational copy is accepted Why don’t you use this 
Page? COLLIER’s ranks high in volume and continued use 
We want to assist you in any way possible. Let us answer 


We will give our time to you. You need 


your questi ns 
Ask 


not accept our suggestions unless they appeal! to you 
about the 94 

Cost. 22.50 a line 
n six-time 


Smallest copy accepted—four lines 
3% discount for cash with order; 1634% discount 
onsecutive orders—total discount deducted from sixth in 
sertion. The next six classified issues are: January 3rd 
and 17th, February 7th and 21st, March 7th and 2ist. Rate 
for all issues after January 31st ver line te for all 
issues after September 30, 1914, $3.50 per line. 1 average 
of eight words to each line of space. Forms close three 
weeks in advance of date of issue (for instance, formsclose 
for the January 3rd issue on December th To eliminat 
bookkeeping heck r accompar order ur s lared 












dress neares 





by a recognized advertising agency 
1110 Westminster Builcing, Chicago r 414 West 1 
New York City 
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Music Lessons 
At Home With Masters 





You can easily and quickly master music 


during spare time, at home, with little expense, 
under America’s greatest teac hers. Clear progressive 
lessons, illustrated with photographs showing correct 
ysitions, Weekly examinations make the work abso- 
lutel individual. Courses in Plano for Students and 
ers, by Sherwood; Pipe Organ, by Clarence Eddy; 
Harmony, Voice Culture with Phonograph, Cornet, 
History, Analysis and Appreciation of Music, Pub- 
lic Schoo! Music, Violin, Reed an, Banjo, 
Mandolin, Guitar and Choral Conducting. 

Over 100,000 pupils Satisfaction guaranteed. Courses 
endorsed by Paderewski, Damrosch, Moszkowski,Sauer, 
Sousa, Dr. Gunsaulus and others. Send for Beautiful 
80-Page Free Art Catalog, containing com lete infor 
mation, photographs and biographies of our Faculty and 
other great musicians, sample lessons, and Dictionary 
of Musical Terms. ether interested in music for 
pleasure culture, social prestige or professional succes 
you need this catalog. jive age, particulars of musical 
education and ambitions, also whic » course interests 

you. We will then send cate slog and details of our re 
vnarkable Scholarship Offer 


SIEGEL-MYERS 





Correspondence School of Music 



















cenaful te 
for men and women You can 


achir 


Crawford, B. ¢ write 


taking course.” Write today for catalog, sample 
| Detroit School of Lettering 
NAS, J, STRONG, F ler, Dept. 1912, Detroit, Mick 








JOBS 


Agents Wanted 


_ Agents Every Household On Farm, In Small 
wn, orsuburbs where oil lamps are used, need and will bi 
this wonderful mantle lamp; burns | cent’s worth keroser 
hours; gives light five times as bright as electric Writ 
juick for wholesale prices, territory and sample lamp for 
free trial. Mantle Lamp ¢ Aladdin Bldg.,Chicago, Il 
Little Giant Lift And Force Pump. Saves 
plumber’s bills Reme ill stoppages in waste pipe 
Absolute monopoly; fix you for life if you are a produce 
Write for our new agent's plan J. KE. Kennedy, Dept, ¢ 

ii Park Row, New York 


Agents Postal Brings F ree Illustrated Direc tory. 
Contains details newest selling pecialti ‘ 
making proposit is of responsible ¢ er Clarence 
Butler Publishing Co., } Cedar St., New York 


Large Income Selling Specialty Rugs. Colored 


illustrations and important information free Sample rug 
forwarded prepaid 81.00. Reference, Boylston Nat'l Bank 
Boston Dundee Mfg. Co., 46 Chauncy St., Boston, Mas 


Sells Like Hot Cakes, 
big profit New ironin 
ike it brings 
Front Street, 


Stores House To House, 
wax perfumes clothes; nothing 
working outfit Marshall itu li 
New York 


Agents: 


aA Snappiest Household Line On Earth. 


10t sellers, steady repeaters. Over 150 different arti 


cles. Goods guaranteed. big profits Write quick, Hurry 
E.M. Feltman, Sales Mer 6720 Sy¢ smore St., Cincinnati, 
High-Grade Salesmen 


"Wanted Everywhere! To F a The r housande ( of 
Ma 


rders that are lying idl ‘ 

nust have the best i satemenene te a t henct G00 annie 
be able to manage a crew of men and handle the big bu 
hess that will cor ! nediat Write us and see if y 
ire the man First letter to react s gets first consider 
tion Better write Now Sanas Ventilator Company 





Franklin St., Newark, New Jer 


Salesmen -We will Pay You Well. Hardenburg’s 


famous line of Leather Goods aries, and other Adver 
tising Specialties Pr duct - thirty years’ experic 
Easy svles, satisfied customers, biz commissions. A ser 
offer for hustling salesmen. N ussers. H. B. Hard 
burg & ( 67 Washi n St., I yn, N.Y. 


You Can Sell Our Policy Which Guarentece in- 





come of $25 weekly when injured or »> men an 
women aged 16 to 70—85000 for accident -y ae ath—costs 
$10 yearly Also policy paying $15 weekly income $2000 
accidental death for @5 a year Liberal commissions 


write, Midland Casualty Co., 1345 Insurance Ex.,( hicago. 


Salesmen Making Small Towns, Whole Time Or 


side line, should carry our fast sellit 1 pocket side line 
Special sales plan allowing return of maeld manda Makes 
quick easy sales. $4.00 commission on each order. Some 
thing entirely new Write for outfit to-day Canfield 
Mfg. Co., 208 Sigel St., Chicago. II 


Wanted: Hustlers To Take Gubers For Made- 


to-measure high grac n's tailored suits from $9.00 to 
22.00, tgp a ater good money Elegant large b« 
outfit free Experic e unnecessary No pocket fe ier 
affair. Splendid opportunity to make money Har 
Dandy Line Dept. A, Sangamon St., Chicago 


ive Representatives Earn Big Money During 
yi im on our 


b special s cription offer; interview 
IE Ny men only Write for our offer to local agent 
E. Nyle, System, 1701 Kesner Bldg., Chicago. 


_Saleamen Whe Know T hey Cine Sell aiteahinn 
c rat will st 


stigat Splendid contracts for 
t 

Pal who can make ¢ i. Car-fare allowed pur asers 

F 3 

aim Beach ( unty Land ¢ Box 313, Stuart, Florida. 


|, Wanted Responsible Citizen Of Good Standing 
own t us permanently selling ligh 

and heating pparat Dignified, profitable business 

American Gas Ma hine ( 311 Clark St., Albert Lea, Minn 





Be A Detective Earn A I arge Monthly Sal ary; 


easy work; we show y open x perience 

nec vile 

€ comary; full parti lars n Piled. o you. Write Wag 
} Lexington Ave » New Y Dept. 4t 





tun i 66 Siege!-Myers Bidg., Chicago, |." 





|} ing else is 





|} has 
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R’S 


you that Wien you come to look at it 
how wat is cooperation any’ow, but 
applied Christianity?” 

In England cooperation and the labor 
movement are practically synonymou 

In this country labor unions have 
increased the contents of the pay en 
velope and decreased the hours of labo: 
Is it not possible also for American labor 
unions to run cooperative stores which 
will enable members to get more for a 
dollar than they do at present? With 
out this check, organized labor seems to 


1ges 


straps. Ws 
living 


he lifting itself by its boot 


ro up, So does the cost of 


ORGANIZED LABOR COULD PROSPER 
COOPERATION 


PHAUAT cooperative storekeeping, backed 
| by organized labor, would 
wonderfully in the United 
almost a foregone conclusion 
strong labor unions in nearly 
munity 

They are well organized. They 
a revenue Their members have 
trained out of “individualism.” 
know the benefits of loyal units 
needful 
some such 
fortified 
faith and 
launch «a 


States 
There are 
every 


SOCTIS 
com 


have 

been 
They 
Noth 


Without 
who is not 
qualities of 
undertake to 
terprise 


backing, no person 
with the saving 
patience should 
cooperative en 


If he has vision and enthusiasm, so 
much the better, But a sense of humor 
is best of all. It becomes the con 
venient shock absorber between share 
holders and the store force 


development 
cooperative storekeeping 


In its present stage of 


in this country 


means hard work and few bouquets. So 
long as the store pays dividends a ma 
jority of the shareholders will accept it 
as a transient convenience that is here 
to-day and may be gone to-morrow 

There are others, a minority, who be 
lieve that cooperation will eventually 
climinate all waste, to the end that the 
poor man shall neither covet nor need 
the rich man’s goods. 

If cooperation will accomplish this 
to any degree, then it is a good thing 
It will live and prosper 

rRY THE COOPERATIVE IDEA 


_ ATE enterprise, being largely con 
cerned with money-making, has com 
plicated the distribution of foodstuffs. It 
built up a system that doubles and 
trebles the price of food products in get 
ting them from producer to consumer 
Until cooperation, in the form of the 
Government or a national cooperative 
league, shall have devised and put into 
effect a remedy for this evil, it can 
hardly boast of having accomplished 
much. 

“Prove all things; 
Saint 


pr > 
prove 


hold fast that which 
Paul. 
cooperation is to 


is good,” said 
The way to 

cooperate. 
vevscesnenesesesiteihs 


POM AMULM ONE 


MOL/L LOLA ALLLLLLLLED 
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DON: 5 Henrietta Street, Covent Garden 
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NOTICE TO SUBSCRIBERS—Change of 


i{ddress—NSubscribers when ordering 
a change of address should give the 
old as well as the new address. and 
the ledger number on their wrappe 


From tivo to three 
sarily clapse before 
and hefore 


weeks must neces 
the 
the 


change can 


he made, first copy of 


Collier’siwill reach any nei subscribe) 
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Unfair 
Competition— 





ERE is a graphic illustration of the 
unfair trading methods that were 


adopted by a Pitt 


The popularity of “B 
the purpose of attract 
were given inferior 


Then, happily, 


a cou 


alarm 


sburgh jeweler. 


ig Ben” 
ing buyers. 


was played upon solely for 
Those who re P mae | 
clocks without explanation 


rt injunction put a stop to this ur 


fair competition and fraudulent use of advertising 

This significant incident is related in an interesting 
article entitled “Unfair Competition by Means of Adver 
tising”, by E. S. Rogers of the Chicago Bar, in the No 
vember 20th issue of Printers’ Ink. It emphasizes the 
importance and the fairness to all concerned of “Pri 
Maintenance” and it ought to be a warning to the Con 
sumer to be on guard. The cut-price pirate has no 


scruples when it comes to practicing substitution. 


Sin 


he 


A Minnesota elec- 
tric light company, 
that purchased a 
FEDERAL over two 
years ago, writes that 
they have been rent- 
ing it to their custom- 
ers continually; sub- 
jected ittothe severcst 
usage; but have not 
yet had to spend one 
cent fox repairs. A 
N. Carolina woman 
writes that the FED- 
ERAL Vacuum Clean- 
er has never failed in 
any test. The claim 
agent for one of the 
country’s biggest rail- 
roads calls the FED- 
ERAL “the most per- 
fect mechanicaldevice 
ofitskind * * * 
has not costusa nic k- 
el since we owned it 
Surely thisshowsthat 
performances, not 
promises, distinguish 
the FEDERAL Vac- 
uum Cleaner. Ask for | 

re proofwe'll 
send it gladly 
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nts 
= Sn 


cerely 


What Gift Could Please Better 
Than This Vacuum Cleaner? 













Why not a FEDERAL 
Vacuum Cleaner for a Christ- 


mas gift this year? A _ splendid, 
lastingly useful gift for the members of 
a family to make. From New York to Cal- 
ifornia, owners of FEDERAL Vacuum 
Cleaners testify how they have used the 
FEDERAL every day for three years ard 
more without cent of expense for 
repairs. Let us send you some of these 
names of satisfied users. 
why their satisfaction means 
for you. 


one 


Learr 


Sat- 


The FEDERAL 
Vacuum Cleaner 
with the powerful 





rotary pump 





It is the powerful rotary 
pump that makes the FEDERAL 
excel other vacuum cleaners; that 
sucks up all the dust and dirt. 
Revolving steadily in the same 
direction as the electric motor, vibration is reduced to 
the minimum. No gears to rattle—no valves to loosen— 
no piston pounding up and down. The FEDERAL is 
silent running. Most durable becaus t shal 


e itcann 


or + ee itself to pieces—simplest and most efficient. 
he price of the FEDERAL is $! 25 (cash nthly 

payment plan opt gy A y gh-priced, built 

in stationary syster Backed by a broad, eral guarantee 

part of the FEDERAL st ry Let us giv allt 

t for our des ptive book r 

st branch office and see the FEDERA! 


Vacuum Cleaner Department 


Federal Sign System (Electric) 


) Lake and Desplaines Sts., CHICAGO, ILL. 


rage 7 OFFICES: 
Cincinnati, Ohio, 

oh, 19 fferson A 
Mict ey 1 As .— 





ne. 5. 
lahoma City, ‘Ome 9 No. | 


St. soreon. Be. eurth S 


wert St Toledo, Ohio, 455 Su, 


New York, 22° 






9-231 W. 42nd St Gottnare. Ma. 7S.GayS ene 3 First National 
BE. Third St sity ly Vis « Coiumbus, On $ Detroit, 
o St.; Kansas City, Mo . Lansing. mich.. 

Lowisvwille, Ky.. aukee, Wis. 








‘New Orieans, La., Nortoth, « 
Pe... yg Pa.. San Francisco, 


Set Pauli, Mina.. 


Priladeionia, 
St. Lows, Mo., 
r eet 
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HE road to happiness and success is opened to your children 
through the fairyland of books. There they hear the 
Fairy and Wonder Stories that the first mothers told at 


nightfall 4.3 little ones; the Folk Tales and Myths 





of the Far rth country; the Br’er Rabbit stories of 
our own S land, 


There they come to know as familiar friends the great characters who, 
in high school days, they will meet again between the covers of text books. 


In a Wonderful Free Booklet 


Just printed, Dr. Eliot of Harvard outlines his plan for parents. 
Briefly, the plan is a fascinating arrangement of the literature of child- 
hood, so selected as to stimulate the child’s imagination, make school 
work easier, make success more sure. 


It tells how all the stories, poems, and tales of the world were sifted 
to find just the 846 that Dr. Eliot thinks will do your children the most 
good—the ones they should know. 


A Christmas Present for a Tenth 
What You’d Otherwise Spend 


Here is a Christmas present your children will enjoy every day in 
the year—one that will stay with them all their lives, and you can give it 
to them at an initial outlay of a tenth what you’d probably otherwise spend. 


Here is the Free Booklet 


Send for it. It contains the advice of the greatest teacher in America 
about your children’s reading—priceless counsel for fathers and mothers 
who care. It is free, and it will be sent you by mail without obligation 
of any kind. Ask for it. The coupon below brings it. 
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Mail me, without 
obligation on my part, 
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my copy of the booklet Oy) = =! 
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Reo Motor Truck, Model J, $1650, f.0.b. Lansing, with driver’s cab. Body Extra. 


Everybody Wonders Why We Cut 








$150 Off the Price of This Truck 











E, recently surprised the 1500 Reo Motor Truck dealers scattered 


from coast to coast by reducing the price of our big Model J 
two-ton chassis from $1800 to $1650. 


Even at the former price Reo Model J Truck was lower 
than any other two-ton truck in the miarket. ‘The average 
price of 54 competing makes of this capacity is $2701. 


Our dealers did not demand this reduction. 


The public did not demand it, for they have bought our 
past seasons’ output as fast as we could bring these powerful 
trucks from the factory. 


This unlooked for reduction in price, therefore, was not 
dictated by competitive conditions, but was made for two 
reasons that will appeal to the common sense of every business 
man who is thinking of applying motor trucks to his business: 


First—It is a primary principle of Reo policy to give the 
purchaser the benefit of every saving effected by our large 
quantity production. As the demand for the Reo Model J 
‘Truck increased, we have been able to reduce costs to a point 
impossible with a smaller organization, no matter how efficient. 


This reduction is possible without in the least sacrificing 
quality of product, or our own modest percentage of profit. 


Therefore we feel that the buying public, whose liberal re- 
sponse has made this reduction possible, are the logical ones to 
profit by it. 


Second—The lowered price will undoubtedly double the 
demand for Reo Motor Trucks during the coming year. 


Business men who have been hesitating about modernizing 
their business with motor trucks will wait no longer. 


We shall continue as heretofore to lead the entire field in 
quantity production of motor trucks of this capacity. 








Wherever you find a Reo Motor Truck user, you will 
find a man who is enthusiastic about its operation, and the 
additional earning capacity it has given his business. 


This is due, not alone to the wonderful mechanical excel- 
lence of these sturdy trucks, but also to the well-known Reo 
policy, supported and adhered to by every one of our 1500 Reo 
dealers, not to sell willingly a Reo Motor Truck to any man 
unless we are reasonably sure that it will make money for him. 


Talk to the Reo dealer nearest you. You will find him an intelligent man, ready and willing to help investigate the haul- 
ing conditions in your business, and help you decide if you can use Reo Motor Trucks with profit 
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If no Reo dealer is located near you, write us, and let us help you. We have, in the course of our wide experience, accu- 
mulated a wealth of interesting and valuable information on haulage costs which is at your service. Tell us your problems, and 


we will give you our unbiased help in arriving at the right answer. 


REO MOTOR 
1909 South Washington Avenue 





Full information will also be sent about Reo Motor Trucks 






TPUCK COMPANY 


Lansing, Michigan 




















These great artists come to your 
home Christmas with the Victrola 


You can search the whole world over and not find 
another gift that will bring so much pleasure to 
every member of the family. 

Any Victor dealer in any city in the world will gladly play any music 
you wish to hear and demonstrate to you the wonderful 
Victrola. 

There are Victors and Victrolas in great variety of styles from fic Ak 


$10 to $500. The instrument in illustration is the Victrola XVI— 
mahogany (or oak)—$200. 


HIS MASTERS VOICE 


, N. J., U.S. A. 


in Distributors 
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